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Scenes like that shown on this page are being enacted 
in many cities throughout the land. Featuring the national 
Better Housing campaign, and dramatizing the modern- 
izing provisions of the National Housing Act, houses 
forty, fifty and even one hundred years old—hopeless in 
appearance and with value depreciated to almost nothing 

are being transformed into desirable homes, as practi- 
cal demonstrations of what is meant by “modernizing.” 
srought from their original sites, and temporarily “trans- 
planted” to some conspicuous downtown location—per- 
haps a public square or an intersection of busy streets— 
these “‘eyesores” are rejuvenated before the wondering 
eyes of the passing throngs. Upon completion of the work, 
the public is invited to inspect the finished job, outside 
and inside. And they respond by the thousands and tens 








A Drama Viewed by 





It is conservatively estimated that 150,000 persons will have inspected this demonstration of home modernizing, in Seattle, 
Wash., before the house is auctioned Dec. |. Inset shows the old house, built in 1899, before modernizing. 


Thousands 


of thousands. An apt example is afforded by a mod- 
ernizing demonstration, just completed and illustrated on 
this page, which is a feature of the Seattle (Wash.) cam- 
paign, now making splendid headway. This idea was sug- 
gested by the Washington chapter of the American Insti- 
tute of Architects and at its suggestion was sponsored by 
the Seattle Trust Co. The sponsorship involved the pub- 
licity and manual labor costs, the materials being donated 
by various Seattle firms. The Washington chapter of the 
American Institute of Architects conducted a_ contest 


for plans, in which twenty-five contestants entered. The 
prize of $100 for the best plan was awarded to George 
Groves, Seattle architect, and work was started on Sept. 9. 
More than 50 individual renovizing jobs were included in 
| Turn to page 47] 


the work done on this house. 
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ORDER JUST WHAT YOU NEED TODAY. 
YOU'LL FIND IT'S TRULY ALL O. K. 


O. K. Products Satisfy a 
—and Here’s Why! 


Only Okanogan Soft Pine—the finest Ponderosa Pine—lumber is 
1 used in the manufacture of all O. K. (Omak Kwality) products. 


2 All stock is carefully kiln dried to the correct moisture content. 


3 Keen edged knives and saws insure square, true edges, clean-cut 


We control all operations from Tree to Trade—cut our own timber, saw the logs 
in our big modern mill and have the most modern remanufacturing facilities for 
producing O. K. (Omak Kwality) window, door and cellar frames; cut-to-length 
interior trim, random or cut-to-length mouldings, casing, base, high grade finish- 
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(Omak Kwality) 


Window, Door and 
Cellar Frames. 


Random or Cat-To- 
Length Mouldings. 
Casing, Base. 


Paper - Wrapped 
Cut-To-Length In- 
terior Trim. 


High-Grade Finish- 
ing Lumber. 


Furniture Special- 
ties, Box and Cas- 
ket Shook, 
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BUILD BUSINESS se 


By pointing out to your customers the wisdom of build- 
ing for lasting satisfaction with Crowell’s famous Virgin 
Calcasieu Longleaf for framing and flooring. 

Make the fact that you SELL LONGLEAF WHERE 
LONGLEAF EXCELS a business-getting asset. It takes 
only a minute to explain to a customer, the admitted 
superiority of Longleaf for: 


SILLS, STUDS, JOISTS, FLOORING, 
RAFTERS, TIMBERS, ETC. 


These are uses which require strength and durability, and 
Crowell's Longleaf has these desired qualities. 

Build customer confidence by featuring Croweli's time- 
tested Longleaf. May we serve you? 


THE CROWELL & SPENCER LUMBER CO., Ltd. 


Frank Hortig, Sales Manager, LONG LEAF, LA. 


MERIDIAN LUMBER COMPANY, Ltd. 


E. H. “Pap"’ Williamson, Sales Mor. ALCO, LA. 
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PONDEROSA PINE 
MONTANA LARCH 
DOUGLAS FIR 


The Housing Act demands substantial, durable 
That means first quality building 
For many years, ANACONDA has 
been making the sort of lumber products that 
meet these exacting requirements—dependable, 
soft, easy-working stock, with grades periodically 
checked by the Western Pine Association. Here's 
real value that you can pass on to your customers. 


LUMBER 


MOULDINGS 
LATH-BO 






OMAK, & 
WASHINGTON 


Use Anaconda's economical Mixed Car Serv- 
ice—order TODAY just the quantities you 
need of the various items—be prepared. 


SHOOKS 
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The “Great American 


Show” Is Now 
Playing! 


STRIKING development in connec- 
A tion with the nation-wide campaign 
for Better Housing, sponsored by 
the Federal Housing Administration anc 
by local committees too numerous tw 
even list (over 3,900 community cam- 
paigns having been organized to date ), 
is the application of showmanship to the 
job of selling Mr. and Mrs. Home Owner 
on the idea of modernizing their domi- 
ciles. The “demonstration homes” which 
have broken out like a beneficent rash all 
over the country during the last few 
weeks are not, strictly speaking, an in- 
novation; for sporadic instances have oc- 
curred in the past, but not on anything 
like the present scale. This is all to the 
good, for there is a lot of truth in the 
adage “Seeing is believing.” 
We have of course employed the term 
“showmanship” in its best sense—that of 
being a frank response to the home own- 


er’s challenge to “Show me!” A demon- 


stration of this sort works out along 
typically theatrical lines. First, the local 
impresario makes up his cast of charac- 
ters, assigning the star role of playing 
the neglected heroine to some old harri- 
dan of a house “with a past”—the longer 
the better, which is snatched from squalid 
surroundings and placed in a conspicuous 
downtown site, which becomes the stage 
of action. The stage-hands; i. e., the car- 
penters, masons and other artisans, do 
their stuff; the “props” (to the layman 
“properties” ) are placed in position, and 
the audience gathers. A good “show” of 
this sort will draw as many as 150,000 
“customers” in the course of a two to 
four weeks’ “run”—or would “stand” be 
a better term? Anyway, in the final act 
the old harridan of a house stands re- 
vealed as the beauteous heroine of the 
piece, who by reversal of the old melo- 
dramatic formula has “saved the old 
homestead’”’—not by paying off the loan, 
but by making a new one (“1934 FHA 
model”). Then the curtain falls, and 
everybody goes home inoculated with the 
modernizing germ! 

At least, no one will ever have to ex- 
plain to any of the countless thousands 
who have viewed, and who will view, the 
development of these projects in their 
communities, just what is meant by 
“home modernization.” They know, from 
personal observation. That, in itself, is 
a distinct gain. These people are being 
made familiar with materials and building 
processes—which have become more or 
less forgotten lore in the doldrums 
through which the building industry has 
been floundering, and from which, there 
is good reason to hope, it is about to 
emerge. 

The impetus which these demonstra- 
tions of modernizing are giving to the 
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Better Housine movement is beyond all 
computation. More power to their pro- 
moters and to the helpers, in every ca- 
pacity, who are contributing time, labor 
or materials to the worthy objective of 
making the country’s existing homes 
“Livable, Lovable and Salable’”—and thus 
are helping to create the conditions essen- 
— for revival of new construction as 
well. 





Some Reasons for Na- 
tional and Individual 
Thanksgiving 


T HAS never seemed to us a morally 
inspiring performance for a man or a 
country to be thankful for being bet- 

ter off than the neighbors. 

Allowing for all the practical and con- 
ditioning facts, the statement of Saint 
Paul is still true; that we are members 
me of another. The man who quits with 
being glad that he is not so miserable as 
other men is overlooking the fact that 
their miseries may be contagious ; and he 
is passing up a possible defense of him- 
self when he neglects to do anything con- 
structive for their welfare. 

The United States this year has 
sounder reasons than that for celebrating 
Thanksgiving Day. 

We are thankful for evidence that gen- 
eral trade is increasing; not merely be- 
cause this will make for individual profits 
but because a sound improvement in busi- 
ness makes for a sound improvement in 
general welfare. Most men desire, above 
all other material gifts, the chance to sup- 
port themselves by honest and useful 
work. Every healthy increase in trade 
adds to this opportunity. 

We are thankful for an increasing de- 
gree of co-operation between business 
and government ; for this is evidence that 
the tools of popular government and free 
institutions have not lost the power of 
functioning. The great American free- 
doms must be implemented in a practical 
way; and if, by reason of fault upon 
either side, the immediate interests of the 
people and the tools of government do 
not mesh, there is created a danger to 
free institutions. That danger seems to be 
declining. 

We are thankful that individual cour- 
age and the will to try are present and 
increasing. No matter how simple or 
how complicated a problem may be, it will 
not and can not be solved without cour- 
age and effort. American problems are 
hard; but American business men once 
more are following Theodore Roosevelt’s 
famous advice: “Don’t flinch. Don’t 
foul. Hit the line hard.” 

We are thankful that American people 
are making a practical and_ intelligent 
effort to create the great unity, pledged 
to the production of the greatest good for 
the greatest number. 

Thanksgiving Day of this year is a 
day of peculiar importance and of hope. 
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Preparing the Way for 
Better Business 


- 
in 1935 
NE OF THE hopeful features oj 
the present campaign for ney 
building and repair, carried op 
with the co-operation of the Government, 
is the fact that lumbermen generally real. 
ize that this must and should be a cop. 
tinuous campaign. It is not primarily a 
matter for a brief and intensive effort. 

Immediate sales of course add to the 
health and profit of the industry; but, 
important as they are, this whole move. 
ment is one that will require time jp 
which to gather momentum. It is pleas. 
ant to get reports of local dealers and 
organizations who are laying plans to 
carry on this campaign through the wir- 
ter and into the building season of 1935, 

The average family looks upon the con- 
tracting of obligations and the making of 
capital investments in its home as a seri- ; 
ous matter. Such a family must consider 
these things from every angle to make 
sure they are feasible. In the nature of 
things it is not a question that can be 
decided upon the spur of the moment; 
and unless lumbermen go through the 
piece with their customers, understanding 
their problems and helping them in the 
solution, the project may be allowed by 
the prospects to go by default. 

Such sales usually can not be “put 
over’’ by the strong-arm promotion efforts 
of unhappy memory. People know they 
need and want better housing. They dont 
much need to be told that; and a tempest 
of urging to buy now will largely mis 
the point. Sales promotion must deal 
with ways and means ; with provable facts 
about the continuing value of such i- 
vestments; with the relation of suc 
undertakings to earning power; and s 
on through a group of questions that were 
not so central in more opulent days. 
Even the persons who have no special 
financial problems are reluctant to make 
the first move; and usually they must 
have the matter kept before them in @ 
convincing and constructive way for 2 
period of time until they persuade them 
selves that it is wise. 

Many lumbermen are already aiming 
their sales efforts at next year’s business. 
They will find this winter an unusually 
good season for the right kind of adver- 
tising and other promotion. The genera 
improvement in business conditions wil 
be a highly useful ally ; and this improve 
ment should be taken into account ™ 
building promotion efforts. Dealers whe 
make a practical use of the winter in @ 
reasonable and discriminating effort 0 
preparation are reasonably sure of mak 
ing 1935 a much better year. 
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OBSERVATIONS BY THE WAY 


| gence sends to the AMERICAN LuM- 
BERMAN a clipping f10m a Chicago news- 
paper calling attention to the serious obstacle 
to home building created by the exorbitant wage 
rate demanded by labor in the building trades. 
This correspondent, after expressing the opinion 
that this is a point “far more important to the 
jumber business than all the Codes you can 
devise, namely the fact that the wage scale in 
the building industry is far out of line,” pro- 
pounds this question: “Where in the country 
is a lumber journal that will come out and 
fight, and fight, and fight on this point?” This 
jumber journal frequently has called attention 
to the large part of the cost of a home repre- 
sented by labor and often has expressed the 
opinion that a lower building wage scale would 
increase home building, employ more men and 
return to labor a larger income. This fact 
is well known, but, unfortunately. up to this 
time nobody seems to have done anything about 
it. There are many idle carpenters and other 
building mechanics who would gladly work for 
reasonable pay in order to secure regular em- 
ployment, but who are restrained from doing 
so by their union regulations. Organized la- 
bor seems loath to do its share in bringing 
out a revival of home building. 


a 2, 2, 
Ld A .— 


‘Oh unfortunate effect of the inability of 
the lumber industry to agree on a price 
policy, even under the protecting wing of the 
Government, is reflected in the report in the 
current issue of the Chicago Purchasor on the 
trend of commodity prices. This is the official 
publication of the Purchasing Agents Asso- 
ciation of Chicago. In its comments on lumber 
price trend it says of the softwoods: .“There 
would seem to be but slight reason for mak- 
ing forward commitments under present cir- 
cumstances.” Of hardwoods: “There is no 
basis for buying ahead pending further devel- 
opments.” Not much chance to sell to these 
purchasing agents anything more than the im- 
mediate requirements of the industries they rep- 
resent until there is less contention over the 
Code and some stability is given to prices. 
It’s too bad, because conditions are becoming 
favorable for a real forward movement in lum- 
ber buying if the industry would stand hitched. 
Either stand by the Code and Code prices or 
definitely abandon them—then buyers will have 
at least some idea of what to expect. 


2, 7 °, 
“° ° 4 


UST what benefit would accrue to the for- 

est resources of the country by transfer- 
ring the United States Forest Service from the 
Department of Agriculture to the Department of 
Interior is a little difficult for an ordinary lay- 
man to understand. At recurring intervals over 
a period of years this plan has bobbed up in 
Washington, but up to this time wisdom has 
prevailed and these efforts have been unsuc- 
cessful. Again the plan is under consideration. 
Farm woodlots are going to play in the future 
a more important part than ever before in Na- 
tional economics. The administration of graz- 
ing lands in the National forests is distinctly 
an agricultural function. With general accept- 
ance of the thought that timber is “not a mine, 
ut a crop’ the need for retaining the Forest 
Service in its present status is unmistakable. 
The Forest Service probably has been more 
nearly free from political cabals and racketeer- 
ing than any other Government Bureau and 


this should be a strong argument against a 
change. Forestry and allied organizations and 
those who are sincerely interested in the wel- 
fare of the Forest Service are strongly opposed 
to the suggested transfer. Now, when a work- 
able program of co-operative forest conserva- 
tion is about to be put into effect by private 
timber owners and the Government, would seem 
to be a particularly undesirable time to make 
such a change. The AmericAN LUMBERMAN 
believes that it reflects the views of the lumber 
industry generally when it urges the retention 
of the Forest Service in the Department of 
Agriculture. 


o, 2, 
Ld — — 


HERE there is responsibility there should 

be power is the conviction expressed by 
Glenn Frank, dynamic president of the Uni- 
versity of Wisconsin, in a recent address in 
Chicago, and in his appraisal of the significance 
of the November elections he said the Presi- 
dent of the United States, who already had 





Depleted Stocks Compel 
Early Buying 

A retail lumber and building ma- 

terial dealer, operating a line of yards 

in two north central States, writing to 


the AMERICAN LUMBERMAN un- 
der date of Nov. 16, said: 


"Two weeks ago our organization 
had the largest sales since October, 
1931. Last week even beat that by 
about 10 percent. Most of our 
yards find they haven't enough help 
to properly run their business with 
this new, suddenly appearing vol- 
ume. If we can keep the moderniza- 
tion movement going until the new 
home proposition is ready to func- 
tion, we will be busy all winter. Our 
yards are running very low in stock, 
and we are having to re-order con- 
siderable material right now, which 
certainly is unusual in November. We 
will complete our inventories around 
Dec. |, and | think we will do con- 
siderable buying in December." 





the responsibility, has now been entrusted with 
practically unlimited power. This relationship 
between responsibility and power might well 
be applied to the administration of NRA Codes. 
For example, why place upon a Code Author- 
ity the responsibility of developing and admin- 
istering a Code without at the same time im- 
buing it with full power to reach final decisions 
and enforce the rules? As a result of this re- 
sponsibility without power, an almost  intol- 
erable situation has developed in the lumber 
industry and this condition should not be per- 
mitted longer to exist. On this matter of im- 
bued power, to be sure, there is another angle— 
power may be translated into arrogance and 
oppression. To prevent this there must be en- 
lightened and patriotic leadership. 


‘lieve that 


O FIND a logical, business-like reason for 

the Government to “establish sawmills and 
planing mills for the production of materials 
with which to build and repair homes for the 
destitute” would be difficult, indeed, especially 
for the large number of operators whose mills 
are idle, or running only part time because of 
lack of demand. This subject is pretty fully 
covered in a letter published elsewhere in this 
issue, written by a practical lumberman, who 
deplores this infringement upon industry by 
Government. There are abundant facilities 
available for supplying lumber for homes for 
destitute families and if the Government will 
utilize these facilities it will not only provide 
homes for the destitute, but at the same time 
prevent a further increase in the number re- 
quiring assistance. Really, it does seem foolish 
to talk about establishing new mills for this 
purpose and it is to be hoped that this idea 
will get no further than the planning stage. 





New Prices Not Yet Approved 


[Special telegram to AMERICAN LUMBERMAN] 
_Wasurnoton, D. C., Noy. 22.—Up to press 
time for this issue of the AMERICAN LUMBER- 
MAN, NRA had not finally acted on the recom- 
mendations made to it by the Lumber -Code 
Authority with reference to price reductions of 
hardwoods, in accordance with suggestions made 
at the recent Memphis conference. [These pro- 
posed new hardwood prices were published in 
full in the Nov. 10 issue of the AMERICAN 
LUMBERMAN. | 

An official of the Lumber Code Authority 
stated today that he is momentarily expecting 
action from NRA, and has every reason to be- 
its decision will be in accordance 
with the recommendations of the Authority. 





A Lumberman Philosophizes 


ALBUQUERQUE, N. M., Nov. 19.—“The Pro- 
gram for American Business” is a booklet by 
“A Pupil in the School of the Philosophy of 
Americanism,” circulated to friends by the au- 
thor, George W. York, vice president of the 
George E. Breece Lumber Co. of Albuquerque. 
It is a study of social service, and also an 
effort to “harmonize the government of man 
with the government of nature on the earth.” 
The writer thinks of labor not as so many 
measurable units of energy, but as the “manipu- 
lator of mechanical power”; and believes our 
great confusion at present is occasioned in try- 
ing to apply the manners, laws, and customs 
adopted for an age of. “want” to an age of 
“plenty.”. Among many suggestions period fixity 
is urged in the value of the dollar and the price 
of commodities and services, as an aid to fair 
and wise planning—say values of the year 1926, 
as perhaps the most equable of recent times. 
The all-important “consumer” takes his place 
in the ranks, since the consumer of one commod- 
ity or service is the producer of another. En- 
lightened selfishness will demand fairness in the 
operation of any industry or service, to insure 
its perpetuity. ‘Prices in the first instance will 
be largely a matter of guess, and it will take 
some considerable time, probably two years, to 
fix these prices in terms of absolute measure- 
ment. In the making of these prices every 
industry and service will be exceedingly jealous 
to preserve to its industry or service only the 
items of cost directly chargeable to his indus- 
try or service, and we will demand that every 
industry or service pay its total costs. Equity 
demands accurate measurements. It will see 
that every contributor to business, whether in 
the form of labor or capital, gets his exact due, 
no more and no less. He who contributes noth- 


ing gets nothing. This is social justice.” 
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to Public Square, Springfield, Mo., for modernizing 


“Show Me!”—Says This (Missouri) City 


SPRINGFIELD, Mo., Nov. 19.— 
“What in the world is that old 
relic doing in the middle of the 
Square?” This and similar com- 
ments were frequently heard from 
men and women as they moved 
about the Public Square, in this 
city, during recent weeks. It really 
seemed quite unexplainable until 
one day a large sign appeared, 
reading : 

“This Building will be Remod- 
eled by Material Dealers and 
Springfield Contractors’ Associa- 
tion In Co-operation with the Bet- 
ter Housing Program.” 

Then people began to realize it 
was a part of the national move- 
ment, and their interest grew 
keener day by day. 

Though the old house was se- 
lected for remodeling because it 
was rectangular and therefore well 
adapted to making over into a 
rural Colonial house, it has histor- 
ical interest. During the Civil 
War the house served as _ head- 
quarters for Northern troops in 
the weeks preceding the battle of 
Wilson Creek. In its original po- 
sition it stood on a wooded and 
elevated spot which looked out on 
the main approach to Springfield 
and the old St. Louis road. 

The house was of the old mor- 
tise-and-peg type of construction. 
The heavy braces and_ upright 
timbers were all cut to proper 
size with a broadax, and held in 
place by wood pegs. Probably the 
only tools needed by the man who 
originally built this house, more 
than 90 years were an axe, a 


ago, 


maul, an iron wedge and an auger. 

The house was later remodeled, 
however—at the time it was plas- 
tered—and sawed timbers. then 


were placed as additional uprights 
in the framework. 
C. A. Bissman, architect and con 
tractor, who drew the modernizing 
plans, and other local contractors 
and material men, kept things mov- 
ing. One heard such comments 
as, “I wonder how the little house 
is coming since I saw it last.” 
Some comments tended toward 
“wise-cracks,” but that didn’t dis- 
turb the workers, because they 
proved that the persons thus .com- 


menting had observed that some- 


thing was happening. 
Much care was used in transfer- 
the 


ring house from its original 





position on to the wheels by whic 

it was brought to the Square. sag 
reached this 
workmen measured the walls care- 
fully to be sure they were of exact 
height throughout. 
was created by the amount of strip- 


ing 






livable home. 
for the 
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destination, the 


Some comment 





“All right, ’'m showing you!’ 





indicated by 
A man crossed the street to 
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materials on an old house?” 
reason is 
dent : 


this 


’—proclaims modernized house 


such a shaped house into a desir- 
One room was 
bedroom. 
“Why do you put such good 


Some 


The 


inci- 


rushed to such an extent as to pre- 
vent people from being aware of 
each step. Parts in different sec- 
tions were left exposed for a time, 
so that any interested persons might 
see just how each part was done. 
\ blue-print of the plans was al- 
ways accessible within the house 
or outside. The one-room addi- 
tion was so solidly built on to the 
rest of the house that at the end of 
the present use of the house the en- 
tire structure can be set on wheels 
again and moved away. Cheap ce- 
ment has been used in the chimney 
so that it can be taken down, and 
the foundation is planned only to 
give the desired effect. When 
moving the house, the porch can be 
detached if desired, as it is bolted 
to the house. The house is now 
painted white, with green shutters, 
presenting a most attractive ap- 
pearance. 

\ committee of house furnishing 
men is directing the decorating and 
furnishing of the house. 

The whole project has been de- 
veloped under the direction of 
three contractors working with the 
local housing committee. Work- 
men are giving their labor, expect- 
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Floor plan of house as modernized 








see exterior view in center of page 
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their goods for the enterprise. 

It has been necessary for a few 
men to give generously of their 
time, but already the desired re- 
sult is being shown. Increasing in- 
terest in house-remodeling loans 
is evident. Sales of materials are 
picking up, and that, of course, 
means more employment. 

In order that the schools may 
benefit from the plan, the teachers 
have been invited to bring their 
classes to work on the project of 
decorating and furnishing the 
house, by studying color schemes 
and appropriate materials. This 
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invitation has been extended not 
only to the public schools but also 
to the art departments and home 
decoration classes of the local col- 
leges. The teachers have shown 
interest in, and appreciation of, 
this opportunity to make their 
courses practical. 

In the seventh and_ twelith 
grades the boys in carpentry, sheet- 
metal, and mechanical drawing 
courses will be given a phase of 
training which will call out both 
real knowledge and creative abil- 
ity. Several cameras are to be at 
their disposal and each boy is to 


photograph some house, preferably 
his own home, from a viewpoint 
which shows present undesirable 
lines; or that, if an interior view, 
shows inconvenient features of the 
house. Then, according to the 
boy’s experience, he will work out 
a plan of remodeling; the picture 
and the plan to be shown upon one 
poster. This has interested the 
boys, who see it is activity with a 
purpose. It is felt, too, that this 
will serve as a means of indicating 
what a comparatively small outlay 
can do toward making a home up- 
to-date and convenient. 
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It is customary for the mer- 
chants around the Public Square 
and on the streets leading into the 
Square to decorate their places of 
business at Christmas time. This 
year the modernized house will be 
the central feature. The seed com- 
pany in charge of decorating will 
“sod and plant” the circle, and it is 
likely that a white-painted picket 
fence will be built around it. 

A plan under consideration is to 
tie an enormous red ribbon around 
the house, with a huge bow and 
card attached saying, “Deliver to 

for Christmas.” 


From the “Better Housing’ Front 


Answering the question of what progress is 
actually being made in creating employment, 
and increasing the sale of materials and equip- 
ment for home modernization and repairs, as a 
direct result of the operation of Title I of the 
National Housing Act, there comes from the 
headquarters of the Federal Housing Adminis- 
tration in Washington, D. C., the official state- 
ment that up to Nov. 16—the latest date for 
which complete figures are available—over 70,- 
000 jobs had been created by the 41,275 loans 
that had been reported to that date; these 
totaling $17,587,850, and furnishing employment 
for around 140,000 men. 

But this tells only a small part of the story, 
because it is estimated that actual work stimu- 
lated by the Better Housing program is about 
five times as great as that financed under the 
modernization credit plan. Or, to put it another 
way, for every job financed through the provi- 
sions of the National Housing Act, five jobs 
are financed either from the owners’ savings 
or from sources of credit other than Federal-in- 
sured bank loans under the aforesaid Act. There- 
fore, it is asserted that the foregoing totals must 
fe multiplied by five to present anything like a 
correct picture of the situation. 

In the Chicago area distinct progress is be- 
ing made, loans by co-operating banks in this 
area for week ended Nov. 17 showing an in- 
crease of 16 percent over the preceding week. 
For the period from Sept. 1 to Nov. 15, Chicago 
and Cook County banks have completed 954 
modernizing loans, totalling $407,190, an aver- 
age of $426, according to figures released by 
Carroll H. Sudler, FHA district director for 
northern Illinois. Banks in fifteen other coun- 
ties in the northern Illinois district report, for 
the same period, 219 loans, totaling $87,919. 

“Inquiries show that each job represents em- 

ployment for from one to six men,” said Mr. 
Sudler. “On this basis, the total number of 
men given employment on 1,173 repair jobs in 
northern Illinois approximate 3,500. Inasmuch 
as Our investigations indicate that for each dol- 
lar borrowed under the FHA plan from $2 to $5 
is being spent from savings, or from other funds, 
it is safe to assume that fully three times that 
number of men have been given jobs in this 
district since the FHA program got under way 
about Sept. 1.” 
_ Reverting to the nation-wide situation, on 
Sept. 16 the community Better Housing cam- 
paigns, either fully organized or in process of 
organization, totaled 3,904. 

New York City leads in the volume of mod- 
ernization work, the total being $6,161,236, a 
gain of 104 percent compared with same period 
last year. 

_In Los Angeles modernization 
Jumped 132 percent from a year ago. 

In Detroit, more than one million dollars’ 
worth of modernization work has been put un- 
der way, on homes and small business properties, 
as a direct result of the Better Housing cam- 
paign, according to data gathered by commit- 
tees from banks and finance companies. This 
oes not take into account very extensive mod- 
€rnization being done by various large manu- 
tacturing plants. 


work has 


Since the campaign started in Minneapolis, 
Minn., 600 loans, totaling about $250,000, have 
been made. 

The foregoing are only a few of the fifty or 
more important centers that report similar fa- 
vorable results. 

Statements by bankers are of special interest 
inasmuch as success of the campaign hinges 
upon the wholehearted co-operation of the 
financial institutions. V. J. Alexander, president 
Union Planters National Bank & Trust Co., 
Memphis, Tenn., says: “We have eagerly taken 
on just as many conservative modernization 
loans under the Federal Housing Administration 
program as we have been able to find.” 

The Wyoming National Bank, at Casper, says 
that borrowers under the Housing Act are vol- 
untarily coming in and paying their monthly 
installments promptly, without waiting for the 
customary notices. The bank says they consider 
these modernizing loans the very finest sort of 
business. 


Principal Features of Titles Il and Ill 
- of Housing Act 

RocHEster, N. Y., Nov. 19.—The Northeast- 
ern Retail Lumbermen’s Association last week 
sent out from its headquarters in this city, to 
all its members. a digest of Titles II and IIIT 
of the National Housing Act, dealing with loans 
for new construction and with the formation of 
National Mortgage Associations. This digest, 
in question-and-answer form, is printed below: 


[Note: The official Rules and Regulations 
governing operations under these Titles were 
printed in full on pages 20-22 of the AMERICAN 
LUMBERMAN’S issue of Nov. 10.—Eprror.] 

What types of dwellings are eligible for loans? 
Only mortgages on dwellings designed for from 
one to four families will be eligible for insur- 
ance, except such mortgages as can qualify 
under Section 207 of the Act as low-cost housing 
projects. 

Who makes the loans? Mortgage loans will 
not be made by the Federal Housing Administra- 
tion itself. They will be made through various 
existing institutions performing that function 
such as banks, building and loan associations, 
insurance companies etc. 

Who may borrow? Any person who has a 
regular income reasonably assured of continu- 
ance, sufficient to meet the periodic payments 
as they fall due. Generally the total periodic 
payments including interest, insurance and 
amortization should be approximately what 
the individual could afford as rent. 

How much may be borrowed? Any amount 
up to $16,000 on a dwelling to house not more 
than four families. The loans may be for not 
more than 80 percent of the appraised value of 
the property. 

How long may the loan run? For as much as 
twenty years, and must be fully amortized. 


How are charges regulated? (1) Financing 
without change of lender, bona fide sale or re- 
sale of property existing on June 27, 1934— 
interest rate not to exceed five percent per year. 
No service charge allowed and mortgage insur- 
ance premium one-half of one percent per year. 
(2) Loan for financing property constructed after 


June 27, 1934—~interest rate not to exceed five 


percent per year. Service charge one-half of 
one percent per year and mortgage insurance 
premium one-half of one percent per year. (3) 
Refunding of present indebtedness without 
change of borrower or lender, on property exist- 
ing on June 27, 1934—interest not to exceed five 
and one-half percent per year. No service charge 
and mortgage insurance premium one percent 
per year. (4) Refunding of present indebted- 
ness, with change of lender, on property existing 
on June 27, 1934—interest not to exceed five and 
one-half percent per year, service charge one-half 
of one percent per year and mortgage insurance 
premium one percent per year. 


What is the procedure on mortgage 
premiums? 
face value of the mortgage. 
lected at the same rate 
paid off. 


What is procedure on payments on principal? 
On a twenty year 5 percent mortgage, the pay- 
ments on principal required to liquidate it when 
due would begin at the rate of 3 percent per 
year on the original amount borrowed. Interest 
and principal payments combined would amount 
to 8 percent a year on the original amount bor- 
rowed throughout the life of the mortgage—that 
is, for approximately twenty years—at the end 
of which period the loan would be completely 
paid off. This combined rate of 8 percent re- 
sults from the fact that as interest payments 
decrease, because the amount of the loan out- 
standing is being reduced year by year, prin- 
cipal payments are increased by an equivalent 
amount. In addition would be the mortgage in- 
surance premium, of one-half of one percent, or 
one percent per annum, depending upon whether 
the mortgage was for new financing or for re- 
funding operation. 

Eligibility of mortgages for insurance? No 
mortgage will be eligible for insurance with re- 
spect to which there remains or is in the con- 
templation of the mortgagor, any secondary liens 
upon the property at the time of the execution 
of such mortgage; it being required that in 
every instance the mortgagor shall have, at the 
time of the issuance of the insurance, an equity 
of not less than 20 percent in the mortgaged 
property. 


insurance 
They will be charged on the original 
They will be col- 
until the mortgage is 
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Revival of Construction Is Greatest 
. 
Essential to Recovery 

LANCASTER, Pa., Nov. 19.—“The National 
Housing Act constitutes a sound step toward 
business recovery,” H. W. Prentis, Jr., presi- 
dent Armstrong Cork Co., declared in a recent 
interview. 

“For every man in the building trades who is 
put to work,” he continued, ‘a family of four 
can be taken off the relief rolls). New construc- 
tion has dropped nearly 90 percent from the 
1926-29 level. Regardless of what other steps 
may be taken, no real and lasting prosperity can 
be achieved until the workers in the construc- 
tion industry are largely re-employed. 

With the emphasis in the first phase of the 
program placed on modernization, much neces- 
sary maintenance and repair work which has 
been deferred in recent years now can be carried 
forward. From a purely selfish standpoint, 
aside from the quite worthy motive of aiding in 
the general campaign to increase employment, 
property owners will find that the making of 
and improvements will appre- 
the value of their investments, 


needed repairs 
ciably 


increase 
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as well as add to the comfort and appearance 
of their properties. Experienced real estate men 
report that the cost of an improvement to a 
property is returned at least fourfold in addi- 
tional resale value. 

Good business judgment, as well as the desire 
to have a part in the movement to take men off 
relief rolls and put them back in necessary and 
gainful employment, calls for active support of 
this program. 


Gives Dinner for Contractors 


Burra.o, N. Y., Nov. 21.—The Bison Lum- 
ber Co., with office and yard at 465 Cornwall 
Avenue, recently gave a dinner party at its 
office for 150 contractors of the city, in order 
to give stimulus to the Better Housing cam- 
paign. An address on the subject was given 
by William L. Carman, of the local Better 
Housing committee. Talking pictures were 
shown and refreshments were served. 


Urges Winter Building Operations 


WasuinctTon, D. C., Nov. 21.—Michael J. 
McDonough, president building trades depart- 
ment of the American Federation of Labor, has 
issued a call to the 1,500,000 building trades- 
men of the country to get behind the home 
mortgage program of the Federal Housing Ad- 
ministration. The call reads in part: 

Though vast the needs for repair and 
modernization, the greatest relief from unem- 
ployment and poor housing must come 
through the second and third titles of the 
National Housing Act providing for the in- 
suring of loans for new construction and 
the freeing of billions of money so long 
withheld from the industry by lending insti- 
tutions fearful of the safety of loans made 
for building purposes. 

Specifically we can help by breaking down 


the archaic belief that construction is not 
feasible in the winter months. Modern 
methods, modern materials make construc- 


tion in most of the United States as easy and 
cheap in winter as in the warmer months. 
There is no real reason why in some areas 
of the United States needed construction be 
delayed until Spring. It can be done now, 
and it will be done now if our people will 
join with other groups in teaching the buy- 
ing public that it can be done now. 

In those sections where building is diffi- 
cult or expensive in winter, we can help our- 
selves and everyone else, by urging that 
plans for spring construction be made and 
contracts let now so that with the passing 
of winter work may proceed full speed ahead. 


States FHA Limitation on Resident- 
Business Property 


WasuHinctTon, D. C., Nov. 19.—A _ ruling 
made a few days ago by an official of the Fed- 
eral Housing Administration, with reference to 
certain types of loans under the National Hous- 
ing Act, probably will be of interest to lumber- 
men generally. This ruling was made in re- 
sponse to a request for information as to 
whether or not a small town grocer could 
borrow, under Title II of the Housing Act, 
money with which to erect a store building, with 
living quarters for his family in the upper story. 
The ruling, which indicates ‘that a property in 
which any commercial use is more than inci- 
dental to the residential us, will be ineligible 
for a loan under the Housing Act, is as follows: 

Attention is called to that portion of Sec- 
tion 201, paragraph (a) which states that 
a mortgage as defined by the Act shall be 
on real estate “upon which there is located 
a dwelling for not more than four families, 
which is used in whole or in part for resi- 
dential purposes, irrespective of whether such 
dwelling has a party wall or is otherwise 
physically connected with another dwelling.” 
On the basis of the above, the Administra- 
tion has made the interpretation that a prop- 
erty in which any commercial use is more 
than incidental to the residential use, will 
be ineligible. The definition to be adopted 
for an eligible property is as follows: 

“Any building designed and occupied pri- 
marily and predominantly for residential pur- 
poses by not to exceed four families, with 
complete living facilities for each family, 
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with not less than three rooms .for each 
family living unit, and separated from every 
other building or structure by at least a 
party wall having no way of passage through 
it. Wherever a portion of a dwelling is used 
or designed for an industrial, commercial or 
professional use, the net floor area devoted 
to, or designed for, such use shall not exceed 
25 percent of the total net floor area of the 
building. Home occupations, as distinguished 
from industrial, commercial and professional 
activities, may be carried on in a dwelling 
or upon the premises, provided that any 
products manufactured or sold are produced, 
and any services offered are rendered, solely 
by persons residing in the building.” 


HOLC Reconditioning Loans 


While announcement has been made that the 
Home Owners’ Loan Corporation will accept 
no further applications for home loans, the 
AMERICAN LUMBERMAN has been informed that 
this does not mean that no more HOLC recon- 
ditioning loans will be made. Any home owner 
whose property is covered by an HOLC loan 
and who desires to make some repairs and 
improvements in order to put his home in good 
condition, may still secure the necessary loan 
for that purpose through HOLC. 


Spectacular "'Premiere’’ Marks Start 
of Better Housing Campaign 


Hermosa, Catir., Nov. 17.—Klieglights, 
“mike” broadcasting, a dance orchestra, glamor- 
ous film beauties, introduction of celebrities, 
and all the fanfare that goes with a big film 
premiere, drew an immense crowd to the plat- 
form erected in front of Exhibition Hall here, 
on the evening of Nov. 3, and gave a rousing 
start to the South Bay Better Housing cam- 
paign conducted jointly by the three cities of 
Redondo, Hermosa and Manhattan, under the 
chairmanship of Ernest Dearth. 

Extending entirely across the street was a 
big canvas banner, with the legend 


BUILD NOW—BORROW NOW— 
WORK NOW—PROFIT NOW 


and a huge red arrow pointing to Exhibition 
Hall. In front of the building was painted a 
20-foot thermometer, captioned at the top: 
“How High Will It Go?” Once a week the 
loans to date are posted, the goal being $1,000 
a day for 60 days. 

All dealers in building materials and home 
equipment co-operated heartily through their 
chambers of commerce, a splendid showing of 
the lines of these dealers, in all three cities, 
being installed in the Hall, to remain for in- 
spection during the entire campaign, which was 
to last two months. A hostess is in charge of 
the exhibit each day to give detailed informa- 
tion. 

NHA loan headquarters was. installed in the 
store of the Hermosa Paint & Wallpaper Co.. 
directly across the street. 

Among the leading exhibitors were the Tri- 
City Lumber Co., Hermosa, red cedar shingles, 
bath cabinets, sash and doors: Patten-Blinn 
Lumber Co., Hermosa, red cedar and asphalt 
shingles; Builders Materials Co., Manhattan, 
lumber, sash, doors, nails and builders’ hard- 
ware; Hermosa Paint & Wallpaper Co., Her- 
mosa, paint and builders’ hardware; W. P. Ful- 
ler Co., Pittsburgh Plate Glass Co.: as well as 
leading plumbers, contractors and architects of 
the three cities. 

Chairman Dearth said that a special com- 
mittee would conduct a house-to-house campaign 
in all three cities, endeavoring to get every 
householder to take advantage of the loan pro- 
visions to renovate his property and make it 
more “Livable, Lovable and Salable.” 

Glanton Reah, secretary Hermosa Chamber 
of Commerce, under whose immediate super- 
vision the materials exhibit was installed. said 
that the merchants and bankers were all en- 
thusiastic over the wide publicity attained by 
the spectacular premiere, and that a clean-up 
and city beautification campaign would be con- 
ducted in Hermosa along with the Better Hous- 
ing project. 
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Reaches Million-Dollar Total 


MINNEAPOLIS, Minn., Nov. 21.—Repair and 
improvement work on homes under the Min- 
neapolis Better Housing program has reached 
a total of a million dollars, according to a re. 
port issued yesterday by the bureau. 

Figures compiled after checking all banks at 
closing time last Saturday showed that $289,667 
had been loaned in Minneapolis to home owners 
since the Better Housing movement started. 
This is a gain of $21,636 in a week. 

We are very conservative when we estj- 
mate that a million dollars in home repairs 
has been done in this city as a result of the 


Better Homes movement, said A. O. Lar. 
son, director of the Better Housing bureay 
in the loop. 

The total work done runs from three to 


four times the amount of the loans made, ac. 
cording to surveys conducted by the govern. 
ment. A commentary which affords the 
members of the Minneapolis Better Housing 
committee a great measure of satisfaction is 
the report showing that building permits js- 
sued for modernizing in the past week 
totalled $26,200 as compared to $6,975 for the 
same week of 1933. Building permits are 
consistently averaging about three times 
what they did last year. 





Australian Business Shows 


Healthy Gain 


PerrH, WESTERN AUSTRALIA, Oct. 16.—A 
material change has come over the lumber pro- 
ducing business of Australia, particularly in 
Western Australia and Victoria. There is a 
brisker movement of all lines of building di- 
mensions, and overseas timbers are coming in 
in increasing quantities to share the demand, 
in log or baulk or sawn. The various statistics 
being published monthly by municipal authorities 
show as much as 75 per cent increase in build- 
ing permits over a year ago. Such substantial 
improvement is reflected at once in all industries 
supplying building materials—hardware, paint, 
plumbing and cement. Numbers of big saw- 
mills, idle for three to five years, are once 
more in commission. The total number of 
employees has doubled in a year. There is 
also a healthier outlook for foreign trade, and 
ships calling at Australian ports are picking up 
larger parcels of hardwoods. There is yet a 
long way to go before the satisfactory position 
of 1929 is achieved, but the race is half run. 





First One Hundred Years Are 
the ‘Easiest’ 


Paraphrasing a frequently used expression, 
the Burton-Swartz Cypress Co. of Perry, Fila. 
on the cover of an attractive leaflet, shows a 
scroll with this statement: “The first 100 years 
are the easiest.” This leaflet is devoted to a 
description of machine-rived Colonial cypress 
shingles manufactured by this company. These 
shingles are modernized replicas of the original 
hand-rived shingles used on Mt. Vernon. Made 
of genuine tidewater red cypress, they are new 
as to method of manufacture, but retain in de- 
sign and principle all of the important char- 
acteristics of their predecessors. Because Co- 
lonial shingles are made of thoroughly air sea- 
soned lumber, the development of season checks, 
splits, and raised grain is virtually eliminated. 

The Burton-Swartz Cypress Co. is one of the 
old established cypress concerns that has been 
manufacturing lumber and shingles from “The 
Wood Eternal” for generations, and will be 
doing so for generations to come. Its slogan 
is “The Best Obtainable,” and it offers buyers 
the benefit of “the largest stock in the entire 
industry.” 





Coyotes are usually thought of as pests, but 


if they live mainly on rodents that destroy crops, F 


they may do more good than harm. The U. S. 
Biological Survey determines what coyotes eat 
by examining the stomachs of killed coyotes. 
Identification of the source of the meat is not 
always easy, but usually possible. 
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How Three City Lumber 


AMERICAN LUMBERMAN 


With a Department Store in a Display Arrange- 
ment Which Proved Mutually Profitable. A 
Similar Plan Can Be Worked Out Elsewhere 


Peoria, Itt., Nov. 19.—Three Peoria lumber 
and building material dealers, through a for- 
tuynate tie-up with the Block & Kuhl Co. de- 
partment store, here, recently secured a number 
of very desirable sales-prospects. This tie-up 
occupied the week of October 22-27. The 
jumber concerns co-operating with the depart- 
ment store were the Carr & Johnston Co., the 
Allen Lumber Co. and the Wahlfield Manu- 
facturing Co. 

The occasion was a modernization campaign 
carried on by the department store in connec- 
tion with Better Homes and Gardens magazine. 
With the idea in view of selling new home fur- 
nishings to people who remodeled their homes, 
the store requested the three lumber companies 
to aid them by setting up a booth on their main 
foor where information would be given out to 
everyone interested in remodeling. 

The lumber concerns built their own booths. 
Each of the three firms in succession occu- 
pied the alloted space for two days. They fur- 
nished their own displays and distributed their 
own literature. Each gave out information 
about remodeling, including Government pamph- 


lets on the National Housing Act with its 


home loan provisions, and took entries of con- 
testants in Better Homes and Gardens’ remodel- 
ing contest. 

The Wahlfield Manufacturing Co. specialized 
its display around built-in kitchen cabinets, ex- 
hibiting a modern kitchen, supplied with latest 
equipment and furnishings. The public was 
shown how inexpensively an old kitchen may 
be remodeled into a modern one, of course 
making the Wahlfield company’s kitchen cab- 
inet a main item in the process. 

The Wahlfield people secured a list of twelve 
prospects interested in their particular featured 
line. Of these, three sales have been made 
since with good prospects for later selling most 
of the other prospects secured. 

The Allen Lumber Co. had several unit dis- 
plays featuring masonite, roofing, building 
boards, tile boards for bathrooms, rock wool 
insulation, and stained shingles for remodeling 
of exteriors. Two miniature houses were 
shown, featuring “before” and “after” use of 
the last-named product. The Allen company’s 
own booklet, describing its products, was given 
out to interested persons. About forty Gov- 
ernment pamphlets concerning home modern- 
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Dealers Tied Up. 


izing were distributed, by giving only to those 
really interested. This concern secured forty- 
two prospects for various kinds of remodeling 
jobs, and so far has sold four jobs, with a pros- 
pect of getting a large percentage of the others. 

The Carr & Johnston Co. centered its ef- 
forts around storm sash, storm doors, and 
roofing with insulation. Plan books showing 
how easily remodeling may be accomplished 
were available to interested persons. During 
the two days this company’s booth was in op- 
eration, between ninety and 100 names of pros- 
pects were secured. Since then, 60 percent 
of these have developed into orders, large or 
small, and the remainder are good prospects 
for business in the near future. 

“This. tie-up was ideal for us,” says J. R. 
Johnston, advertising manager of the Carr 
& Johnston Co. “It gave us an opportunity 
to show our products and to give out infor- 
mation concerning them to a class of people 
whom it would have been difficult to contact 
in any other way. We are enthusiastic over 
the results secured.” 

The same reaction was expressed by the 
two other concerns participating. The depart- 
ment store people also were more than enthusi- 
astic. One sale of home furnishings a week 
after the promotion, but a direct result of it, 
more than paid for all the expense of the pro- 
motion, according to a store official. So the 
tie-up, by being mutually profitable, was an 
ideal one for both the store and the co-oper- 
ating lumber companies. 


Old Office Building Becomes a Modern Home 


In Wheaton, Ill., a suburb of This 
Chicago, a demonstration of home 
modernizing is in progress, as a 
feature of the Wheaton Better 
Housing Program, in co-operation 
with the Federal Housing Admin- 
istration. 

A novel factor in this demon- 
stration is that the building play- 
ing the role of “patient” in this 
“clinic” was not originally used 
for residence purposes, being an 
old real estate office. It is, how- 


launched 


ever, being transformed into a 
very attractive dwelling. 
The two photographs repro- 


duced on this page tell the story. 
One of them shows this old build- 
ing in its original condition, while 
the other is a reproduction of the 
architect’s drawing of the struc- 
ture as it will appear when 
modernizing is completed. 

The old office structure was 
moved from its original location in 
a subdivision to a conspicuous 
corner in Wheaton. The chief 
purpose of the project is to show 
what can be done by means of a 
‘oan secured under the provisions 
of the National Housing Act. Re- 
construction operations are well 
under way, and will continue until 
the workmen of the various trades 
have completed their tasks and the 
home is ready for occupancy 

When completed it will be used 
as headquarters by the Wheaton 
Building committee, and at the 
end of the local Better Housing 
campaign will be sold at auction. 

hen the various merchants who 
have contributed materials and 
goods will be paid in proportion 
to whatever price is received for 
the completed home. 


is believed to be 
demonstration project of 


Wheaton (Ill.) house 


the first The work of modernization is 
the sort pected to cover a 
a Chicago suburb. to four weeks from the time it 








Old office now being transformed into modern home, as above 


period of three 


2 The 


as it will appear when modernization is completed 


was started. The project is being 
carried out under the sponsorship 
of the Wheaton Lions Club. The 
architects are R. H. Salisbury, 
G. H. Mathews and C. McKinley 
Olson, all of Wheaton. 
architecture is that of an 
American cottage, of four 
rooms, including a  pine-paneled 
living room, with fireplace; a 
large bedroom and closet; bath- 
room, cedar-lined linen closet, 
dining alcove and kitchen. There 
will be no basement, but a heater 
room, which will include the laun- 
dry, will be installed on the ground 
floor. 

D. S. Durfee, president of the 
Wheaton Lions’ Club, and chair- 
man of the Better Housing Cam- 
paign, says: 

“The purpose of the campaign is 
to enable our city to secure as 
large and immediate benefits as 
possible from the National Hous- 
ing Act. The Federal Govern- 
ment -has provided a plan under 
which sjocal lending institutions 
can make money available to prop- 
erty owner for repairs and im- 
provements, at the lowest charges 
ever offered for this type of loan. 

“The purpose of the campaign 
is to inform every property owner 
in the city how he may take ad- 
vantage of this new financing 
plan, and of the desirability of 
making necessary improvements to 
property at this time. 

“The people of Wheaton are be- 
hind this campaign and will back 
it to the limit. It was a real 
opportunity for us to improve 
business conditions, to relieve un- 
employment, and increase prop- 
erty values.” 


ex- 


early 
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In the 
sylvania, on this hitch; where they dig coal 


more-or-less-mountains of Penn- 
and make steel and so on. In the northern 
part is the famous pool (or series of pools) 
of petroleum that produces the well-known 
lubricating oils. Also in some of the more 
rugged portions they hunt bear and deer 
in season. We haven’t lost any bears and 
are not the least interested in finding them. 
Quite the contrary. And about the time we 
got over reaching for some blunt instru- 
ment when a hay-fever sufferer woofed be- 
hind us in a bearish manner, didn’t we go 
into a quite metropolitan hotel and find the 
lobby full of Indians. Sure-enough Indians, 
all done up in feathers and local atmosphere, 
if you know what we mean. This depart- 
ment’s scalp has reached the worn state 
that wouldn’t make it much of a souvenir; 
yet it’s the only one we have with us. But 
presently we learned that these young 
braves were traveling overland, running in 
relays of an hour each, to invite President 
Roosevelt to some doings up in New York 
State, celebrating a hundred years of peace. 
They were carrying three kernels of corn 
as the symbol of the invitation. Somebody 
said they wanted to take five kernels, but 
the AAA plowed two of them under. This, 
however, was a dirty crack; for three is the 
traditional number. 


A Few Strike Jitters—Industrial relations 
in general are highly important to the lum- 
ber industry in these parts, for when differ- 
ences develop between the big corporations 
and their workers, general income takes a 
vacation. There were some rather serious 
strikes in progress, but these things ap- 
peared to be fairly local. Coal troubles last 
year set things back a bit, but the mines 
seemed to be working. For some reason or 
series of reasons, soft coal has been lagging 
for several years; and mining inactivity 
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The show windows of this down-town plant of 

the John W. Walters Co., Johnstown, Pa., 

are the central factor in the company's adver- 

tising; and the stock carried here permits 

quick deliveries to the retail center of the 
town 





doesn’t build houses and such things. The 
big steel companies were jogging along, 
and one or two have been making rather 
important capital investments. No doubt 
the industrial field, like all the rest, could 
do with a lot more prosperity but, so far 
as a lumberman could tell, they were 
headed toward the sunny side. 

These western Pennsylvania lumber re- 
tailers seemed to be busy and rather cheer- 
ful, considering everything. They’re selling 
a lot of repair and remodeling material, and 
many of them had good words to say for 
paint. Among all the so-called sidelines of 
lumber retailing, paint looks to have been 
rather top-card. Many a householder who 
couldn’t build a pair of steps, can make a 
fair fist of painting the kitchen. The vol- 
ume of the industry shows rather clearly, 
however, that much of this house cosmetic 
has been spread by professionals: and few 
other things do so much for family morale 
as a fresh dressing of paint on the domicile. 

George M. Dillich, of the Dillich Lumber 
Co., Butler, Penn., remarked that summer 
took a little more rest from building than 
seemed sporting or even necessary. A good 
spring trade, followed by hibernation for a 
month or two, followed by reasonable do- 
mestic preparation for winter, was his 
story; and substantially the same thing was 
told us by many other Pennsylvanians. Wil- 
son L. Purvis, of F. G. Purvis & Co., lo- 
cated up the street, said that Butler de- 
pended upon steel, coal and oil—the three 
great natural resources of western Penn- 
sylvania. The industrial scene was placid 
at the time, but a coal strike in °33 didn’t 
do the innocent bystanders a lot of good. 


Meeting an Association Friend—In Indi- 
ana, Penn. (yes, that’s a city and not a fed- 
eration of States) 
Hart B. 


we met our good friend 
Daugherty. If we remember cor- 
rectly, H. B. is a past presi- 
dent of the Pennsylvania as- 
sociation that centers in Pitts- 
burgh. This State has two as- 
sociations; one managed from 
Pittsburgh and the other from 
Philadelphia. The mountain 
area and the Quaker area, 
so to call them, have such 





This large sign of the John W. 

Walters Co., Johnstown, Pa., says 

that it is a ‘Distributor of Nation- 

ally Approved Building Materials" 

and the company carries quite a 
stock of 4-Square 


different problems and divide so naturally 
that association work can be much more 
effective when divided. We've met H. B. in 
Pittsburgh many times at conventions. He 
said that one of the unusual items in the 
local building budget had been introduced 
by the repeal of prohibition. A lot of the 
boys fixed up thirst emporia of one kind or 
another, and that meant quite a parcel of 
millwork. The first time we called, Mr. 
Daugherty was out superintending a new 
house job; and when we came back the sec. 
ond time, he was figuring on another. 

The John W. Walters Co., of Johnstown, 
Penn., has two yards in the city; a big stor- 
age yard that lies a little away from the 
center of town, and a quick-delivery plant 
and main office which are close to the retail 
center. Mr. Walters was away from the 
office the day we called. We were told that 
this down-town plant has an important part 
in the yard’s selling plans and technique. 
It not only supplies small orders for quick 
deliveries in the business district, but its 
show windows are the central factor in the 
company’s advertising. Many people see 
these displays, which work all the time; 
and the sales results from them give the 
force an immediate line on what people are 
thinking about and want, and these tips 
are useful in fixing up newspaper ads. The 
latter are not used constantly, for the win- 
dow seems, much of the time, to get all the 
results that can be gotten by any means. 
When we were there, the window was be- 
ing used to tell the story of new house con- 
struction, and displayed many cut-out pic: 
tures of houses, printed in colors and 
standing up like a new subdivision. This 
company does not expect new house build- 
ing to show much activity until some time 
in ’35; but it is telling the story in advance 
of that time. The Housing Act should be 
doing its stuff at that time. The down- 
town yard carries quite a stock of Weyer- 
haeuser Four-Square. 


Curing Troubles at Home—Our genial 
friend Walter D. Varner has the idea that 
a lot of the grief of the retail lumber busi- 
ness can be traced right back to the careless 
habits of lumbermen in the old “volume” 
days. He suspects the industry wouldn't 
have slid so much, and that individual units 
would have been in better shape to stand 
the strain, if there had been more realism 
about credits. That would have worked in 
at least two ways: Reasonable debts would 
have been paid within reasonable times, 
when payment wasn’t so painful; and fewer 
credits would have been extended, thus re 


ducing the number of houses nominally 
owned by the people who were ready t0 
take a chance on a hunch and a hope. 


These houses, financed by hope, have clut- 
tered the market, going to forced sale and 
thus sinking real estate values. 

The lumber business rather followed the 
philosophy of the farmer, back in the days 
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Eastern Mountains in Fair Cheer 


REALM ENCOUNTERS LO, THE POOR INDIAN—J. BAR- 
LEYCORN AS A REMODELER—IMPORTANCE OF CREDIT 


MANAGEMENT—EQUAL IMPORTANCE OF TAXATION 


of rising prices. The two situations were 
not alike in detail, but the basic attitudes 
were much the same. A farmer, say, bought 
his farm for $75 an acre, and put a $50 
mortgage on it. He didn’t worry, for the 
price advanced rather steadily. When it 
got up to $150, he figured that the mortgage 
was paid and that he had a speculative 
profit. Naturally the debt wasn’t paid, for 
he hadn’t sold the farm. But he could sell 
it for that sum; so he borrowed another $25 
an acre, just to have some of the increment 
in value for current use. 


Counting Unhatched Chickens—The lum- 
ber dealer didn’t do that, for he was on the 
other end of the transaction. But, so long 
as real estate advanced in price, he felt 
pretty safe. In the old days, as soon as a 
house was finished, its market value was 
more than the cost of labor and materials 
and what-not. It would yield a promoter’s 
profit if put on the block. So if the dealer 
had to take a lien or a second mortgage 
to cover his stuff, he figured the value was 
there. Under the circumstances, he got 
easy with credits; didn’t take the pains to 
clean up on the due date. Sure, John Rob- 


inson was a good fellow and would pay. 
Let him have the stuff. And if Bro. 
Robinson was a contractor instead of an 


owner, and if he made a mistake in estimat- 
ing and offered the dealer an unsecured 
note, why he’d be building a lot more 
houses. One dealer told us that when he 
finally had a depression wash-up with his 
contractors, he found they owed him more 
than $40,000 on that kind of paper. This 
paper finally paid about 25 cents on the 
dollar. The houses were built, of course, 
but they were largely in the hands of own- 
ers who couldn’t hold them. In addition 
to losing money for dealer and contractor, 
they caused local real estate values to de- 
cline to a low level. 

No need to go over the painful story in 
national detail. Dealers found their capital 
involved. They found their customers 
spread out until, if they could make pay- 
ments, it was a painful process that left 
them with nothing to keep the buildings in 
repair. Certainly they were not in the posi- 
tion or the mood to do additional building. 


Early Realism About Credits—Mr. Varner 
tells us that a combination of circum- 
stances, involving some changes in the 
Ownership of his company, led him to see 
the importance of being realistic, if not 
hard boiled, in handling credits. Credit, in 
his opinion, must be in the hands of one 
man who makes himself a specialist in that 
field. So he got his credit business straight- 
ened up some time ago, and that adjustment 
has been of immense importance during the 
difficult years. 


“There seems to be a great amount of 
Vitality in the lumber business,” Mr. Varner 
remarked, “for after all a surprisingly small 
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number of yards have given up. 
believe this vitality 


I hope and 
will last through and 
will be available through the Recovery. 
The general idea under the NRA and the 
Codes has some possibilities for real bene- 
fit, and I'll be glad if this idea is kept and 
realized, whatever additional changes in ad- 
ministrative methods are made. It can 
establish the standard of sales at a profit, 
cutting out the loss leaders and the cut- 


throat practices that are aimed at taking 
trade away from another dealer—just to 


hurt or destroy him, and in the expectation 
that this trade can be kept and exploited 
in the future. And it can also help create 
a standard of credit terms. A dealer has to 
decide on his own power, whether or not he 
thinks a customer can pay out. That de- 
cision can’t be passed on to a set of rules. 
But terms of sale can be standardized; and 
when they are not standardized, some deal- 
ers are sure to offer easier terms as a 
factor of competition.” 

Frank B. Kinzey, of the Thomas-Kinzey 
Lumber Co., also of Johnstown, was acting 
as the local Code Authority at the time of 
our visit. He has been in business here 
for a good many years. He referred with 
pride to his end-storage moulding rack—an 
idea he got years ago from Met. L. Saley, 
who conducted this department for so long. 

Mr. Kinzey drifted into talking about 
some theories of the depression and the 
Recovery, about which a good many dealers 
are thinking. After the War, of course, 
things lost their moorings and started up. 
It seems a curious spectacle, looked at from 
the present point of view. Wages started 
up, and in fact, so did a good many forms 
of income. But no form of income kept up 
with the speed of rising prices. Some kinds 
of income increased faster than others; but 
practically all kinds were lagging behind 
prices when the crisis came. 

The inevitable happened. People whose 
incomes didn’t keep up with prices began 
buying less; merchants sold less; factories 
lost their outlets and laid off men, and when 
these men couldn’t get jobs elsewhere, they 
had to buy very much less. It was the old 
depression story; of commercial factors 
dropping to the point where 
they could find a fairly solid 
basis to begin a reasonably 
equitable exchange again. 


Some Costs That Didn't 
Drop—But not all factors came 
down, and one of those was 
the cost of Government. For 
one thing, the Government 
owed a good deal of money, as 





Office of the Thomas-Kinzey Lumber 

Co., of Johnstown, Pa. It has a 

neat exterior and contains generous 
sized display windows 
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WALTER D. 
VARNER, of 
Johnstown, 
Pa. thinks 
that the un- 
sound credits 
might be 
avoided dur- 
ing Recovery 
by Code stan- 
dardization 
of credit 
terms 








a result of the War, and interest had to be 
paid. But other Government expenditures, 
such as on all kinds of enterprises 
that were interesting and mildly useful in 
opulent times but that were a little out of 
proportion in hard times, and wages were 
continued. 

The Government was confronted with a 
choice. It could bring down its expenditure 
to the general level, and insist that artifi- 
cially maintained prices in private hands 
come down too; and then the country would 
have begun the slow but rather sure busi- 
ness of climbing back, with all factors 
advancing together. Or it could try to push 
other things up to the Government level, 
without bringing Government costs down 
much, if any. 

The factor of debt, both public and pri- 
vate, was a consideration on the side of 


creating a quick Recovery; for debts con- 
tracted in the days of high income, and 


proportioned to that income, were too heavy 
to be carried at low levels. In any event the 
decision was made not to accept the old 
way of slow recovery, but to try by arti- 


ficial means to bring prosperity back 
quickly. 

Possibly two difficulties were not fully 
appreciated. First, the huge cost of the 


effort, adding to the public debt and so to 
the public burden, is something the effects 
of which can hardly be estimated at this 
time. Second, in attempting to lift one in- 
dustry after another up to the Government 
level, prices were raised, but not all the 
idle workers were re-employed. Unemploy- 
ment continues, even after billions have 
been spent. The unemployed find them- 
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of resources or 
are confronted 

The mid-sum- 
stagnation, which dragged some of the 
prices back down again, may have been in 
part a result of this situation. Certainly 
many people have been forced onto relief. 


selves with the slenderest 
none at all; and yet they 
by inereased cost of living. 


mel 


The 


course 


Real Estate Tax 
the other alternative might have 
been equally if not more painful; and we 
are started on bringing up general prices 
and probably will find it easier to keep on 
than to go back. There is one element, 
however, which Mr. Kinzey thinks must be 
corrected. In the old days, State and local 


Burden—But of 


taxes were collected largely from real 
estate. The theory seems to have been that 
in the long run such taxation was rather 
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self adjusting; that everybody had to live 
in houses, that in a sense real estate was 
a clearing point for the national economy, 
and that rents or their equivalent would 
balance this matter of taxation which bore 
heavily upon but part of the wealth. 
This theory is now breaking down. Real 
estate commands no such part of State and 
local income that it can carry this load. 

“I believe this tax burden must be ad- 
justed,” Mr. Kinzey said, “if we’re to con- 
tinue to have constitutional government. 
Property owners have always been the 
strength of orderly government; and if they 


SO 


are destroyed, that strength will be de- 
stroyed, too. It has a large bearing upon 
our industry. I know real estate rental 


properties that are not bringing enough to 
pay taxes. Rent is a fairly accurate meas- 
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ure of going values, and in that condition 
of affairs, who is going to build more 
houses? People still have a certain de 
sire to own their homes. But they’ll think 
a long time before they deliberately pyt 
themselves into the rather small class that 
must bear the heavy part of the cost of loca] 
and State government. This is going to 
have a bearing on the policy of Federa| 
Government aid to construction, a policy 
that is announced as a long-time and cop. 
tinuing policy. It can be an important aid, 
if and when home ownership is not penal. 
ized by the hand of local taxation, after it 
is aided by the hand of Federal loans. | 
think this matter of tax adjustment is not 
only central to the future of the construc. 
tion business, but also, in a much larger 
way, to the stability of government.” 


An Attractive and Up-to-Date Yard 


" 


hree photographs reproduced on 
this page, “snapped” by an AMERI- 
CAN LUMBERMAN reporter and 
cameraman (two jobs—one man!), 
show some interesting high lights 
of the Avenue Lumber & Supply 
Co.’s very attractive and up-to-date 
yard at Marion, Ohio. This is one 
of the Kuntz line, and as all the 
yards in this system seem to do, it 
takes its own advice about the value 
of paint and repair. 

This yard is kept in a state of 
order and cleanliness that is most 
pleasant to the beholder. At the 
time the AMERICAN LUMBERMAN 
representative called, Manager 
Frank M. Brabson was having the 
interiors of the warehouses and the 
shop painted. The posts for several 
feet at the bottom were painted 
green; above that point, gray. The 
Stationary parts oi the planing mill 
machines 


were getting a coat of 
gray, too. It is incredible, to one 
who hasn't seen something of the 
kind, what a change this paint 


makes and what a dressed-up ap- 
pearance it gives the place. Add 
to that, piles dressed in “company 


front,” an absence of all litter and page 30 
all equipment placed in order, and _Epiror.] 
a person gets a new idea of the 


dignity and general! attractiveness a 
lumber yard can have. 

This yard is also famous for its 
sales displays. They begin out of 
with a group pattern to call 


member 


aoors 


the farmer's atiention to fence. An 
“Posts, 


arch bearing the legend, 





Gates, Farm Fence, 
is backed by a tepee of steel posts. 
In front is a ready-made tarm gate, 
and at either end of the gate is a 
roll of woven fencing. 


graph of this display 


This yard 
volume of farm trade; 
play helps the country men to re- 
their 
fencing needs. 

Probably the most striking dis- 
play device consists of a range of 
windows built along two sides of a 
large residence, as shown by one 








Left: 


Knotty pine interior shown in warehouse of Avenue Lumber & Supply Co. 


3arbed Wire,” 


[A photo- 


an 


of the accompanying illustrations. is 
These windows are in the nature 
ot a glassed-in porch: done with 
much architectural distinction, with 
arched entrance at the corner. 


room with 
paint along 
cases along 


now a big. sales 
ranges of shelves for 
the walls, and display 
the center of the room. 

In a large open space near the 
front of the warehouse is a knotty- 








Unusual layout of display windows, Avenue Lumber & Supply Co. 


appeared on 
29 issue.— 
has quite a 
and this dis- 


the Sept. to displays, and 


house. 


very considerable 


rather recently. 


space formerly 








Right: 


This building is given over wholly 
offices 
across the street, in the main ware- 
The windows are not only 
full of light but also have sufficient 
depth to allow these groupings of 
articles without crowding. 

The offices have been rearranged 
Private 
have been put to the rear, and the 
occupied by 


the 


Painted 


pine interior. This was used orig- 
inally for some kind of home-build- 
ing display or fair; and Mr. Brab- 
son has moved it to the yard and 
has given it an adequate setting 
where it is the first thing seen when 
the visitor enters the big door. To 
the rear of the knotty-pine wall are 
a number of bins in which Weyer- 
haeuser packaged lumber is stored. 
The handsome appearance of this 
material, when accurately piled, is 
well known. 

Mr. Brabson says that this sea- 
son is an improvement, so far as 
general sales are concerned, over 
last year. The paint line is doing 
especially well. 


An Advertising Idea 


Here’s an advertising idea that 
perhaps some dealer might wish to 
use : 

A retail! merchant, in co-opera- 
tion with local photographers, filled 
his display window with photo- 
graphs of children; then ran adver- 
tisements inviting children to come 
and “find themselves in the dis- 
play,” which is said to have at- 
tracted wide attention and to have 
brought many adults as well as 
children to the store. 


are 


offices 


them 
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“Streamlined ” 


Poultry 


In the spring of 1934 Philip Stein- 
haus and John Bowersox, partners 
‘» Modern Home Builders Supply 
(Inc.), took over an old lumber 
yard in Comstock, a suburb of 
Kalamazoo, Mich. 

With the help of an architect 
friend, a new front was designed so 
as to give the yard a modern ap- 
pearance, at economical cost. The 
automobile traffic passing this loca- 
tion is heavy. At night the front is 
floodlighted. The base tint is a 
warm yellow, and the lettering is 
in black, red and dark green. It is 
all very artistic—and eye catching. 
Yet the transformation was effected 
at a cost well under $500 for ma- 
terials, labor, sign painting and 
wiring. 

Among the new ideas effectively 
promoted by this concern is a new 
“streamline” type of poultry house 


. ‘e 
Le 
~ 


ee Mee 


AMERICAN LUMBERMAN 


Houses 


which is said to be ideal for sub- 
sistence homesteads. The minimum 
unit of this house is 10x12 feet. It 
may be used every week in the year. 
As a.brooder house it will accom- 
modate 500 baby chicks up to six 
weeks of age. Later on it can be 
used to house 100 to 125 growing 
pullets and when it is time to house 
the flock this minimum unit will ac- 
commodate 25 to 40 mature birds. 
It is asserted that actual test 
shows this house to be about ten 
degrees cooler in summer than a 
non-insulated one. In the winter, 
with adequate ventilation, it is a 
tight, warm house for layers. The 
complete house weighs but 1,100 
pounds. A carpenter, after he has 
had the experience of building. one 
house, can construct one of these 
minimum models “from soup to 


nuts” in twenty hours or less. 





First steps in constructing the streamlined poultry house—placing the 
skids, putting joists in place, and spiking on joist headers 





Above exterior view shows the insulation board (to left of screwdriver 
point) with waterproof board being dropped into the same metal groove 


So as to bind these two sheets together. 


After the insulation board has 


been nailed in place, the metal binding is slid beneath its lower edge— 
and then quarterboard is easily pushed into place as shown 
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This modernized retail plant of Modern Home Builders Supply (Inc.) 

is located in Comstock, a suburb of Kalamazoo, Mich., in a section 

where small homes—many of them patterned after the Government’s 
subsistence homestead plans—are being built 


In most localities, the retail price 
of all materials will average around 
$70. The complete house may be 
sold for $90 or $95. It can be 
erected in a lymber yard, lifted on 


vy. 


industry. A sign along the ridge 
the full 12-foot length of the house 
called attention to the fact that this 
house is streamlined, cheap and 
easy to build, adapted to birds of 





The sheets of insulation board are held against the frame in this manner 
while being marked for sawing 


a pair of horses, then to a lumber 
truck when ready for delivery to 
the farm or suburban site, where it 
needs only to be put on clean 
ground and leveled up. This type 
of house can be used with or with- 
out range. 

Where a lumber dealer also 
handles hardware it is entirely feas- 
ible for him to offer this house com- 
plete with roosts, nests, feeders and 
fountains. 

In some localities, by co-operat- 
ing with a nearby commercial baby 
chick hatchery, a lumber dealer can 
largely increase his distribution of 
this and other small houses. The 
hatcheryman can be offered a com- 
mission of—say $10—on each com- 
plete house sold, which leaves the 
lumber dealer his profit on the ma- 
terials and a reasonable margin for 
labor. 

The progress photographs used 
with this article were taken at a 
hatchery experiment station north 
of Kalamazoo where numerous 
poultry experiments are being con- 
ducted in behalf of the hatcherv 


all ages, and extended an invitation 
to “drive in and see it.” 

The suggestion, “Cheap and easy 
to build,” is largely psychological. 
The average prospect will not 
bother to build his own house. For 
the small extra cost he will prefer 
to buy it complete and be sure that 
it is built right. 

Similar psychology was employed 
by John and Phil in selecting a 
name for their new concern. The 
two words “Home Builders” pur- 
posely are emphasized on the sign 
across the front of their yard. 
While they are not actually home 
builders, they want to be the first 
to contact the prospect. They want 
him to call and talk it over when 
he is planning to build or remodel. 
In short, they believe that these 
words have a psychological value 
in getting them in “on the ground 
floor” with prospects for purchase 
of building materials. 

New ideas on old foundations 
are enabling this new retail organ- 
ization in Kalamazoo to make out- 
standing progress. 
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This Dealer's ‘Matching Board" 
Is Real Sales Aid 


In these days when so many people are mod- 
ernizing or repairing their houses—some of 
them doing the work themselves—it often is a 
problem for the dealer to know what they ars 
talking about when they ask for molding, 
wainscoting, siding, or other products and tr) 
to describe the patterns and designs they want. 

\ partial solution of the problem is found on 
the parkway beside the sales room of the Fox- 
Woodsum Lumber Co., 

Pasadena, Calif., where 





4ll the customer has to 
do is to point out, on 
this “matching board” 
the section showing the 
type of material he 
wants. It shows shingles 
—both wood and com- 
position; siding, wains- 
coting; molding, etc., in 
various types and de- 
signs, all arranged for 
easy selection. The dis- 
play stands in the yard 
of Fox-Woodsum Lum- 
ber Co., Pasadena, Calif. 





Manager George L. 
Riley and his assistants 
have erected what may be termed a “matching 
board”; shown in a photograph reproduced on 
this page. 

This is an upright display, 18 feet long and 
8 feet high, divided into sections. Each sec- 
tion contains a sample of one type of building 
material. There are five varieties of composi- 
tion shingles shown on the face of the panel, 
and a sixth variety is used on the narrow, slop- 
ing, roof-like canopy over it. Also there are 
shown three patterns of wood siding, in two 
varieties of lumber; three types of wainscoting, 
in two kinds of wood; six patterns of molding 
(which are used to separate the various 
tions one from another); and one 
water-table, in two varieties of wood. 

As Mr. Riley’s assistant explained 


sec- 
design of 


“When a customer says he wants some siding 
to match what is already on his house, but 
doesn’t know the name of it, we take him out 
through the side door, point to the display and 
ask him to designate which kind it is that he 
has in mind. He tells us, and thus we save a 
lot of time that otherwise would be consumed 
in trying to determine from his verbal descrip- 
tion what he wants; and the customer is cer- 
tain to obtain exactly the type of material he 
desires. This, likewise, applies to moldings and 
to composition shingles, in case he is enlarging 
his house and wants more shingles like those 
already on the house. 

“Not only dees the panel help us match the 
customer's present material in cases where that 
is essential or desirable, but it also helps in the 


sale of materials for new construction. We can 
show the prospect just what we are offering 
him. 


“The panel is not so much an advertisement 
as it is a matching arrangement. It is not near 
enough to the street to serve as an effective 
advertisement to persons passing our establish- 
ment; but, being situated between the sales 
room and the yard, it serves equally well the 


customers who enter the yard first and those 
who enter the sales room first. Moreover, it is 
convenient to all parts of the establishment.” 


How to Build Lumber Shed— 


Veteran Carpenter's Views 


An Illinois dealer recently asked the AMERI- 
CAN LUMBERMAN for suggestions for construc- 
tion of a lumber shed, to have one side open; 





and, specifically, as to whether such a shed 
should have north, south, east or west exposure. 





The inquiry was answered by mail, and also 
was printed for further discussion. The follow- 
ing interesting comment comes from a veteran 
carpenter named Thomas H. Williamson, 715 
West Jackson Street, Phoenix, Ariz.: 

“In your Query and Comment columns 
(Page 50, Nov. 10 issue—Inquiry No. 3137), 
there is a request for information as to how to 
build a lumber shed, and what direction to face 
it. The question seems to lack details, and one 
has no very definite foundation for an answer. 

“As a carpenter of fifty-six ‘summers,’ I have 
built lumber sheds, and of course have been 
around a good many, in several States. One 
important item is the prevailing winds or rain 
direction; an open shed should face away from 
driving rains. 


“Other conditions to consider are: The gen- 





eral lay of land, size of property, and slope, jf 
any; kind of lumber to be stored; loading 


stacking and handling; quantity to be stored a 
a normal stock. 
“Almost any competent carpenter or cop. 


tractor can design and build a lumber shed tp 
suit the special needs of the dealer. Racks cap 
be arranged to prevent warping and to avoid 
burying stock too deep. 

{ Nore—A practical idea along this line—from 
another source—is described and illustrated op 
this page.—Epiror. ] 

“Naturally, fire risks must 
and the shed must 
action in case of fire. 

“While on the topic of sheds, may I switch 
off to a kindred subject—service and storage? 

“Builders and mechanics desire: 

“1. Prompt delivery. 

“2. Clean lumber. 
tools. 

“3. Straight lumber. Crooked stuff 
the work. 

“4. Doors that are not sway-backed. It 
is almost impossible to fit a crooked door. 

“5. Fresh, clean nails. Rusty nails cause 
‘grief,’ and mashed fingers, especially with 


be considered, 


be accessible for prompt 


Time is money. 
Grit and dirt dulls 


1 ‘ 
SLOWS 


hard wood. f 


“6. Reliable grading and no_ substitution, 
“The mechanic ‘has a reason.’ ” 


—_—_——aeee 


Method of Piling Stock to 
Prevent Warping 


An AMERICAN LUMBERMAN representative re- 
cently visiting the yard of A. E. Rinesmith & | 
Son, at Chrisman, IIl., noticed what seemed to | 
him to be a rather unusual method of storing 
2-inch material. Mr. Rinesmith said that this 
method has been in use for several years, and 
has proved efficacious in preventing warping of 
the stock. 

In view of the fact that light demand for 
dimension for many months past has resulted 
in slow turnover of stock—so that most small- 
yard dealers have had to work over or discard 





an appreciable quantity of warped pieces—Mr 
Rinesmith’s statement that he has not had a 
single warped piece in all his stock of 2-inch 
material is rather striking. 

The accompanying snap-shot, although none 
too clear, will give an idea of how the material 
is piled in the bins. A wedge is inserted on 
each side of every row, so that all the pieces in 


that row are held tight- j 


ly against one another, 
allowing no opportunity 
for warping. 
Another advantage 
not to be overlooked 1S 





There is said to be 
“more than one way 1 
skin a cat,” and like 
wise there may be more 
than one way to prevent 
warpage of stock, @ 
well ob jectionable 
“picking over” by cus 
tomers, but the method 
here shown, used by an 
Illinois dealer, has 
proved so_ satisfactory 
that he is not expert 
menting further just 
now 


as 


' 
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that this method of piling effectively prevents 
customers from tearing down and picking over 
the piles of lumber in their search for the better 
pieces. Each row being tightly wedged, a cus- 
tomer naturally hesitates to remove the wedges 
from any of the rows other than the one from 
which he may be loading his truck or wagon. 
In other words, it practically insures that each 


~KIDDE 
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row will be cleaned up before the wedges hold- 
ing the one immediately beneath are loosened. 


Home Modernizing Store to Oc- 
cupy Larger Quarters 


SoutH Beno, Inp., Nov. 19.—The Home 
Modernizing Co., the result of an original idea 
of Joseph F. Donahue and Jesse L. Pavey, has 
outgrown its present location and soon will 
move into larger quarters on Michigan street, 
South Bend’s principal business thoroughfare. 

In the spring of 1930, Mr. Donahue and 
Mr. Pavey. president and secretary-treasurer, 
respectively, of the South Bend Lumber Co., 
decided they needed a store in the business dis- 
trict of the city. This establishment, known as 
the Home Modernizing Co., was the first of its 
kind to be opened. The addition of other lines 
and the increased business have now made it 
necessary to seek another location. 

-In discussing the situation and the change 
Mr. Donahue said: 


When I opened the Home Modernizing Co. 
I wanted lumber store—a market place for 
the products of the lumber company. When 
we opened. all we had there was a few pieces 
of unpainted furniture, some kitchen cabi- 
nets, and paint Then we started adding de- 
partments We wanted to have everything 
for the home Now we are carrying wash- 
ng machines, mangles, refrigerators, radios, 
stoves and other equipment for the home. 


When we 


ove we plan to add other features. 
Where are now we have only’ 3,600 
square feet of space; in our new store we 
will have 21,000 square feet. In addition to 
the items now shown we plan to exhibit ma- 
terials used in building of the home, such as 
shingles and insulation. In the spring we 
Will handle air-conditioning systems, and 


this winter heating plants. One of the inno- 
vations planned will be a builders’ library, 
Where anyone planning to build a home may 
go and find complete information on. all 
phases of construction. 

At the present time the new place is being 


redecorated and offices installed. The com- 
pany will move all its administrative offices 
there From the new headquarters we will 
be distributors for a number of products; 
covering 1% counties in Indiana and some 
parts of southern Michigan. Other plans for 


extension include early opening of our East 
Side lumber yard, and the building of a din- 
ing roon the new headquarters, for deal- 
ers’ meetings 

When we open Dec. 1 W. H. 
cago, will be sales manager. 
Will continue as remodeler. 

We believe that South Bend 
its recovery strides, and are 
show faith. 


Watt, of Chi- 
Garn Freeman 


will continue 
expanding to 
our 


Since the opening of the Home Modernizing 
store in South Bend 25 other stores have been 


patterned after it in various parts of the United 
States. 
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Special Sign Calls Attention to 
FHA Loans 


Something that any lumber dealer can do to 
attract home modernization and repair business 
—through the loan provisions of the National 
Housing Act—is illustrated by a photograph 





The white signboard be. 
tween the two _ sheds 
shows how a Royal Oak 
(Mich.) retailer, situ- 
ated on a busy thor- 
oughfare, invites pass- 
ers-by to call and learn 
how to “Build and Re- 
pair Now With Gov- 
ernment Money.” A 
sign of this sort is a 
cheap and effective 
means of publicity for 
the modernizing cam- 
paign. 





appearing on this page showing the good-look- 
ing yard of the Erb-Kidder Co., lumber and 
building material dealer at Royal Oak, Mich. 
This company has placed between its two sheds 
a large signboard, plainly visible in the photo- 
graph; although the lettering thereon—in black 
against white background—is not legible in the 
reduction. It reads: 

“BUILD and REPAIR NOW 
MONEY. PRICES are LOWER. 
Ers-KippEr Co.” 

As the yard faces on the main street of Royal 
Oak the sign is seen by many people daily. This 
lumber company has long featured a special 
service in building loans, so the loan features 
of the National Housing Act may be said to be 
“right up its alley.” It will be observed that 
the big permanent sign on the front of the shed 
especially features “loans,” so that the new tem- 
porary sign between the two buildings closely 
“ties in” with the established standing of the 
concern as a source of information and assist- 
ance for persons interested in obtaining loans 
for building or modernization. 

_ Such a sign costs very little, requiring for 
its construction only a couple of uprights and a 
few short pieces of lumber, plus a little service 
by a sign painter. The public is quick to notice 
anything new, and an attractively painted sign- 
board of this character will help to direct the 


prospect to the yard employing this method of 
publicity. 


Fish or Pouk—i4e Gets ‘Em! 


E. L. Burton, president and general manager 
of the Burton-Walker Lumber Co., Ogden, 
Utah, differs from Frank Buck in that the popu- 
lar lumberman doesn’t “Bring ‘em back alive”: 
but he brings ’em back, 
and how! Whether 
fish or fowl they can’t 
resist his “taking” ways. 
Thus he combines pleas- 


with GOVERNMENT 
Let us HELP you. 





ure with business, and 
his hobby brings him 
increased orders from 





Vr. Burton, who proves 
the biggest fish story of 
the year by producing 
a photograph of the 18- 
pound Mackinaw trout 
which he caught in Fish 
Lake—“the most beau- 
tiful spot in the State,” 
he says—also has re- 
cently showed his skill 
at pheasant shooting. 
The lumberman-sports- 
man bagged one of the 
prettiest specimens of 
the year and has the 
bird, mounted, on hand 
to show his friends 
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other sportsmen, he declares, noting a trade in- 
crease which spells added profit for 1934. 

“I’m going to go out for an elk or a moose 
next,’ Mr. Burton says to his lumbermen 
friends; “next year I’ll have something in the 
big game line to show the boys.” 

Here’s luck and good wishes for that “next 
time,” Mr. Burton, and in the meantime may 
the “bag” of orders for lumber and building 
materials also bulge satisfactorily! 





Firm Observes Its Fiftieth 
Anniversary 


A half-century is a long time even in the life 
of a business corporation. That span has elapsed 
since the E. R. Burkholder Lumber Co., with 
headquarters at McPherson, Kan., was founded 
by the pioneer lumberman whose name it bears, 
and who died in 1923. Marking its fiftieth 
anniversary, the company has sent to its cus- 
tomers, business associates and other friends an 
attractively designed little brochure, bearing on 
its front cover an excellent likeness of the 
founder, from which booklet we quote a few 
paragraphs : 

At the age of twenty-six, E. R. Burkholder, 
having completed his education, left Ontario, 
Canada, in 1882, to join his parents who had 
settled near Canada (Marion County), Kan., 
ten years earlier. While working as bookkeeper 
for Isaac Good, who is still a resident of Marion, 
an opportunity came to him to enter the lumber 
business, and the fall of 1884 saw him embarked 
upon his career as a working partner with a 
Chicago firm. They furnished the lumber with 
which to start the first Burkholder yard, in 
Hillsboro, Kan., and he conducted the business. 
Two years later a plan was worked out for him 
to buy the entire business. 

Eager to pay off his obligation to the Chi- 
cago company, he lived for some time in the 
back of his office building. There he cooked and 
slept and lived in a frugal way. During the day 
his time was taken up with waiting on the cus- 
tomers. Long into the night would his coal-oil 
light burning in the back room while he 
entered the transactions of the day on his books 
There were no adding machines and typewriters, 
nor even electric lights to assist him. 

Then the back room became the home for two 
people: with the help of his wife the purchase 
price of the yard was paid in full, and their 
thoughts turned to the building of their first real 
home. It had few of the modern conveniences 
of present-day houses, but it was home. 

With the growth of this new country, the 
business prospered and other lumber yards were 
acquired in Marion and McPherson counties. 
Realizing that he owed much of his success to 
the people of the communities served by his 
vards, E. R. Burkholder gave liberally of his 
time and resources to the church, the school and 
the community. Although he manifested a keen 
interest in politics, he sought only one office, 
that of Marion County representative in the 
State legislature, which office he held from 1897 
to 1899. 

Shortly 


be 


before his death in his retail 


1923, 
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lumber interests were incorporated into the E. R. 
Burkholder Lumber Co., and his business has 
been continued by his family, two of the sons 
being in active management: Clarence D. Burk- 
holder as president and in charge of the gen- 
eral office at McPherson, Kan.; William A. 
Burkholder as secretary-treasurer and man- 
ager of the Galva (Kan.) branch. 

Away back in the year of the Spanish War 
(1898)—thirty-six years ago—E. R. Burkholder 
first became a subscriber to the AMERICAN 
LUMBERMAN, which relationship continued to 
his death and has since been carried on by his 
sons. The AMERICAN LUMBERMAN is proud of 
its long-continued relationship with this family 
f outstanding lumbermen. 





Thanks NHA Sor Cash Sale 


of Farm Fence 


We wonder whether material dealers in gen- 
eral realize that the National Housing Act can 
be a potent aid to them in selling farm fence, 
and in fact, farm improvements of every sort— 
provided they are attached to the ground or to 
an existing structure, and are not mere mov- 
ables. 

The home improvement angle of the Act— 
modernization, repairs, etc.—has been so 
stressed as possibly to somewhat obscure, in 
the minds of the farmers themselves as well as 
in the minds of the dealers, the important fact 
that Federal-insured loans for building fences, 
or for almost any other form of farm im- 
provements, can be made just as readily as for 
betterments or repairs for dwelling houses, 
either in town or country. 

This is strikingly brought out by a true 
story told direct to the AMERICAN LUMBERMAN 
this week by Jason V. Ashba, manager of the 
Allen County Lumber & Supply Co., Lima, 
Ohio, which we pass along exactly as related, 
as follows: 

Last week we had a funny one come up. 

A farmer came into our plant to ask the price 

of fencing. It developed that he would re- 

quire approximately $150 worth of fence. He 
said he just couldn't afford to do anything now 
as he didn't have enough money to pay for 
it. He understood, of course, that our terms 
on fence—to all customers—is cash, and we 
mean cash immediately on delivery. None of 
this 10 days or 30 days business when it comes 
to fence! We are not just overly smart, but we 
happened to remember that a farmer could 
obtain a NHA loan for this purpose and told 
our farmer friend about it. Immediately we, 
together, went to see a local bank and it took 
his application. In two days we sent out the 
fence and had the cash for it in our register! 


" . u 
Broadcasts "Build Home" Talks 

“November is the ideal month for beginning 
your home building plans.” 

Thus opens a brief radio broadcast of the 
Carolina Retail Lumber and Building Supply 
Dealers’ Association—one of a series of “min- 
ute talks” put on the air over Station WSOC 
during this month. Reasons are assigned as 
follows: 

First, the long evenings give you and your 
family the necessary time to carefully plan 
every detail about the new house. 

Second, by beginning to build this month, 
the house will be completed early enough to 
permit you to plant shrubbery and have the 
garden ready for the rose bushes, flowers and 
vegetables. 

Third, by buying your lumber and mate- 
rials now, you will save from 5 to 10 percent 
in the total cost of your house bill. The 
greater demand for materials in the spring 
will inevitably result in higher prices. Build 
this month and save from $125 to $500. 

Telephone your local dealer tomorrow. 








This is good stuff, well stated, and will no 
doubt cause many hearers to think seriously 
about home building. However, now that No- 
vember is almost finished, let’s emphasize the 
fact that there are eleven other ideal months 
for planning and building homes. 
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Creating Good-Will Through 
The Youngsters 


One building material dealer arranges a win- 
dow display at the end of each school year, 
showing work done by manual training students 
of the local High School. Admiring parents 
and others find the display interesting. 

The influence of children on purchases made 
by parents also is recognized by an executive 
of a line-yard company. “We always keep some 
advertising blotters, pencils or scratch pads 
handy,” he says. “When parents bring chil- 
dren along, we give the youngsters some little 
gift, and perhaps a folder or two. We've found 
this plan of definite value in building up good- 
will, because parents always appreciate any at- 
tention shown to their children.” 





Announces New Financing Plan 


A new finance plan for home modernizing has 
been announced by Bird & Son (Inc.), East 
Walpole, Mass. According to the announce- 
ment, the Bird plan begins where the FHA 
plan leaves off—guaranteeing the lender against 
loss on the remaining 80 percent of the loan 
which is not insured by the Government. The 
success of this plan depends on the co-opera- 
tion of the local banker, lumber and _ building 
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material dealer and contractor. Under this com- 
munity co-operative plan the local dealer makes 
out the applications for the loans, determing 
the cost of labor and materials and brings ap- 


plications which seem to meet the FHA fg. 0 


quirements to the lending agency. Governmen 
rates, terms and regulations apply. Under th 
Bird plan of protecting the financing ageng 
against loss on FHA loans a stipulation is that 
25 percent or more of the total amount is eg. 
pended for that company’s products. The fe. 
maining 75 percent of the loan is available fo 
labor and materials other than those manufac. 
tured by Bird & Son. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
revenue freight for the two weeks ended Noy, 
10, 1934, totaled 1,207,389 cars, as follows: 
Forest products, 43,020 cars (a decrease of 
2,193 cars below the amount for the two weeks 
ended Oct. 27) ; coal, 249,691 cars; coke, 11,40 
cars; ore, 18,193 cars; livestock, 47,612 cars: 
grain, 55,121 cars; merchandise, 323,125 cars. 
and miscellaneous, 459,219 cars. The total 
loadings for the two weeks ended Nov. 10 
show a decrease of 57,143 cars below the amoun 
for the two weeks ended Oct. 27. 


For Builders of Good Homes 


Encouraged and fostered by the loan provi- 
sions of the National Housing Act, home mo- 
dernizing and repair work is steadily increas- 
ing, and with the coming of spring, if not be- 
fore, construction of new homes is expected to 
reach the greatest volume in years. Thus the 
time is highly opportune for spreading the gos- 
pel of good construction and good materials. Of 
special interest at this juncture, therefore, is the 
new and attractive booklet just issued by the 
Florida Louisiana Red Cypress Co., Jackson- 
ville, Fla. 

This handsome brochure conveys much infor- 
mation of value to prospective builders. It be- 
gins with an interesting glance at the ancient 
lineage of cypress, pointing out among other 
things how that wood was used by the early 
Egyptians for building mummy cases, which 
after more than 3,000 years are still in excel- 
lent state of preservation. An outstanding 
modern example of the lasting quality of cy- 
press is found in the fact that some of the heart 
cypress shingles laid on the roof of Mount Ver- 
non in 1743 were still giving service in 1918— 
175 years later. There exist in the South to- 
day Colonial homes, built of cypress more than 
200 years ago, now housing the fifth and sixth 
generations of the families which built them. 
The enduring quality of Tidewater red cypress 
is so well known as to make multiplication of 
examples needless. 

The booklet points out that, far from being 
an expensive building material, Tidewater red 
cypress, because of its long life, is an exceed- 
ingly economical purchase, affording cheap in- 
surance against premature depreciation of the 
investment. Its adaptability for not only ex- 
terior construction but for interior woodwork 
as well is emphasized. 

It is interesting to note, too, that the Bureau 
of Entomology of the United States Depart- 
ment of Agriculture, while stating that no wood 
has yet been discovered that is absolutely im- 
mune to the attack of termites, pronounces the 
heartwood of Tidewater red cypress to be one 
of the best termite-resisting woods grown in 
the United States. This is thought to be due to 
the presence of a resin-like substance, contained 
in the heartwood of the tree, which acts as a 
natural preservative against attacks of insects 
as well as of decay. 

Cypress is stressed as a logical choice for 
construction of garages and all outbuildings, 
and as a money-saver on the farm for such 
structures as hog and poultry houses, corn 
cribs, silos, cattle pens and sheds; in fact, all 


farm buildings and outside accessories. 
For such uses as lawn and garden furniture, 





pergolas, arbors, trellises, fences etc., cypress | 


meets the requirements for wood that will last 
in all climates and under all conditions. 

The economy of guarding, by use of Tidewa- 
ater red cypress, the “weatherpoints” of home 
construction is emphasized in the booklet. By 
“weatherpoints” are meant those vital spots 


that are specially vulnerable to the decaying e-F 
fect of moisture from rain or snow, or contact 


with damp earth, such as stepping; porch col- 
umns, ceiling and flooring; siding; screening 
cornice and trim; window frames, sash anf 
shutters; railing; door frames, porte cocheres 
etc. 

Interspersed with the interesting text and 
many illustrations, are interesting bits of his- 
torical information, emphasizing the longevity 
of cypress, such as the following: 

“In 1770 an eccentric lady in Charleston 
S. C., provided in her will that the headboar¢ 
of her bed should be used as her grave marker 
Her judgment has been justified, as the inscrip- 
tion on the cypress board remained legible long 
after inscriptions on neighboring tombstones 
had been effaced by the elements.” 

The illustrations in this booklet show man) 
beautiful homes, both North and South, some 
relatively ancient, and some modern, in which 
cypress formed the principal material. 

This booklet is designed expressly for home 
builders, and was developed in anticipation 0 
increased home building activity because of the 
Federal Better Housing program. Builders 0 
the very cheapest type of homes, where quality 
—either from necessity or choice—is subordi- 
nated to low first cost, are hardly likely to bk 
interested in quality materials; therefore distr 
bution of this brochure is limited to “prospects 
who are planning to build homes costing $7,00 
or more. é 

Distribution is being made through the F. W 
Dodge Corporation’s Home Owner’s Catalog 
It is suggested that dealers having home-buil- 


a se 
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ing prospects that they desire to have recei\t § 
copies of this booklet address their requests "> 
the Florida Louisiana Red Cypress Co. # 
Jacksonville, Fla., which will see that such rf} 


quests are promptly supplied through the Dodg: 
corporation. It is believed that distribution © 
the booklets in this manner will serve best 
increase the sale of Arrow Brand Tidewatt! 
red cypress, which in turn will directly benet! 
retail lumber dealers who regularly handle this 
product. 
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General office of Charles W. Routson Co., Lincoln, Ill., showing the attractively landscaped surroundings. At right: Truck showing body 


and cab rebuilt by this company. See story on this page 


On this page is reproduced (of course 
much reduced) an advertisement, featured by 
a man holding a hammer, which carries 
quite an interesting little story, with a point, 
or moral, that lumber dealers generally will 
do well to heed. The story, as related re- 
cently by Mr. Routson, of the Charles W. 
Routson Co., lumber dealer and general con- 
tractor at Lincoln, IIll., is, briefly, about as 
follows: 

Some time ago a farmer in that vicinity 
gave an itinerant roofing coritractor a job 
of repairing his roof. In the process, a 
workman fell, sustaining an injury for which 
he made claim for $300 indemnity. As the 
roofing contractor employing the man was 
irresponsible, and did not carry employers’ 
liability insurance, the injured workman took 
recourse on the farmer for whom the work 
was being done, who had to pay the claim 
—thus making his roofing job a very costly 
proposition. 

Taking advantage of the advertising op- 
portunity afforded by this incident, which 
of course became speedily known and talked 
of throughout the community, Mr. Routson 
immediately (the very next day) got out 
handbills headed, “Here’s Something to 
Think About!”—one of which is reproduced 
on this page. These were distributed 
throughout the community. The text reads: 

“Be certain the men you engage to do 
your carpentry work are covered by insur- 
ance. You are liable in case of accident— 
and a mishap may result in a suit. It hap- 
pens frequently, where individuals are em- 
ployed and accidents occur, that the owner 
is sued. 

“Routson carries insurance on every man, 
Which protects you and eliminates all lia- 
bility on your part. Remember that this 
costs you no more. When planning your 
next job think this over and phone Rout- 
son. 

The point of this story, which retailers 
doing contracting, or employing men to do 
any sort of work for their customers, may, 
if they wish, emphasize in their advertising, 
is that it pays to deal with a concern that 
Carries liability insurance covering all its 
workmen, so that the owner may rest easy 
in the assurance that he will not be called 
upon to saddle himself with the cost of an 
iNjury or injuries on the job, if such unfortu- 
nately should occur. 

The incident related, concerning the hand- 

ills, is in keeping with Mr. Routson’s repu- 


tation of being one of the alert lumber and 
material retailers of the famous corn belt of 
Illinois, a dealer who is alive to every oppor- 
tunity to bring his company and service be- 


















HERE’S SOMETHING 
TO THINK ABOUT! 


Be certain the men you engage to do your car- 
pentry work are covered by insurance. You are 
lable in case of accident—and a mishap may re- 
sult in a suit. It happens frequently, where 
individuals are employed, accidents occur, and the 
owner is sued 


ROUTSON carries insurance on every man— 
that protects you and eliminates all liability on 
your part. Remember this costs you no more. 
When planning your next job—think this over. 
and Phone ROUTSON. 





Your entire building completed with one super- 
vision cost, when ROUTSON CO. is employed. 
We Have All Crafts. 


CHAS. W. ROUTSON CO. 


GENERAL CONTRACTORS 


1110 Clinton Phone 250 





























Reproduction (much reduced) of a handbill 

circulated by Charles W. Routson Co., Lincoln, 

Ill. Read the story on this page—it emphasizes 
a point worth remembering 
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_ Quick-Thinking Dealer Scores “Ad” Hit 


fore the people of his community. A pic- 
ture on this page presents a view of the 
company’s general office and yard. The 
plant is located in a residential section on 
the outskirts of Lincoln. In keeping with 
the character of the locality, and to create a 
“homey” atmosphere, Mr. Routson has 
planted flower beds and shrubbery, and also 
has installed a rock garden, with a pool 
stocked with goldfish. 

Another snapshot, also reproduced on this 
page, shows this dealer standing beside a 
truck (of 1927 vintage) for which, at time 
of the AMERICAN LUMBERMAN representative's 
visit, he had just completed rebuilding the 
entire body and cab. It had been painted a 
brilliant red, but at the time the photograph 
was snapped the advertising signs had not 
yet been painted on the sides. 





Supreme Court Reverses 
Verdict 


SHEBOYGAN, Wis., Nov. 19.—The State su- 
preme court has reversed a verdict of a circuit 
court jury, rendered here last December, favor- 
able to the Hildebrand Lumber & Supply Co., 
of this city, and against the Associated Leaders 
of Lumber & Fuel Dealers of America, The 
case involved a contract signed by the local 
lumber company, in connection with a home- 
building improvement program. Testimony 
during the trial revealed that the Hildebrand 
Lumber & Supply Co. had been informed by 
a representative of the plaintiff corporation, 
that said corporation would purchase first and 
mortgages on homes constructed or 
modernized by ‘the local lumber company, with- 
out the latter assuming liability on such mort- 
gages. This statement, the trial jury found, 
was false, but that Mr. Hildebrand was justi- 
fied in relying on said statement. 





ARE YOU AFRAID of something new and dif- 
ferent in your business? Then consider the 
orchard trees—some of the most valuable varie- 
ties now available started as “bud sports,” just 
one branch different from all other branches 
on the tree. Scientists think the Washington 


navel orange was a variant on a Brazilian tree. 
The big red Starking apple started as a bud 
sport and has made its owner lots of money. 
A variant of a standard plum on the Pacific 
coast ripens fruit six weeks later than the 
standard fruit and the new plum is better. 
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Government Shouldn't Build New Sawmills While Many 
Are Idle—Forest Service Has Greatest Usefulness in 
Relation to Lumber Industry—Price Fixing Helps? Hurts? 
—Lumber Shipments Need Protection of Wood-Roofed 
Cars—Plan Books Are Essential in Retail Selling 


CAN'T SELL HOMES, FARM BUILDINGS, 
WITHOUT PLAN BOOKS 


Replying to an inquiry from the AMERICAN 
LUMBERMAN as to the efficacy of plan books as 
an adjunct to the sales department of the aver- 
age lumber and building material concern, E. 
Hudson, president of the Central Lumber Co. of 
Minneapolis, Minn., operating a line of yards in 
the Northwest, says: “I do not see how a 
building material dealer can sell homes and 
farm buildings if he hasn't cuts and prices to 
show the prospective owner.” Continuing, Mr. 
Hudson said: 

In our yards we have plan books 
a large number of houses, barns, 
houses, poultry houses—in fact all kinds 
of farm buildings. Our yard managers have 
a complete list of all material required to 
build any one of these buildings, all figured 
up, with a price on every building, so that 
when we contact a prospective customer we 
can not only show him the picture of the 
building, but we can quote him a price com- 
plete on the building executed or on the ma- 
terial required to put up the building. Cus- 
tomers in these days are buying buildings 
rather than lumber at so much per thousand. 


covering 
granaries, 


nog 


Therefore we must have complete informa- 
tion to give a prospective customer regard- 
ing the cost of any building he might be in- 


terested in buying 


* . * * 


PROTECT LUMBER IN TRANSIT 
WITH WOOD-ROOF CARS 


Highly commending an article published in a 
recent issue of the AMERICAN LUMBERMAN, un- 
der the heading “When Lumber Is Damaged in 
Transit,” which dealt with the desirability of 
lumber shippers demanding that the railroads 
supply cars either with wood roofs or wood 
lined roofs, Z. K. Thomas, manager Southern 
Lumber Co., Warren, Ark.. writes: 

This subject is far more serious than 
realize. For the past three 01 
have had this subject up with 
the Rock Island and Missouri Pacific rail- 
roads, pointing out how lumber is damaged 
in summer because of heat, and in 
because of condensation. I enclose 
letter, dated Aug. 29, to the Mis- 
souri Pacific railroad, which this sub- 
ject Also a similar letter was written on 
same date to the Rock Island railroad. 
I was rather interested in the statement 

ade in your article, that one of the Rock 
Island officials said that never before had 
this subject been called to the road's atten- 
tion As a matter of fact, our company alone 
has mentioned this to the Rock Island rail- 
road at least twice a year for the past three 
years, and has specifically requested that 
that road furnish us with wood roof cars in 
which to ship our high grade lumber. Lum- 
bermen generally should thoroughly appre- 
ciate the efforts the AMERICAN LUMBERMAN is 
putting forth to protect their Interests 
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Mr. Thomas to an off- 
Pacific railroad, to which 
ove, Was as follows: 


The letter written by 
cial of the Missouri 
reference is made a! 

We 


custon 


are having complaints 


account of 


made by our 
stock twisting and 
checking after it leaves our plant, due to the 
intense heat shipments subjected to dur- 
ng hot weather, such as have had, 
cause practically 100 percent of the cars your 
road places for loading have metal 
Lumber, or any similar product, is subjected 


ers on 


are 


Wwe be- 


roofs. 


to such intense heat during the summer 
months that it can not help but deteriorate. 
Furthermore, in the fall and winter, when 


we are having changeable weather, the metal 
roof causes the air to condense, and we have 
occasional complaints from damaged stock 
that is wet from condensation. We have re- 
quested your road to furnish us with wood 


AMERICAN 





roof cars, or with metal roof so insulated 
that condensation will be eliminated; how- 
ever, any car with a metal roof always, re- 


going to develop 
summer months. 
this your per- 
pursue the sub- 
the existing 


insulation, is 
during the 


gardless of 
excessive heat 
Will you not please give 
sonal attention and further 
ject with a view of remedying 
conditions? 
ee @& 8 


FOREST SERVICE MOST USEFUL 
IN PRESENT DEPARTMENT 


Among other strong agencies opposing the 
plan recently revived in Washington to trans- 
ter the U. S. Forest Service from the Depart- 
ment of Agriculture to the Department of the 
Interior, is the Society of American Foresters. 
In a letter to the AMERICAN LUMBERMAN with 
reference to this proposal, H. H. Chapman, 
president of the society, among other things 
said: 


The proponents appear to be those pri- 
marily interested in the newly acquired au- 
thority of the Interior Department to regu- 


late grazing on the public domain. They de- 
sire evidently to co-ordinate National Forest 
and public domain grazing administration. 
They do not take into account the Forest 
Service's relationship with the private forest 
owners and the forest industries, in the 
utilization of the National Forest timber re- 
and in the nation-wide programs of 
co-operative fire prevention and _ research. 
They disregard the co-operative duties of the 
Forest Service in helping to make effective 
the Code of Fair Competition for the Lum- 
ber and Timber Products Industry, more par- 
ticularly its conservation provisions under 
Article X. 

We convinced that the Forest Service 
can redeem such responsibilities only if it 
is retained in the Department of Agricul- 
ture 


sources 


are 
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GOOD GOVERNMENT REQUIRES 
MORE PUBLIC INTEREST 


Commenting upon a suggestion that aboli- 
tion of the present primary system, and a re- 
turn to the old convention system, of nominat- 
ing candidates for office, would be desirable and 
might result in a higher average of states- 
manship in national and State law-making 
bodies, David Lawrence, editor of the United 
States News, Washington, D. C., writing to 
the AMERICAN LUMBERMAN, says: 


[I am afraid that any effort to do away with 


the Primary Law would be regarded as a 
backward step. While the new system is 


undoubtedly disadvantageous, any suggestion 
that return to the convention system of 
making nominations would not get very far 
these when the people are demanding 
more more a voice in the Government. 
If n people would take an interest in 
government, and would vote to put the right 
in office, the present system would be 
satisfactory. 
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SMALL MILLS THINK FREE PRICING 
WOULD FIRM MARKET 


In a letter discussing the recent action of the 
Small Mill Pine Association. as reported in the 
Nov. 10 issue of AMERICAN LUMBERMAN, repu- 
diating the cost-protection feature of the Lum- 
ber Code, M. L. Wootten, executive secretary 
of that organization, says that this action does 
not mean that these mills intend to dump their 
lumber on the market. Continuing, he said: 

They recognize the fact that lumber in- 
ventories among the retail lumber dealers 
are lower today than at any time during the 
past decade. Due to existing conditions, a 
large number of small mills have been closed 
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down for the past several months, and as a 


consequence lumber stocks at these mills 
are badly broken. There is an _ actual 
scarcity of many items. These manufac. 
turers felt that the flagrant violations of 


minimum prices have developed a state of 
doubt and uncertainty that has destroyed aj) 
incentive for lumber purchasers to place 
their orders. They have felt that, insteag 
of there being a minimum price level, these 
unchecked violations have destroyed evep 
the semblance of price stability, the result 
being utter price demoralization and adop- 
tion by purchasers of the policy of hand-to- 
mouth buying. These manufacturers fee] 
that as soon as this uncertainty is removed, 
there will be a much firmer tone to the 
market and a decidedly higher price level}, 


* * *k * 


CODE PRICE ENFORCEMENT WOULD 
BENEFIT INDUSTRY 


B. W. Ackles, sales representative in Penn- 
sylvania for the Wilson Lumber Co. of Elkins, 
W. Va., takes issue with the views with refer- 
ence to price fixing expressed by another West 
Virginia manufacturer in a letter published in 
the Nov. 10 issue of the AMERICAN Lumper- 


MAN. In a letter to this publication, Mr, 
Ackles said: 
Practically all of my customers, as well 


as myself, disagree with the statement made 
in the letter written by G. W. Fish, of Buck- 
hannon, W. Va., and published in the Nov, 10 
issue of AMERICAN LUMBERMAN that “we will 
not have a_ satisfactory and permanent re- 
covery until price fixing is done away with.” 


The Lumber Code is an asset of great value 
to the industry as a whole, and the prices 
set-up should be rigidly enforced. The Code 


would work well if we did not have to con- 
tend with the usual number of chiselers, and 
to my mind these should be classed as con- 
spirators in an effort to break down the 
Federal law. 

+ & © 


REDWOOD TANK MATERIAL 
NOW AVAILABLE 


In the Query & Comment department in a 
recent issue of the AMERICAN LUMBERMAN an 
inquiry was published from a wholesale con- 
cern for information as to a suitable wood for 
wine casks that could compete with redwood. 
The inquirer explained that, because so much 
business of this kind was available, he was not 
able to secure a supply from the redwood mills. 
From one of its readers who is well informed 
as to conditions in the wine industry and in the 
lumber trade, the AMERICAN LUMBERMAN has 
received a letter commenting on this inquiry as 
follows 


The inquirer, as a wholesaler, undoubtedly 


was having difficulty in securing redwood 
tank stock suitable for wine casks, when 
the redwood mills themselves were over- 
taxed with business direct from the wine 
industry. 

Since the exodus of prohibition, the grape 
industry in California has come back into 
all its former glory and more so, with the 
result that almost any vineyardist is either 


storage for wine or enlarging 
About August of every year, 
the average grape grower finds a _ large 
amount of grapes coming ripe in the next 
sixty days, and makes up his mind at the 
last moment that he must have some wine 
casks and fermenting tanks at once. The 
result is that the entire wine industry of 
California storms the redwood producers for 
redwood tank stock, and from August on to 
October of each year finds a dearth of this 
raw material. 

You are familiar with the large amount of 
cooperage being demanded by the brewers 
and distillers since prohibition went out— 


building new 
his old capacity. 
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injection of the Government into the lumber 
business, this lumberman said: 5 
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on top of the wine demand—and much of this 
pusiness went to redwood also, which de- 














est 


\G 











mand further aggravated the condition re- 
ported by your inquirer. However, this con- 
dition is only temporary, and at this writing 
the redwood industry is in good condition to 
nandle average requirements in tank mate- 
rial. We consider these demands all as a 
tribute to the cooperage qualities of redwood 
for the storage of ordinary and fancy bever- 





While the plan to care for the destitute is 
a most laudable undertaking, we can not say 


as much for the proposal of the Government 


to erect sawmills and planing mills, and thus 
make quite destitute those of our American 
citizens already engaged in the manufacture 
of lumber. Sawmills at present have almost 
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Increases Equipment for Manu- 
facturing Wood Fuel 


PotLatcH, IpAHo, Nov. 17.—The Potlatch 
unit of the Potlatch Forests (Inc.), has com- 
pleted the installation of another “Briquette” 
machine, which will double the output of the 
plant here. 

A new Jay Bee grinder is being installed, 
which is larger and more modern than the old 
one. It will “hog” the material for both briq- 
uette machines. 

A new drier, which is now being installed, 
will greatly increase the efficiency of the oper- 
ation. By means of this new arrangement, 
the moisture content of the material to be used 
for “presto logs” will be reduced from 30 per- 
cent to 4 per cent. The drier was developed 
by Robert Bolling, Lewiston, Idaho, who in- 
vented the briquette machine. The Potlatch 
unit is the fourth concern to put one of the 
driers in use. 

When the additional feature is added, the 
company will be able to utilize the huge quan- 
tity of sawdust which has been accumulating 
at the Potlatch plant for the last two years. 

It is estimated that it now has on hand 10,- 
000,000 cubic feet of material, enough to oper- 
ate the two machines here a year, 24 hours a 
day, or at the rate of twenty tons a day. 





Northwest Wisconsin Logging 
Again Active 


LapysMitH, Wis., Nov. 19.—For the first 
time in several years, logging operations have 
again gotten under way in this vicinity. It is 
expected that nearly 10,000,000 feet of logs will 
be cut and shipped here this winter. 

The Edward Hines Lumber Co. is operating 
one camp near Winter, at which about 6,000,000 
feet will be cut; while at a second camp, 2,000,- 
000 will be cut for the same company. About 
175 men will be employed. 
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KILN DRIED OAK-- 


and DOUGLAS FIR 
FLOORINGS 


interested to have their products sold in 


THE NETHERLANDS 


as sole importer by old established, well 
known lumber import comp., apply with 
full particulars and c.i.f. prices, Box H.48, 
American Lumberman, Chicago. 
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A camp has been established near Bruce by 
the Roddis Veneer Co., of Marshfield, and ap- 
proximately two million feet of logs—on timber 
lands recently acquired from the Menasha 
Woodenware Co., Menasha—will be cut. This 
project will employ about 75 men. 


Will Build New Mill for Small 


Dimension 


Dittssoro, Inp., Nov. 19—H. H. Small & 
Sons have sold their mill here to Harrison H. 
Small, who was a junior partner when this 
business was established in 1901 as J. F. Small 
& Sons. The new owner announces that he 
will abandon the building material business, 
build a new mill and put in additional ma- 
chinery in the spring to manufacture small 
dimension stock for the furniture, chair and 
box industries. 


Builds Auxiliary Small Mill to Cut 
Tract Economically 


GREENSBURG, La., Nov. 19.—A sawmill is 
being erected on the Greensburg State Line 
Highway north of Liverpool, by the Great 
Southern Lumber Co., of Bogalusa, La. The 
equipment also will include planing machines. 
This mill is being erected for the purpose of 
manufacturing a quantity of timber owned by 
the company in that section, which can be man- 
ufactured more economically in this way than 
by shipping timber to the company’s big mill 
at Bogalusa. The output of this small mill will 
be concentrated at and shipped from Kent- 
wood, La. 








Wisconsin Millwork Concern 


Reports Improvement 


MitwavuKkeE, Wis., Nov. 19.—A steady up- 
ward trend in sales volume is reported for the 
Rockwell Manufacturing Co., local millwork 
manufacturer. Business shows considerable im- 
provement over a year ago, officials report, stat- 
ing that the firm is receiving many small orders. 
The concern, shipping a greater portion of its 
goods outside the Milwaukee territory, handles 
a large volume of hardwood lumber for manual 
training departments of schools, cabinet shops 
and other users. A type of lumber which comes 
from Michigan is kiln dried by the firm, and 
many times shipped back to the same region 
to be used in boat building. 





Supplies Plywood for Home In- 


teriors at Farm Center 


VANCOUVER, WaAsSH., Nov. 17.—The Van- 
couver Plywood & Veneer Co. plant here is en- 
gaged is turning out a large order of plywood 
panels for finishing interiors of homes in one 
of the new farm centers being developed by the 
United States Government in Illinois. The or- 
der received by the Vancouver firm is one of 
the first of its kind to be awarded by the Fed- 
eral Government, according to David Crockett, 
head of the company. He estimates that the 
initial order will require several carloads of 
material, and that if the panels prove as satis- 
factory as officials anticipate, the Government 
will be in the market for much more of the 
product. 


To Build First Wolmanizing 
Plant in Northwest 


Wauna, Ore., Nov. 17—C. H. Watzek, 
manager Crossett Western Co., has announced 
that contracts have been signed between that 
company and the American Lumber & Treating 
Co., of Chicago, for the joint construction of a 
wood preserving plant at Wauna, which will 





feature treatment with Wolman Salts. In his 
announcement, Mr. Watzek said: 
Two of these plants have been operating 


for the past year at other Crossett Watzek 
Gates sawmills at Fordyce and Crossett, ‘Ark. 
The plant at Wauna will be the only one 
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to be installed for the time being in the 
Douglas fir manufacturing region of Wash. 
ington and Oregon, although a similar play 
is also to be installed shortly in Californi, 
for the treatment of redwood with Wolma)| 
Salts. The plant at Wauna will do a cop. 
mercial treating business for anyone, in ad. 
dition to treating Crossett Western Co. Sales 
of Wolmanized lumber. It is expected that 
rail and barge shipments will be made }y 
other sawmills for the treatment of the 
lumber products at the Wauna plant of the 
American Lumber & Treating Co. ; 


This plant will represent an investment oF 


about $50,000, and it will be completed and in) 
operation early in 1935. 





RFC Invites Applications for 


Industrial Loans 


Wasuincrton, D. C., Nov. 19.—According ty 
officials of the Reconstruction Finance Corp. 
ration, industrial concerns eligible to borroy 
funds from the corporation for the purpos 
of maintaining and increasing ,employmen 
have not yet taken full advantage of the assist. 
ance which it is prepared to extend. Congress 
provided that such loans might be made to 


industrial and commercial businesses subject to § 


the following requirements : 


1. That the business must have been estab- 1 


lished prior to Jan. 1, 1934. 

2. That such loans be adequately secured. 

3. That maturity of loan 
five years. 

4. That borrower must be solvent at the time 
of disbursement of the loan. 


5. That credit at prevailing bank rates for? 
is not ® 


loans of the character applied for 
available at banks. 

6. That reasonable assurance of increased or 
continued employment of labor be given. 

7. That the aggregate of such loans to any 
one borrower made directly or indirectly shall 
not exceed $500,000. 


8. That such other provisions as the Recon- 
struction Finance Corporation may impose bk 


complied with. 


Commenting on the facilities thus offered to 
industrial concerns throughout the - country, 


Jesse H. Jones, chairman of the Reconstruc- § 


tion Finance Corporation said: 

The directors of the Reeonstruction Finance 
Corporation feel that these loans should be made 
in such a way that the available funds can be 
utilized as fully as possible for the advance of 
permanent business recovery. This objective 


can be accomplished best if the moneys loaned > 


by the corporation are used principally to sup- 
ply funds for the payment of labor and the 
purchase of materials incident to the normal 
operation of the business, rather than for the 
payment of existing indebtedness, though in 
exceptional cases a small part of the loan may 
be used for payment of existing debts or for the 
financing of construction, improvements and/or 
repairs that do not materially increase capacity 
When a loan is to be used primarily for labor 
and materials, a small portion of the loan may 
be applied to these latter purposes when neces 
sary to assure ordinary and efficient operation 

The corporation will make loans in co-opera- 
tion with banks, or by the purchase of partici- 
pations in loans made by banks. In cases of 
national banks, only the bank’s participation in 


such loans, rather than the full amount of the § 


loan, must be within the legal limit which may 
be loaned to any one customer, and accordingly 
this plan will allow substantially greater credit 


to be extended through such channels to bor F 


rowers who are already borrowing up to their 








must not exceed 








legal limit. 

The depression years have left many entel 
prises in very much involved and weakened pos 
tions, but our experience has led us to believé 
that where present creditors are willing to 
operate by a proper adjustment of existing deb 


structure, many such enterprises may be safely F 
supplied with additional funds that will enable 


them to continue operations on a sound basis. 
Accordingly, we suggest to industrial com 
cerns, to which credit at prevailing bank rate 
for loans of such character is not available 
but which can offer adequate security (evé 
though such security may be frozen and there 
fore not generally acceptable to banks), and 
which can profitably use additional funds for 
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jabor and materials, that they communicate with 
the local loan agency of this corporation serving 
the territory in which such concerns are located. 

Each loan agency of the corporation will, 
when requested, assist and advise with appli- 
cants in determining their eligibility, and in 
the preparation of applications. 





Starts Operations with Aid of 
RFC Loan 


Suaw, W. Va., Nov. 19.—Taking advantage 
of the opportunity offered through legislation 
authorizing the Reconstruction Finance Cor- 
poration to make loans to industries, the 
Potomac Lumber Co. has begun operations at 
its plant here, cutting the first timber on a 
90,000,000-foot project. F. R. McKelvey, sec- 
retary and treasurer of the company, esti- 
mates that the plant will operate at least for 
five years and employ sixty men. Mr. Mc- 
Kelvey gives credit to Congressman Jennings 
Randolph for his effective service in assisting 
in securing the loan from the Reconstruction 


Finance Corporation. 
—_—_—_—_—_—_ 


Obtain Loans from RFC 


WasHINGTON, D. C., Nov. 19.—The Recon- 
struction Finance Corporation has announced 
that the following loans were made during Sep- 
tember by the corporation, all at 6 percent in- 
terest rate: Miller Hardwood Co. (Inc.), Fay- 
etteville, Ark., $4,500; Morrilton Lumber Co., 
Morrilton, Ark., $4.500; Citizens Lumber & 
Supply Co., Pine Bluff, Ark., $5,000; Hallack 
& Howard Lumber Co., Denver, Colo., $75,000; 
Thomas-Little Lumber Co. Quincy, Fla., $40,- 
000; Pine Creek Lumber Co., Kingston, Idaho, 
$10,000; Mt. Emily Lumber Co., La Grande, 
Ore., $400,000; and Lange & Crist Box & Lum- 
ber Co., Clarksburg, W. Va., $50,000. 





Coulee Dam Construction 
Continues Active 


SPOKANE, WasH., Nov. 17.—During the past 
week, bids were opened by the United States 
Bureau of Reclamation for a second block of 
thirty houses to be constructed at the Govern- 
ment townsite at Grand Coulee Dam, ninety-two 
miles west of Spokane on the Columbia. The 
low bid was made by the firm of McDonald & 
Gummere, of Tacoma, and was $94,402. Mr. 
Gummere, of the successful firm, is also superin- 
tendent of the National Construction Company, 
which is at present building the first block of 


Wyoming Forest Makes Largest 
Sale in Years 


Denver, CoLo., Nov. 19.—In the regional 
offices of the United States Forest Service in 
Denver, a contract was signed last week for the 
largest sale of timber in this region since before 
the depression. The sale involved 114 million 
board feet of timber from the Medicine Bow na- 
tional forest in Wyoming, to cost approximately 
$250,000. The purchaser is the Wyoming 
Timber Co., of Hanna, Wyo., of which Alfred 
Posford, Denver lawyer, is secretary, and C. 
E. Williamson, of Hanna, is president. This 
is the largest single sale of timber ever made 
from the Medicine Bow forest, and forest of- 
ficials said it reflects improved business condi- 
tions and confidence in the future. 


Oregon Firm Buys 50 Million 
Feet of Lumber 


PorTLAND, Ore., Nov. 17.—A. J. Dwyer, 
president of the Southeast Portland Lumber 
Co., announces that it has purchased 50,000,000 
feet of timber in Clackamas County, in the 
vicinity of Deep Creek, from the Baird Creek 
Logging Co., with 25 miles of logging railroad 
and equipment. The railroad extends from 
Deep Creek to a point near the town of Sandy, 
where it connects with the Pepco company’s 
lines to Portland. The Dwyer Logging Co. 
will log the newly purchased area, and the logs 
will be brought to Portland for cutting. 





Northeast Wisconsin Mill 
Reopens, Starts Logging 


Oconto, Wis., Nov. 19.—The Holt Lumber 
Co. here has reopened after a five months’ vaca- 
tion—rehiring about 125 men at its mill and 
100 additional in the two camps in the northern 
section of the State. No announcement has 
been made as to how long the firm will oper- 
ate, but it is expected that plans can be worked 
out to furnish employment throughout the win- 
ter. The Holt hardwood mill is continuing to 
work two weeks of each month, but no an- 
nouncements have been made as to plans tor 
the winter period. 


Open Bids on lowa Subsistence 


| SUDDEN 
| SERVICE | 


You Must 


Have Action 


Here’s an organization 
that’s always ready to take 
care of your rush orders. 

SOUTHERN PINE AND 
HARDWOODS Anything 
you want right when you 
need it, in straight or mixed 
ears. 

YARD STOCK, MOULD- 
INGS. RED FENCE, 
WAGON and DIMENSION 
OAK Ete. All bright, dry 
lumber. Items No. 3 and 
Better, steam kiln dried. 
Mills at Keltys, Conroe, Ew- 
ing and Clarksville, Tex. 


Just write, phore or wire: 





ANGELINA COUNTY 


LUMBER COMPANY 
eltys, Texas 











Sell More 


Modernizing Jobs 


by showing prospective customers how the 
completed job will look, how much it will 
cost. 

Send us your prospect’s own sketch or 
snapshot of present building with suggestion 
of what change is desired. We will furnish 


FLOOR LAYOUT, PERSPECTIVE SKETCH, 


thirty houses for the same project ee a 

y houses for the ; ape MI .. $2.50 
The White Pine Sash Co., Spokane, is ship- Homesteads LEWORK yout ve . 

ping daily to Mason City, the contractors’ town _— fee. we Nov. 19.—Bid we a ee ea ea as ee ksi 9 
at the site of the Grand Coulee Dam. It has the AROS o., ov. 19.—Bids were We also make, sell and rent models made 


contract for the 350 houses which will go into 
the forming of this town, and about seventy of 
these have been erected to date. In addition to 
these houses, there is a huge dining hall and 
large office building and partially constructed 
store building. The !atter alone, will cover the 
extent of a city block. The White Pine com- 
pany also secured the order for thousands of 
tables which were used to outfit the dining hall 
at the Coulee. 

Stimulated by construction work at the dam, 


opened last week for construction of fifty houses, 
at an average price of $1,800 each, for a Gov- 
ernment subsistence homestead proiect ‘at 
Granger, Iowa. The project will care for fifty 
families, each house being located on two to 
seven acres of land. to furnish part of the food 
supply. Each family eventually will purchase 
its house from the Government. None of the 
houses is to cost more than $2,500, and no down 
payment is required. 








to your plans and specifications. We fur- 
nish house plans and material lists. Write 
for special low prices. 


Lumberman’s Drafting 
& Listing Service 


233 Drumheller Bldg., Walla Walla, Wash. 














BALSA WOOD 


freight business has increased so much that the ° ° ° nce menue pel eta 
Northern Pacific railroad has found it necessary Colorado Silver-Zinc Mine PRIMAVERA SNAKEWOOD 
to add to the service. Starting last Monday a Builds New Town ROSEWOOD GUAYACAN 


daily freight service was inaugurated between 
Spokane and Coulee City. 


Cuts 35 Cars of Ties for 


Coulee Dam Line 


PortLann, Ore., Nov. 17.—The Carnation 
lumber mill at Forest Grove, Ore., is cutting 
approximately forty-seven cars of railroad ties 
—thirty-five cars for shipment to the processing 
plant of the Union Pacific Railroad at The 
Dalles for use in the extension now being con- 
structed to Grand Coulee dam on the upper 
Columbia River, and the other 12 to be shipped 
to China by wav of Portland. 





Lone Beacu, CaAtir., Nov. 17.—The Hughes- 
Mitchell Process (Inc.). of Torrance, near here, 
has purchased lumber in the Long Beach-Los 
Angeles harbor district to construct homes for 
one hundred families of employees at Silverado, 
Calif., where the Blue Light silver and zinc 
mine is located —a famous mining property 
which has been idle for several years. The 
Hughes-Mitchell concern is building a million 
dollar chemical and paint plant at Torrance. 
and will onerate the old Silverado Blue Light 
mine for the zinc and lead ores, from the treat- 
ment of which it derives its paint and other 
chemical preservative products. The property 
was bought from O. H. Pember & Associates. 








and other tropical woods. 
ture shipment. 


F.C.LUTHI & CO. 


431 Balter Blidg., 


Spot and for fu- 


New Orleans, La. 
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Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber ~alculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
usetul lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Western Pine Directors Meet 


PorTLAND, OreE., Nov. 17.—A regular meet- 
ing of the board of directors of the Western 
Pine Association was held here Nov. 9. Al- 
though it was a directors’ meeting, all inter- 
ested persons were invited to attend. 

Outside of regular routine, the principal sub- 
jects of discussion were: Recommendations of 
the trade promotion committee; the Chicago 
meeting of the lumber industry and Code prob- 
lems; distribution policy as outlined by G. D. 
Rose, representing the National Retail Lumber 
Dealers’ Association, and amendments to ar- 
ticles of incorporation. 

C. L. Isted, chairman of the trade promotion 
committee, submitted a recommendation of that 
committee, to the effect that full members of 
the Western Pine Association assess themselves 
an additional 2 cents a thousand feet of produc- 
tion, to be used in trade promotion work. This 
assessment, on the small production in sight at 
the present time, would not be sufficient to do 
any advertising, but would make it possible to 
do some field work and get out some printed 
matter that is badly needed. 


Would Increase Assessment for Promotion 


J. D. Tennant, Long-Bell Sales Co., Long- 
view, Wash., in speaking on this subject, gave 
as his opinion that the committee suggestion 
was entirely too modest, and he suggested that 
the assessment be raised to 5 cents. He pointed 
out that the loss of shop business was due 
largely to lack of house building, and that there 
is reason to believe there will be considerable 
increase in house building during the coming 
year. Nevertheless, he believed that, because 
of the competition of other woods and materials, 
the shop business would not come back to pine 
without some effort on the part of manufac- 
turers. He said that if he were really express- 
ing his full thought on the matter, he would 
say that the industry could better afford to 
spend $1 a thousand for advertising and trade 
promotion work. He felt that it would be very 
unwise if it did not raise the assessment to at 
least 5 cents. The consensus seemed to be that 
5 cents is little enough, but that the whole mem- 
bership should have an opportunity of express- 
ing its opinion before such an assessment is 
made. Therefore the directors voted unani- 
mously to make an assessment of 2 cents a 
thousand beginning with Nov. 1, and then take 
the matter back to district meetings, and, if 
the sentiment of the members favors increasing 
the work, the increase will be voted at the an- 
nual meeting in February. 


Chicago Conference Will Have Good 
Results 


During the open forum on the Chicago meet- 
ing of the industry and Code problems, J. D. 
Tennant very briefly sketched his impressions 
of that meeting. He described it as the most 
representative lumber conference he had ever 
heard of. Perhaps there was not the largest at- 
tendance of men, but it represented all branches 
of lumber production and all fabricators of 
lumber. The contacts made were well worth 
while and men from the West Coast and other 
districts got a broader view of the whole in- 
dustry. He predicted that good results will 
come from the meeting, long aftcr the particular 
subjects discussed have been forgotten. 

J. P. Weyerhaeuser, Jr., brought up the sub- 
ject of cost-protection prices under the Code. 
There was considerable discussion of the subject, 
bringing out a preponderance of opinion in sup- 
port of cost-protection. 


Retailers Need Price Stabilization 


Geo. D. Rose, Dubuque, Iowa, representing the 
National Retail Lumber Dealers’ Association, 
took the floor to speak on distribution policy. 
Mr. Rose first congratulated the Western Piners 
on taking a step toward lumber sales promc- 
tion. 


He said that the retailers have felt that 


for a long time the manufacturers of Jumber 
have done little to promote its us, until now 
the retail lumber dealer’s business is a scant 35 
percent lumber, and the balance other materials. 
He said lumber manufacturers have been asleep, 
while manufacturers of other materials have 
been pushing their products. He stated that re- 
tailers are confident there is going to be im- 
provement in spring business, and that Title IT 
of the Federal Housing Act will stimulate house 
building. He expressed the opinion that if the 
lumber price situation is not stabilized or settled 
before spring, the dealers would not stock up, 
and the manufacturers would be guilty of re- 
tarding the house building movement. 


Must Settle Distribution Policy 


Mr. Rose discussed the disturbing question 
of distribution policy. He said the NRA has 
failed to approve a distribution statement, and 
that it was therefore up to lumbermen to settle 
the matter themselves. Mr. Rose read the pro- 
posal sponsored by the National Retailers, which 
is practically the same as the code of ethics 
adopted by the various branches of the industry 
in 1931. The Western Federation of Retail 
Lumber Associations set up this distribution 
statement at its Denver meeting recently. The 
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present set-up has made retailers out of whole. 
salers, and wholesalers out of retailers. In th 
new proposed statement the retailers would jp. 
clude all Federal Housing Act, Home Loap 
and CCC camp business as strictly retail. , 


Amendments to the articles of incorporatig, 
were passed, which would insure that smaj 
mills have not less than three representative 
on district boards of nine members. They alg 
provided that voting shall be based on one yot 
for each ten million feet or part thereof of ap. 
nual production, as shown by allotment of pre. 
vious year. Method of deducting box lumbe, 
from Western Pine Code fees was amended tp 
eliminate unfair divisions of Code fees. 

Changing of grade names for Ponderosa pine 
and changing of grading rules of Ponderos, 
pine shop lumber, were referred to the grading 
committee. 


Government Sawmill Operation Protested 


It was pointed out that the Federal Relic J 


Administration has set up a sawmill in the 
Black Hills, and is constructing a modern plan- 
ing mill,and reports that the Government js 
proposing to set up mills on Indian lands were 
discussed. On motion by J. M. Brown, the board 
of directors was authorized to protest the action 
of these Government departments in going into 
competition with existing operations, capacity 
of which is far in excess of the needs of the 
country. 


Arkansans Discuss Retail Code 


Hot Sprincs, Ark., Nov. 19.—The lumber 
business in Arkansas to date in 1934 is 25 per- 
cent ahead of the total volume of 1933, and 90 
percent of the dealers are supporting the NRA 
Code fully, it was declared by J. W. Wilson, 
of El Dorado, president of the Arkansas Lum- 
ber Dealers’ Association, which held its fall 
meeting here. This was an open forum meet- 
ing, and discussed the Retail Lumber Code as 
it applies to Arkansas, Missouri, Kansas and 
Oklahoma. Mr. Wilson admitted that the Fed- 
eral Housing Act has helped out considerably 
in parts of the State where banks and loan 
agencies are co-operating, and in parts in which 
the national manufacturing firms were inter- 
ested. But at other points, he said, no financing 
was available, and that the act was having little 
or no effect at all. Mr. Wilson stated that if 
the banks and loan agencies would co-operate 
under the Housing Act, it would be a great aid 
to business all over the State. 

R. H. Sutton, chairman of Arkansas Code 
Authority, gave a brief resume of its organiza- 
tion and activities “On April 30, 1934,” he said, 
“L. M. Hawkins was employed as field agent. 
In most cases where complaints have been made 
and disputes arisen, he has been able to work 
out a satisfactory settlement between the deal- 
ers involved. He has met with dealers in six- 
teen meetings.” Mr. Wilson recommended the 
appointment of a new Code committee, replacing 
present members, who had been called upon for 
great sacrifices of time and money. He com- 
mended Secretary L. P. Biggs for his valuable 
services. 

President Wilson appointed a nominating 
committee consisting of Charles R. Black, J. 
W. Black Lumber Co., Corning; Jack W. Rich, 
Wallin, Dickey & Rich Lumber Co., Earle; 
and J. T. Cone, Wood-Freeman Lumber Co., 
Searcy. 

Mr. Wilson called attention to the fact that 
Arkansas had not met NRA requirements by 
enacting State legislation in compliance there- 
with, and appointed John R. Grobmeyer, Grob- 
meyer Lumber Co.; E. C. Nowlin, Nowlin 
Lumber Co., and W. C. Chamberlin, Arkmo 
Lumber Co., all of Little Rock, as a legislative 
committee to present to the 1935 general assem- 
bly a request for such enactment. 

A motion was introduced and adopted that 
“it is the sense of this body that we request the 
Code Authority to go back to the original set- 
up on price filing, as embodied in the Retail 


Lumber Code.” A resolution was also adopted 
that Division No. 21 make mandatory the filing 
of compliance certificates. 

J. B. Robinson, of the Robinson Lumber Co, 
Little Rock, made an appeal that Code Authori- 
ties make an attempt to simplify the administra- 
tion of the Retail Code, and eliminate conflicts 
between it and other Codes. A resolution was 
also adopted recommending the continuance oi 
the Retail Lumber Code. 

The nominating committee brought in a reso- 
lution that the following lumbermen be swb- 
mitted to Division No. 21 as the recommenda- 
tion of the Arkansas district for its Code Au- 
thority for the ensuing year, or until their suc- 
cessors are elected: 

R. H. Sutton, Monarch Mill & Lumber Co, 
Little Rock; Carthal Robbins, J. W. Porter 
Lumber Co., Stuttgart; Ernest Forbes, J. 


Collison Lumber Co., Bald Knob; L. L. Bag- § 


gett, Fayetteville Lumber & Cement Co, 
Fayetteville; A. P. Hammerschmidt, Han- 
merschmidt Lumber Co., Harrison; J. W. Wil- 
son, Superior Lumber Co., El Dorado; E. P. 
Thornton, Thornton Bros. Lumber Co., Hot 
Springs, and J. H. Harris, J. E. Harris Lum- 
ber Co., Wynne. 


Wood Flooring Specialist Adds 
Resilient Materials 


Cincinnati, Onto, Nov. 19.—The Cincin- 
nati Floor Co. announced last week that tt 
would expand its field from installation and 
manufacturing of wood floors, to handling o 
resilient flooring materials. Horace T. At 
burn was named manager of the floor companys 
resilient flooring division. He was formerly 
with the Armstrong Cork Co., and for the 
last six years has been with the T. A. That- 
wald Co., agent for building specialties. Dur- 
ing the depression years, from 1930 to 1934, the 
Cincinnati Floor Co. reached a high peak a 
activity, as well as expanding its services be 
yond the Cincinnati area, James H. Stoeht, 
president of the company, said. In that period 
the company laid flooring in the House of Rep 
resentatives, Washington, the Cincinnati Union 
Terminal, the new Cincinnati Post Office and 
the Henry Ford’s Edison Institute at Dear 
born, Mich. The project at Dearborn was 
said to be the largest teakwood flooring jo 
in the world, covering seven acres. 
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Cypress Men 


JACKSONVILLE, FLA., Noy. 19.—The Southern 
Cypress Log Cabin at A Century of Progress 
Exposition at Chicago the past two summers 
was one of the most valuable promotional ef- 
forts ever made to acquaint the public and the 
wood consuming industries the world over with 
the inherent advantages of tidewater red cy- 
press and with its specific uses, members of 
the Southern Cypress Manufacturers’ Associa- 
tion at their semi-annual convention here last 
Wednesday were informed by Ben R. Ellis, field 
representative of the association, who was in 
charge of the exhibit. He estimated that 4,000,- 
000 persons had visited the cabin during the two 
seasons, and that this advertising of “the wood 
eternal” had cost the association less than half 
a cent per person. 

As mentioned in the Nov. 3 issue of the 
AMERICAN LUMBERMAN, the cabin has been 
sold to the Zimmerman Estate, Chicago, and 
already it has been taken down and removed 
to St. Joseph, Mich., where it is to be re-erected 
within two blocks of the place where is the 
former Bolton Exhibit Building of the World’s 
Columbian Exposition of 1893. The house ad- 
joining the new site of the cypress cabin was 
built with wood purchased at that ’93 World’s 
Fair, and the interior woodwork is tidewater 
red cypress, an interesting coincidence which 
was one of several bits of information Mr. 
Ellis told at the meeting here. 

During the exposition he said over 150,000 

pieces of literature were handed out to visitors 
or mailed out by request. and the recipients in- 
cluded more than 10,000 architects, engineers, 
building contractors, lumber and building supply 
dealers, the building trades, and professional 
groups embracing names from practically every 
large foreign country as well as from the 
United States and its territorial possessions. 
More than 2,200 manual training teachers, from 
every State, registered for copies of a new 
booklet describing pecky cypress. a new booklet 
about cypress bird-houses which is about to 
be issued and the Government bulletin, “Amer- 
ican Cypress and Its Uses.” During 1934 a reg- 
ister was kept, and more than 100,000 signed. 
Every two weeks it was checked and classified 
and in each two-weeks period the book revealed 
names from all States, all U. S. possessions, and 
from twenty-five leading foreign nations. 
_ Sales of cypress, definitely traceable to in- 
formation and literature received from this 
exhibit, have been made in nearly every State 
and in several foreign countries, evidence that 
there were “dollars and cents” results. Also, 
almost every day of the 1934 season, someone 
stoned to comment on a cypress-use project 
which had been started because of having seen 
the cypress cabin in 1933; some came to ask 
further questions on how to proceed. and others 
to point with pride to their achievements. 
eral said they had made special trips for this 
Durpose, from as far away as Philadelphia and 
Kansas City, and one special deliverv letter 
trom Honolulu (via air mail from San Fran- 
cisco—the man was in a hurry) asked for fur- 
ther suggestions. : 

Amateur and professional boat builders were 
greatly interested in the model of the U. S. 
life-saving hoat (the navy uses cvnress for all 
its hand- and motor-powered lifeboats). and 
the display of cypress tank stock and miniature 
tanks and vats was of snecial interest to a gron 
of Russian engineers. The varied nature of the 
exhibits in the cypress cabin was such that a 
freat many different types of people found some- 
thing of special interest there. 


Amend Association Constitution 


_ President C. R. Macpherson. of the Wilson 
Cypress Co., Palatka. Fla., presided at the meet- 
ing. Secretary T. M. True who also is traffic 
manager of the association. in his report pre- 
dicted that the Interstate Commerce Commis- 
ton will not grant railroads the rate increase 
on lumber and timber products which thev are 
seeking. Three amendments to the association's 
Constitution and by-laws, which do not vitally 
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Hear Good Reports 


change the plan of organization but which are 
designed to bring about uniformity with NRA 
procedure, were adopted at the request of the 
National Recovery Administration, transmitted 
through the Lumber Code Authority of which 
the association is the administrative agency in 
the Red Cypress Division, with jurisidiction 
over the tidewater red cypress mills in Louisi- 
ana, South Carolina, Georgia and Florida. 
_Red cypress is in a strong statistical posi- 
tion, reports indicated. Mills reporting to this 
association constitute about 90 percent of the 
cypress production, and figures from these on- 
erations indicate that stocks on hand have been 
reduced by 27,000,000 feet since April 1. 

The National Housing Act is the greatest 
piece of legislation passed in this country since 
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the Federal Reserve banking system was made 
effective, declared Judge E. E. Calloway, of 
Lakeland, Fla., special FHA representative 
who was feature speaker of the meeting. Con- 
cerning the Act’s first two parts Judge Callo- 
way said: 

Title I again makes possible in this country 
friendly and intelligent co-operation between 
private finance, the home and real property 
owner, and the laborer, in the preservation 
of those social and material values which 
we have been years in developing for the 
mutual profit of all of us, 

The purpose of Title II is to establish a 
great financial system for the handling of 
mortgage investments or banking, upon such 
principles and under such supervision as will 
bring uniformity and stability, restore con- 
fidence and attract, from hiding, private cap- 
ital sufficient not only to preserve the pres- 
ent home life of our people but to start and 
maintain a normal expansion of home build- 
ing and home ownership in this country. 


Names Hardwood Committees 


Announcement of the personnel of the in- 
spection rules committee, and of two special 
committees, of the National Hardwood Lumber 
Association was made last week at the or- 
ganization’s headquarters in Chicago by John 
W. McClure, secretary-treasurer. 

John W. Bailey, of Laurel, Miss., general 
manager of the Eastman-Gardiner Hardwood 
Co., was appointed by President George N. 
Harder to be chairman of the inspection rules 
committee. He succeeds George C. Ehemann, 
formerly of Memphis, who recently came to 
Chicago to be assistant secretary of the as- 
sociation. This chairmanship, always impor- 
tant, is especially so this year because of the 
added responsibility given the committee, to 
put into effect, without waiting for association 
vote, temporary changes in the rules to fit 
changes in practice brought about by the Code. 
The delay in announcing the names of the com- 
mittee was due to the fact that Mr. Bailey was 
hesitating about accepting the chairmanship, 
due to his comparative remoteness from Chi- 
cago, but his fellow members knew of his abil- 
ity and fair-mindedness and finally prevailed 
upon him to accept. Other members of the 
committee (newly appointed ones marked*) 
are: 

O. M. Krebs, McLean-Arkansas Lumber Co., 


Little Rock, Ark.; George F. McSweyn, E. L. 
Bruce Co., Memphis; J. W. Mayhew, W. M. 
Ritter Lumber Co., Columbus, Ohio; G. E. 


teynolds, Reynolds Bros. Lumber Co., Albany, 
Ga.: R. E. Hollowell, Pierson-Hollowell Lumber 


Co., Indianapolis; Charles E. Good, Bay de 
Noquet Co., Nahma, Mich.; *John Quinlan, 
Menominee Bay Shore Lumber Co., Soperton, 


Wis.: T. R. Williams, I. T. Williams & Sons, 
New York City; *C. H. Kramer, C. & W. 
Kramer Co., Richmond, Ind.; *Al Klass, Holt 


Gibson MclIlvain 
Emerald 


Lumber Co., Oconto, Wis.; J. 
Co., Philadelphia; Ed Conneighton, 


Lumber Co., Cincinnati; A. O. Ratcliff, Chicago 
Mill & Lumber Corporation, Chicago; E. R. 
Burgess, Robert Bury & Co., Toronto, Ont.; 
*H. H. Kreutzer, Keith Lumber Co., Chicago; 
J. C. Anderson, Gideon-Anderson Lumber Co., 
St. Louis; Charles J. Hafner, Insular Lumber 
Co., Philadelphia; *D. C. Johnson, Tendal Lum- 
ber Co., Waverly, La.; *R. G. Brownell, Central 
Pennsylvania Lumber Co., Sheffield, Pa. 

Charles N. Perrin, of Buffalo, L. S. Beale, 
of Washington, D. C., secretary of the Hard- 
wood Division Agency, and Mr. McClure are 
honorary members of the inspection rules com- 
mittee. 

John I. Shafer, head of the John I. Shafer 
Hardwood Co., South Bend, Ind., was named 
chairman of a special committee which is to 
study the problem of infestation of hardwoods 
by lyctus beetles. With him on the commit- 
tee are: O. M. Krebs, Memphis; Joe Thomp- 
son, Thompson-Katz Lumber Co., Memphis; 
J. C. Anderson, St. Louis; and A. O. Ratcliff, 
Chicago. 

Charles H. Barnaby, of Greencastle, Ind., 
was appointed chairman of a committee which 
is to study original national inspection regu- 
lations and national reinspection regulations 
and guaranty, as published in the current in- 
spection rules book, and to recommend changes 
for improvement of these regulations. Other 
members of the committee are: O. M. Krebs, 
Memphis; Thomas Blagden, I. T. Williams & 
Sons, New York City (vice president of the 
association) ; Henderson Baker, Henderson 
Baker Lumber Co., Nashville, Tenn.; and W. 
W. O’Brien, O’Brien Lumber Co., Chicago. 

Theodore Fathauer, Chicago hardwood yard 
operator, was appointed to succeed Mr, Ehe- 
mann as alternate-at-large representing the 
National Hardwood Lumber Association on 
the Hardwood Division Agency. 





TOP HAT 


THE BRAND THAT GUARANTEES 


YOU EXCELLENT QUALITY 


Plywood and Wallboard 


MADE OF 


Douglas Fir, Spruce, Cottonwood 
Large Sizes Up to 60”x144” 


Heidner & Co., 


BRAND 


Tacoma, Wash 
Sales Agents for 


Aberdeen Plywood Co., Aberdeen, Wash. 





“NONE BETTER” 


WANTED: 





Commission Representatives 
with Experience and Clientele 
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What the Associations Are 
Planning and Doing 


Dex 1-5—Western Forestry & Conservation Asso- 
ciation, Portland Hotel, Portland, Ore. Annual. 

Dec. 6—Southwestern Ontario Retail Lumber Deal 
ers’ Association, Chatham, Ont. Annual. 

Dec. 6-8—National Lumber 
ciation, Chicago, Ill. 


Manufacturers’ Asso- 

Board of Directors. 

Dec. 8—Massachusetts Retail Lumber Dealers’ As- 
sociation. Hotel Statler, Boston, Mass. Annual. 

Dec. 10—Lumber Code Authority, Shoreham Hotel, 
Washington, D. C. 

Dec. 20 West Side Hardwood 
Ark Monthly meeting. 


Jan. 8 Roofer 
lumbus, Ga. 


Club, Pine Bluff, 


Manufacturers’ Association, Co- 

Annual. 

Jan. 15-17—Middle Atlantic Lumbermen’s Associa- 
tion, Bellevue Stratford Hotel, Philadelphia, Pa. 
Annual, 


15-17—Indiana Lumber & Builders’ Supply 
Association, Claypool Hotel, Indianapolis. An- 
nual. 


Jan. 17-18—Carolina Retail Lumber & Builders 
Supply Dealers’ Association, King Cotton Hotel, 
Greensboro, N. C Annual, 


Jan. 


22-24—-Northeastern Retail Lumbermen’s As- 

sociation, Pennsylvania Hotel, New York City. 

Annual. 

Jan. 23-25—Southwestern Lumbermen’s Associa- 
tion, Ararat Temple, Kansas City, Mo. Annual. 

Feb. 6-8—-Michigan Retail Lumber Dealers’ Asso- 
ciation, Grand Rapids. Annual. 

Feb. 6-8—Retail Lumber 

Western Pennsylvania, 

burgh, Pa. 


Jan. 


Dealers’ Association of 
Webster Hall, Pitts- 
Twenty-eighth annual convention. 
Feb. 12-14—lIllinois Lumber & Material 
Association, Stevens Hotel, Chicago. Annual. 
Feb, 19-20—Iowa Association of Lumber & Build- 
ing Material Dealers, Hotel Savery, Des Moines, 
lowa Annual. 


Dealers’ 


Feb. 19-21—Wisconsin Retail Lumbermen’s Associa- 


tion, Milwaukee Auditorium. Annual, 

Feb. 22-23—Virginia Lumber & Building Supply 
Dealers’ Association, John Marshall Hotel, 
Richmond. Annual. 


Feb. 27-March 1—Ohio Association of Retail Lum- 
ber Dealers, Deshler-Wallick Hotel, Columbus. 
Annual, 


March 13-14—South Dakota Retail 
Association, Aberdeen, S. D. 


Lumbermen’s 
Annual. 


Illinois Retailers Prepare for Annual 


SPRINGFIELD, Itt., Nov. 19.—J. F. Bryan, 
managing director of the Illinois Lumber & 
Material Dealers’ Association, announced that 


the forty-fifth annual convention and building 
show of that organization will open on Lin- 
coln’s birthday, Feb. 12, and close Feb. 14, at 
the Stevens Hotel, in Chicago. The program 
committee already is busy planning an outstand- 
ing program both for the business sessions and 
for the entertainment features. Live subjects that 
are in the minds of practically all lumber and 
building material dealers are being selected for 
discussion, and the dealers themselves are ex- 
pected to take an active part. It is confidently 
expected that the attendance at this forty-fifth 
annual will be the largest in the association's 
history. 


Say Whiskey Should Go to Retailer 
in Barrels 


MempPuis, TENN., Nov. 19.—Members of the 
\ssociated Cooperage Industries of the World, 
in semi-annual meeting here on Tuesday, 
Wednesday and Thursday of last week, de- 
manded a square deal for the cooperage in- 
dustry, and protested the liquor regulations 
which they claim favors the bottle interests of 
the East. The coopers are objecting to the for- 
bidding of the retail sale of whiskey except in 
bottles. They pointed out that, prior to pro- 
hibition much whiskey was sold in barrels for 
sale to the retail trade, which method of dis- 
tribution they claim made for a better aged 
whiskey. G. I. Frazier, former Memphian 
and president of the association, led the discus- 
sion of the regulation, and the fight for its 
elimination will be taken to Washington. The 
meeting was taken up with committee meet- 
ings, and also meetings of the various groups, 


where 


group problems were discussed at 
length. In the luncheon meeting of all groups 
g £ 


on Wednesday, Prof. Gus Dyer, of Vanderbilt 
College, discussed “The Industry’s Co-opera- 
tion Through Its National Trade Association.” 
Mr. Dyer was the only outside speaker at the 
session, 





Southwestern Convention Dates 


Kansas City, Mo., Nov. 19.—Plans for the 
forty-seventh annual convention of the South- 
western Lumbermen’s Association, to be held 
Jan. 23, 24 and 25, are progressing in fine shape. 
Everything points to an unusually successful 
and well attended meeting. Again the conven- 
tion will be held in Ararat Temple, this city. 
Most of the space in the big exhibit hall has 
already been contracted for, and a very inter- 
esting and attractive array of displays is as- 
sured. J. W. Deal, vice president Pickering 
Lumber Sales Corporation, is general chairman 
in charge of the convention arrangements, 
backed by a strong general committee, and sub- 
committees which are working out the manifold 
details of the big meeting. 





New Interior British Columbia Group 
Surveys Members’ Problems 


Vancouver, B. C., Nov. 19.—Problems af- 
fecting the lumber industry in interior British 
Columbia were discussed at a recent meeting 
of the newly formed Interior Forest Products 
Association, at Kamloops, B. C. Some thirty 
representatives of mills situated east of the 
Cascade Mountains—which find it increasingly 
difficult to do business owing to the wage rul- 
ing of the British Columbia Board of Indus- 
trial Relations, the high stumpage and royalty 
charges assessed by the Government, and other 
causes—abandoned their old association, the 
Mountain Lumbermen’s, and formed a new 
organization with H. P. Kleinestever, of Lum- 
berton, as president. It was decided that the 
office of I. R. Poole, secretary-manager of the 
organization, would be removed within six 
months from Calgary to Kamloops. It was 
also agreed to send a delegation to Victoria 
to discuss the problems of the industry with 
the Provincial Government. 





Forest Management Conference 
Announced 


PorTLAND, Ore., Nov. 17. 
est management 





The annual for- 
conference of the Western 


Forestry & Conservation Association will be 
held at the Portland Hotel here Dec. 4-5, it 
has been announced by Secretary E. T. Allen. 


It is the official conference participated in 
jointly by Federal, State, Provincial and pri- 
vate agencies to determine policies, methods, 
and legislative recommendations. 

No set speeches are planned, but on the pro- 
gram time has been allotted to subjects of 
pressing interest to those in whose business for- 
est practices are involved, and there will be 
open discussion on these subjects which in- 
clude: 

Highlights of 1934 fire experience; CCC 
and FERA activities, their logical objects 
and correlation with other protective effort; 
relation of fire prevention under Lumber 
Code to responsibilities of other agencies; 
methods and equipment of fire work and 
highlights of new needs and developments: 
situation of Weather Bureau fire work; 
forest insect highlights and needs in a bal- 
anced program; forest disease highlights 
and needs in a balanced program; essential 
financial provision for co-operative forest 
protective work required by existing authori- 
tative plans; forest tax reform, State and 
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Federal responsibilities; forest credits, jn 
cluding proposals for public financing of 
otherwise impossible steps in better forest 
management; public forest land acquisition. 
other reciprocal publications, and allied 
questions of competitive production, timber 
withdrawal for recreation ete. 


_ President G. B. McLeod will open the con- 
ference Tuesday morning, and the discussions 
that day will center around methods of protec. 
tion against fire losses and insect infestations 
Wednesday's sessions will be devoted to cop. 
sidering the financial and political aspects of 
forest management, with particular attention 
to the status of public measures agreed upon by 
Washington Code conferences as essential to a 
successful forest program; it will open with a 
summary of the tax situation by G. F. Jewet 
chairman of the taxation committee. 


Eastern Canadian Mills 
New Federation 


Hauirax, N. S., Nov. 19.—At a recent meet- 
ing of the Nova Scotia Forest Products Associa- 
tion, held here, representatives being also pres- 
ent from New Brunswick and Quebec, a long 
discussion took place of a proposal to establish 
an office in Great Britain, for the promotion of 
trade in eastern Canada lumber products. Hon, 
W. Gerard Power, of Quebec, presided at the 
meeting, and the New Brunswick Government 
was represented by A. A. Colter and G. H, 
Prince, deputy minister of lands and mines, 
Nova Scotia was represented by Hon. J. H. 
McQuarrie, minister of lands. The meeting 
passed a resolution in favor of co-operating 
with a proposed Eastern Canadian Federation, 
as an eastern section of the Canadian Lumber- 
men’s Association. The motion also approved 
of carrying on the organization work already 
commenced in Nova Scotia, New Brunswick 
and Quebec. Another meeting is to be held at 
an early date in Montreal, in order to confer 
with directors of the Canadian Lumbermen’s 
Association. 





Consider 





4L Asks for Representation 


[Special telegram to AMERICAN LUMBERMAN] 

PorTLAND, Ore., Nov. 21.—Membership on 
regional labor boards or any commissions af- 
fecting the lumber industry, was the goal set 
for the Loyal Legion of Loggers & Lumber- 
men as the directors left here today after their 
thirty-second semiannual meeting. The direc- 
tors protested recognition by the [Federal Gov- 
ernment of the American Federation of Labor 
as the sole bargaining authority for workers 
in industry. Pledged to maintain a 45-cent per 
hour minimum wage scale for common labor in 
both fir and pine areas, the 4L directors re- 
jected a proposal for a 50-cent minimum. 





District Meetings in Oklahoma 


Tusa, OKLA., Nov. 19.—Heavy rains most 
of last week did not dampen the spirits nor the 
ardor of Oklahoma lumber dealers, for 442 ol 
them turned out in the course of five consect- 
tive district meetings under the sponsorship ol 
the Southwestern Lumbermen’s Association. 
Even at Lawton, though it rained all day, the 
attendance was 62; and at the largest meeting, 
held here last Saturday, nearly all the dealers 
in northeast Oklahoma were present. 

E. E. Woods, of Kansas City, Mo., secretary- 
manager of the association, was at all the meet- 
ings, and in his talks to the dealers he stressed 
the importance of the maintenance of the high 
standard of ethics that has characterized the 
retail lumber business in years past. He urged 
them to bring to their operations under the 
New Deal all that was good in performance 
under the “old deal,” carrying it over to 
strengthen and support the dealers in taking on 
the new responsibilities. 

Another man attending all the meetings was 
W. M. Bell, field representative of the Builders 
Supply Code Authority, who explained the fea- 
tures in the new Code set-up. P 

The first meeting was held Tuesday at Enid, 
in the Oxford Hotel, and W. W. Starr, of Alva, 
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who presided, conducted the meeting so effi- 
ciently that nearly all present had a part in the 
discussion. =. : 

E, A. Foster of Carey, Lombard, Young & 
Co. presided at the Oklahoma City meeting, in 
which one of the principal speakers was John 
Carlock, Oklahoma housing director, who told 
in detail of the Housing Act and of the set-up 
that would be in operation in Oklahoma ; he laid 
strong emphasis on the obligation of the retail 
jumber dealers to make the Act entirely _suc- 
cessful. The other guest speaker was D. I. 
Johnston, outstanding Oklahoma City attorney 
who has had large contact with the lumber in- 
dustry and who made a most interesting pre- 
sentation. All the Oklahoma City dealers were 
present, and many also from considerable dis- 
tances away. 

Nearly all the 62 dealers who gathered at 
the Walker Hotel in Lawton took part in their 
meeting which was presided over by E. O. Hin- 
kle, vice president of the Dascomb-Daniels 
Lumber Co., Altus. A “pep song” session was 
led by George C. Wright, of the George C. 
Wright Lumber Co., and included several hu- 
morous songs by W. C. Daniels and D. F. 
Cooper, of the Dascomb-Daniels yards at Duke. 
Clay Thompson, of the T. H. Rogers Lumber 
Co., responded to the welcome address by 
Charlie Hollun, Hollun-Prewitt Lumber Co. 
Among those who addressed the meeting were 
A. E. Munn, chairman Code Authority for 
southwest Oklahoma; Harry Miller, Code field 
representative ; and Roy Gaither, division man- 
ager William Cameron & Co. The Lawton 
dealers were introduced and given a “great big 
hand” for their splendid arrangements for the 
meeting. 

Ada is the busiest town in Oklahoma now, 
owing to a major oil-field development there, 
and six new lumber yards have been opened 
there within recent months. Problems peculiar 
to the oil-field section were an important feature 
of the lumbermen’s meeting Friday, at the 
Aldridge Hotel. C. E. Cunning, of the Das- 
comb-Daniels Lumber Co., Ada, presided. 

The largest meeting of the series was held 
here at Tulsa, Saturday, with Charles A. Tal- 
cott presiding. George A. Matt, division rep- 
resentative of the Federal Housing Administra- 
tion, was one of the principal speakers. 

Oklahoma dealers are enjoying a fairly good 
business at this season of the year, and general 
optimism was evident as the dealers gathered 
for these meetings. 


Veneer Package Industry Favors 


Minimum Price Enforcement 


Mempuis, TENN., Nov. 19.—The ninth an- 
nual meeting of the American Veneer Package 
Association was held at the Hotel Peabody, 
Memphis, on Thursday and Friday of last week, 
at which time resolutions were adopted favor- 
ing rigid enforcement of all Code practices, and 
particularly the minimum-price feature of the 
Code which applies to the veneer trade. L. P. 
Kimbrough, of Humboldt, Tenn., president of 
the association, presided at the meeting, which 
was attended by nearly a hundred package 
veneer manufacturers. 

During the course of the meeting, addresses 
were heard from C,. C. Sheppard, chairman of 
the national control committee of the Lumber 
Code Authority; Walter Chandler, Memphis, 
Congressman-elect ; L. C. Carey, U. S. Depart- 
ment of Agriculture, and J. A. McGill, Paris, 
Tex., LCA director. 


Mill Employees’ Club Visits 
Its Various Units 


Loncview, Wasu., Nov. 17.—A new feature, 
that of plant inspection, was inaugurated at this 
week’s meeting of the Weyerhacuser Club. J. 
R. Skeels, Mill No. 1 foreman, guided the 
club members through his department. He 
explained operations of a modern sawmill and 
its equipment, and traced the log through from 
the head rig to the green chain. The trip was 
arranged by Dan Macomber, who is in charge 
of the club’s plant inspection program. At a 





AMERICAN LUMBERMAN 


business meeting that followed the trip, E. E. 
Hayes, president of the club, announced that 
special classes would be formed in sawmilling, 
planing mill operation, shipping and seasoning. 
S. B. Lewis, general superintendent for the 
company, explained the purpose of the classes. 
He said that groups will meet once a week, 
with two or three months’ study in each de- 
partment. Noon-hour classes, another of the 
club’s new features this year, also got under 
way this week. 





Tacoma Club Banquets Its President 


Tacoma, WasH., Nov. 17.—The president's 
banquet of the Tacoma Lumbermen’s Club, an 
outstanding annual social feature for Pacific 
Northwest lumbermen, will be held this year on 
Friday, Dee. 14. This year’s affair will be 
complimentary to Corydon G. Wagner, vice 
president of the St. Paul & Tacoma Lumber 
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Co., who is the president of the Tacoma Lum- 
bermen’s Club. The new club president will be 
announced at the banquet. President Wagner 
has appointed the following banquet committee: 
A. K. Martin, chairman; G. E. Karlen, Roy 
J. Sharp, George Williams, James Dempsey and 
William Wooley. 





Arkansas Supplies Persimmon 
Logs for Specialties 


Horr, Ark., Nov. 19.—A carload of persim- 
mon logs, ranging in diameter from 10 to 24 
inches, was shipped from here to Memphis by 
G. W. McDowell & Sons, timber dealers. They 
will be manufactured into golf clubs, golf shafts, 
loom shuttles and other hardwood articles by 
the Persimmon Specialties Co. The shipment 
is believed to be the second of its nature ever 
to leave Hempstead County. 











this purpose. 











To All Manufacturers of 
Southern Pine 


OFFICIAL NOTICE! 
Production Quotas for January, 1935 


Official notice is hereby given to all Manufactur- 
ers of Southern Pine Lumber, that this Association, 
as Administrator of the Lumber Code in the South- 
ern Pine Division, will set Production Quotas for 
each and every mill producing Southern Pine, for 
the month of January, 1935. 


Under provisions of Section B, Article VIII, of the 
Lumber Code, any person desiring to operate dur- 
ing January, 1935, must give the Administrative 
Agency written notice, on or before December 
21, 1934, and present acceptable evidence of 
ability to operate. Mills which have not furnished 
complete information as a basis for Production 
Allotment to the Southern Pine Association should 
immediately procure the blank forms necessary for 


The January Production Allotments will be made 
on December 21st and if the information requested 
of the individual manufacturer and his application 
for an allotment for operating during January, 
1935, are not received by December 2Ist, any 
operation by said manufacturer during January 
will be considered in violation of the Lumber Code 
and subject to the penalties provided in the 
National Recovery Act and in the code itself. 


Southern Pine Association 
H. C. BERCKES, Secretary-Manager 


New Orleans, La. 
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Would Use Sales Taxes to 


Ease Burden on Home 


Tacoma, WasH., Nov. 17.—One of the out- 
standing proponents of a sales tax, to replace 
the present tax on homes, is T. L. Manley, sec- 
retary of the Washington Manufacturing Co., 
this city. While believing that the exemption 
of homesteads up to $5,000 would be a good 
thing, Mr. Manley believes that the exemption 
of all homes, combined with a sales tax, income 
tax and inheritance tax, would be a better thing. 
He does not believe it would be good business 
to attempt to do anything that would dis- 
courage a man from building a $100,000 home. 
Expressing the belief that the American fam- 
ily and the one-family home must be fostered 
in every possible way if this nation is to pros- 
per, or even to continue to exist as a Republic, 
Mr. Manley further elucidated his belief in the 
efficacy of tax exemption for homes and the 
levying of a sales tax, as follows: 

I believe that a sales tax at a very 
rate, much like the Canadian sales tax, 
cept that we would exempt nothing at all, 
would more than replace home taxes in our 
several States, and at the same time be less 
burdensome than present home taxes. This 
would provide State governments with an 
income that would flow into State treasuries 
steadily every month. Balancing State 
budgets would then be a simple matter. 


low 
ex- 


Operating under a sales tax containing no 
exemptions whatever, would enable every 
citizen to contribute to the support of his 


Government, thereby 
respect and making 


increasing his own self 
him a better citizen. 
Many citizens, both rich and poor, now con- 
tribute nothing, or very little—the rich be- 
cause they have opportunity under our pres- 
ent system to hide their capital in tax free 
securities. 

Tax exemption of securities—with no other 
tax free investments offered, such as tax 


free homes or tax free home mortgagees— 
is a great evil, and is the very thing that 
is draining capital away from industry and 


into the hands of 
ing Government extravagance. 

The American one-family home has been 
the basis of the development of this country 
from its foundation. The American 
creates the demand for the 
of all industry. If we divert the 
capital from Government tax-exempt securi- 
ties to home loans, home building, home 
maintenance etc., we will stimulate all in- 
dustry in a remarkable manner. I do not 
agree that this should apply to new construc- 
tion only and for a limited time. I believe 
the change should be permanent, and home 


the Government, and caus- 


home 
products 
flow of 


basic 


taxes should be replaced by production, or 
sale, taxes. 

Under our present taxation system, the 
home has come too often to be considered 
a poor investment. If homes were tax free, 
an investment in a home would constitute a 
liquid asset for the home owner instead of 
a frozen asset. He could readily obtain a 
loan upon his home if the income on the 


mortgage were tax free. We must have some 
tax free investments that will stimulate in- 
dustry in a normal way, because we already 


have Government tax exempts in large vol- 
ume that are draining capital away from 
industry. In my opinion nothing will equal 


tax free homes and tax free home mortgages. 


We must remember that our industries 
must convert our natural resources into 
wealth if our Government securities them- 
selves are to continue to be sound invest- 
ments. We are inclined to take it for 
granted that Government. securities are 
sound. A little reflection should convince 
any person that Government securities are 


only as sound as are the investments of our 
people in their homes and in their industries. 
The individual family and the family home 
create the basic demand for the products of 
our industry, and industry creates the wealth 
that must support the Government and our- 
selves. 

I believe that if every article produced and 
sold is taxed a small amount, and taxed only 
once as under the Canadian system, our gov- 
ernments, State and National, can be put on 
a business basis, and their budgets can be 
intelligently met because their incomes are 
received monthly. Our citizens will be re- 
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lieved of excessive burdens of taxes falling 
upon them in large amounts at one time. 
There should be no exemption from the sales 
tax. Under it, every man will be a tax- 
payer, and many will gain in self respect on 
this account. We still will have our income 
tax and inheritance tax to equalize the dis- 
tribution of the burden, and forestall any 
argument against the sales tax because it 
taxes the poor man as well as the rich. 

As to freeing homes of taxes, I would not 
tie any string to this whatever to this pro- 
vision. If a man will build a $100,000 home, 
he will pay a sales tax on everything that 
will go into that home, not only when it 
is built but for its maintenance. We do not 
want to discourage the building of large 
homes. Therefore I do not believe it is neces- 
sary to specify that the tax free feature 
shall apply only to a fixed maximum invest- 
ment in a home. 

| believe that the tax—you may call 
it sale tax, production tax or manufacturers’ 


sales 


tax, it will amount to the same thing—is 
sure to come, and, if it is adopted without 
exemptions, with the tax free home feature 


added, it will be satisfactory to all and per- 
fectly just. I believe that if legislation 
could be adopted in a few States, exempting 


all homes from taxes and substituting there- 
fore a sales tax without exemptions, this 
plan would become universal within two or 
three years. 





Residential Construction 
Leaps Upward 


By far the most significant development in 
the record of October building contracts 
awarded, as supplied by the F. W. Dodge Cor- 
poration, is to be found in the residential fig- 
ures, as apart from other classes of construc- 
tion. The residential total of $26,299,800 re- 
ported for October was almost 50 percent 
greater than the September volume, and ex- 
ceeded the residential total reported for Octo- 
ber, 1933, by more than 20 percent. 

The October contract total for all classes 
of construction was larger than for any 
month since March. The October total of 
$135,524,800 for the 37 eastern States com- 
pares with only $110,151,200 for September, 
and $145,367,200 for October, 1933. Gains in 
construction contracts as contrasted with the 
totals for September were shown for each of 
the 13 Dodge districts, except upstate New 
York, where a relatively unimportant decline 
was reported. Increases in awards as con- 
trasted with October, 1933, were recorded in 
the New England, metropolitan New York 
middle Atlantic, Chicago, southern Michigan, 
St. Louis and Kansas City territories; losses 
were suffered in the upstate New York, 
Pittsburgh, Southeastern, central Northwest, 
New Orleans and Texas territories. 

For the elapsed ten months of 1934 con- 
struction awards reached the total of $1,338,- 
986,100 in the 37 eastern States as a whole; in 
sharp contrast with the total of only $886,- 
158,300 for the corresponding ten months of 
1933. Cumulative gains over 1933 were dis- 
tributed as follows: 248 million dollars in 
public works; 149 millions in non-residen- 
tial buildings; 43 millions in public untilities; 
and 12 millions in residential buildings. 

Contemplated construction in the 37 east- 
ern States recorded during October totaled 
$237,658,500 as against only $149,885,100 for 
September. Increased planning for construc- 
tion jobs in October as contrasted with the 
preceding month was shown in each of the 
Dodge areas except the upstate New York, 
middle Atlantic and central Northwest dis- 
tricts. 


‘ 





Half Million Feet of Cotton- 
wood Logs Goes to Japan 


Tacoma, Wasu., Nov. 17.—Five hundred 
thousand feet of cottonwood logs, cut in this 
vicinity, are being loaded here this week on 
board the Japanese vessel Uyo Maru. The 
shipment is in addition to another 500,000 feet 
of lumber, and is unusual because it is destined 
for use, when it reaches Japan, in the manu- 
facture of toys and matches. The soft cotton- 
wood is particularly desirable for this purpose, 
the Japanese manufacturers report. 
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Hardwood Club Reports 


Improvement 


Pine Briurr, Ark., Nov. 19.—The regular 
monthly meeting of the West Side Hardwoo, 
Club was held here on Nov. 15, beginning wit, 
an enjoyable turkey dinner. With President 3 
A. Mayhew in the chair, Secretary O. S. Rob. 
inson gave his statistical report which showe 
for twenty-one mills reporting : P 


Stocks of 1,848,000 feet of green flooring 
oak, and 6,517,000 feet of dry, with orders 
for 225,000 feet. Orders for other hard. 


woods amounted to 3,864,000 feet. 
were 3,725,000 feet. Total 
stock was 39,319,000 feet. 
In order to determine the amount of 4) 
No. 2 common and better plain sap gum jy 
this territory, mills were asked to report 
their stocks in both green and dry, these re. 
ports showing: Green, FAS 159,000 feet; No.1 
common and select, 321,000 feet; No. 2 com. 
feet. Dry, 
e 


Log stocks 
green and dry 


mon, 647,000 FAS, 576,000 feet 
No. 1 common and select, 1,464,000 feet; No, ) 
common, 764,000 feet. Total green and dry 
FAS, 735,000 feet; No. 1 common and sele¢t. 
1,785,000 feet; No. 2 common, 1,421,000 feet 
Sold: 30,000 feet of FAS; 80,000 feet No, | 
common and select, 185,000 feet No. 2 com. 
mon. 


This report was quite a surprise, as it was 


thought that the stock of 4/4 No. 2 and better 


sap gum in this territory was much larger, 
The figures showed that all of this gum was 
held by 12 out of the 21 mills reporting. 

A roundtable discussion developed that in. 
quiries had increased considerably, that some 
stocks, such as inch plain red gum, were scarce; 
that demand for cypress was good; and that the 
furniture factories were getting back into the 
market. Some stock had been sold at old Code 
prices, while quite a lot had been sold on the 
proposed new prices. It was the consensus that 
very little lumber would be sold below the pro- 
posed new prices, unless a mill simply wanted to 
commit financial suicide or was planning to go 
out of business permanently. It was further 
pointed out that as a matter of fact few mill 
could sell at these proposed new prices and stay 
in business. It was felt that the chaotic cond:- 
tions which have prevailed for the past six 
months are beginning to clear up, and that the 
manufacturers may now be permitted to hope 


for a more stable and satisfactory market in the J 


very near future. 
Promotion Program Unanimously Approved 


Frank R. Gadd, representing the Hardwood 
Manufacturers’ Institute, told of plans of the 
Institute to resume publishing the weekly sales 
reports as soon as the new prices are made 
ettective. Up to this date, these prices had not 
been approved, although they had been in the 


hands of the NRA for ten days, with a promise J 


every day that they would be approved. If ap- 
proved now, these prices would not become 
effective before Dec. 1, as it was understood that 
if approved they would be held in suspense for 
fourteen days to give protestants a chance to file 
objections if they wished to do so. It was 
also understood that some members of NRA 
thought these prices were too low. Mr. Gadd 
reported that 4,000,000 feet of lumber was sold 
in October at the old Code prices. He also re- 
ported that the Institute contemplates orgamiz- 
ing a trade promotion program to advertise 
wood. This program met with unanimous aj- 
proval of all present, and it was suggested that 
it would be desirable to take the dues now being 
paid in, and use the money for a big advertising 
campaign to bring wood back to the position 
the market to which it belongs. 

Guests at this meeting were F. R. Gadd ané 
E. O. Knight, of the Hardwood Manufacturers 
Institute, C. C. Fulbright, Arkansas Oak Floor- 
ing Co.; R. W. Fullerton and Cliff Morgat, 
sradley Lumber Co. of Arkansas, and F. D. 
Goodwin, Frost Lumber Industries. 

The next meeting of the club will be held at 
Pine Bluff on Dec. 20. 





AREA BURNED over in the national forests ? 
to Sept. 10, 1934, totaled 500,383 acres, against 
561,680 in 1931, and an average of 267,391 for 
the past three years. 
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Lower Pacific Coast to Middle 
West Rates Possible 


SeatrLE, WASH., Nov. 16.—The West Coast 
Lumbermen’s Association has been advised that 
Transcontinental Freight 3ureau Application 
No. 16,733, covering the carriers’ proposal to 
institute a Iumber rate of 72 cents to all points 
east of Chicago and St. Louis, to supersede 
present rail rates of 824 to 90 cents, will be 
given a public hearing as soon after Nov. 26 as 
ex parte hearing on application for a 10 percent 
increase in rates is concluded. The 72 cent rate 
as proposed would be limited to carloads of 
-0,000 pounds minimum. The present minimum 
weight is 38,000. 

The 72-cent rate application was made 
iointly by eastern and western railroads. H. N. 
Proebstel, traffic manager for the West Coast 
Lumbermen’s Association, declared today that 
the hearing, which will be held in Chicago, 
should take place in the early half of December. 
Col. W. B. Greeley, of the West Coast asso- 
ciation, and I. N. Tate, vice president of Weyer- 
haeuser Service, Mr. Proebstel, and others in- 
terested will attend the hearing. 


Would Increase Sales in Middle West 


If the result is favorable to lumber interests, 
shipments of lumber to eastern markets will be 
boosted. In this connection, Mr. Proebstel said: 

“‘Lumbermen have painstakingly pointed 
out that relatively high rail rates, initiated 
fourteen years ago and slightly modified since 


then, have acted to drive the traffic away 
from the rail lines to the steamships. The 
result is that interior mills in the Coast 


and Inland Empire territory have been forced 


gradually to curtail operations. Production 
has centered near tidewater, from which 
cheaper cargo rates were available to do- 
mestic and foreign markets.” He declared 
that marketing of lumber from the Pacific 
Coast Douglas Fir region was 75 percent 
by rail prior to time rail freight rates reached 
their peak in 1920, but the noncompetitive 
rail rates, he added, have forced a reversal 


of the proportions to 25 percent by rail and 
7 percent by ship. 

“A recent survey by the West Coast Lum- 
bermen’s Association reveals that lumber ton- 


nage by cargo from Oregon and Washington 
) Atlantic and Gulf ports comprises 67 per- 
cent of the total tonnage. The proposed rail 


rate will be competitive with water and back- 
haul rates to the consuming territory which 
lies south of the Great Lakes, and should be 
a revenue producer for the railroads, as well 
as a business getter for the Pacific Northwest 
lumber industries. A lower rate should also 
distinct aid to the Recovery program 
as furthered by the National Housing Act. 


To Exhibit American Lumberman Pictures 


Jn connection with the hearing, Mr. Proebstel 
will use as an exhibit a recent article that ap- 
peared in AMERICAN LUMBERMAN which told 
how two barges of lumber, carrying about 4,000,- 
000 feet, for the most part 3-inch stock, were 
shipped to Chicago. Most of this was lumber 
shipped by the Weyerhaeuser mills and the 
lumber was moved under a joint rate of the 
Luckenbach Steamship Co. and [Federal barge 
lines, at a cost of $16.83 per thousand feet, 
which represents a 60%-cent rate per 100 
pounds on the kind of lumber shipped, as com- 
a with a rail rate of 72 cents a hundred 
pounds, 


be a 


Cuts Inland Empire to Seaboard 
Freight Costs 


SPOKANE, WasH., Noy. 17.—A new firm, or- 
ganized by Donald M. Taylor under the name 
ot Taylor’s L. C. L., will inaugurate a boat and 
truck freight service from Portland to Spo- 
kane, calculated to cut 22%4 to 27% percent un- 
der existing truck-and-rail rates. The new 
Service will be inaugurated Nov.19. Mr. Tay- 
or reports that his firm will assemble merchan 
lise at Portland to be shipped to Spokane via 
hoat and truck, by the Shavers Forwarding 
“0. This company has for more than a year 
operated on the Columbia, chiefly for transport- 
ig of grain and lumber down stream. The 
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shipments will be transferred from the boats at 
Umatilla, and carried by truck for delivery in 
Spokane. The rates as announced by Mr. Tay- 
lor will be: 1st class, $1; 2nd class, 84 cents; 
3rd class, 721%4 cents, and 4th class, 65 cents. 
Corresponding rail rates now quoted by rail- 
roads are: 1st class, $1.40; second class, $1.18; 
3rd class, 97 cents, and 4th class, 83 cents. 








Suspends Export Rates from 
Arkansas 


Pine Biurr, Ark., Nov. 19.—Rates on lum- 
ber in carloads from Crossett and Monticello 
to New Orleans and Lake Charles, established 
recently by railroads, have been suspended to 
June 13 next year, on protest of Mack Martin, 
traffic manager of the Pine Bluff Chamber of 
Commerce, who said the rates were lowered 
from 21 to 19 cents from Monticello and Cros- 
sett, but no action taken on rates from Pine 
Bluff, which he charged was a discrimination 
against Pine Bluff. Hearings on the protest, 
under which the rates were suspended, probably 
will be held soon at New Orleans or here. 





What the 73rd Congress Did 


New York City, Nov. 19.—“The Economic 
Legislation of the 73rd Congress, Volume II,” 
is the title of the National Industrial Confer- 
ence Board’s latest book, which describes the 
legislation of the regular session of Congress as 
Volume I did of the special session. President 
Virgil Jordan in the foreword of this volume, 
states that economic legislation in these two 
gave to officials or bureaus of the 
Federal Government the power to influence or 
control : 

(1) The value of money, of life insurance 
policies, of savings bank accounts, and of all 
property, tangible and intangible; (2) The 
rate of wages and the length of the working 
day; (3) The volume of production and prices 
both of agricultural commodities and of raw 
materials and factory products; (4) The rela- 
tions between employers and employees; (5) 
Production, price, sales, and financial man- 
agement of business enterprises; (6) Loans 
and investments of banks; (7) Tariff rates 
and the quantity and character of exports 
and imports; (8) The ownership, prices, and 


sessions, 


exportation and importation of gold and 
silver; (9) Purchase, sale, and issuance of 
securities; (10) Purchase and sale of foreign 


exchange. 


Mr. Jordan’s foreword then continued : 

Some of these powers are temporary, while 
others are permanent until repealed by 
Congress. Some of them are discretionary, 
others mandatory. Some of them have al- 
ready been used, while others may be ap- 
plied by the President if he regards their 
use as in the public interest. Some of these 
powers are specific, while others are framed 
in general terms, with permission granted 
to administrative Government officials or 


bureaus to establish their own rules and 
regulations. 
The first nineteen pages are devoted to a 


topical digest of these laws under twenty-seven 
principal headings, and the official texts of the 
respective laws themselves are printed in the 
234 pages that follow. Among the topics cov- 
ered by the digest which are of special interest 
to lumbermen are: Agriculture, bankruptcy, 
banks and banking, collective bargaining, de- 
posit insurance, farm credit, home loans and 
housing, interstate commerce, power, railroads, 
Reconstruction Finance Corporation, tariff, tax- 
ation, and unemployment. 





AN AUTOMATIC INDICATOR, connected by leased 
telephone wire with a Weather Bureau station, 
is regularly used to record the rising and falling 
water levels of the Ohio River at Pittsburgh. 
A float on the surface of the river controls the 
operation of a motor on the bank, and this in 
turn controls the pen of the recording instru- 
ment miles away. It saves the time formerly 
used in having a man periodically check the 
river stage. 
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LONG LEAF > 


LONG LEAF 
STRENGTH 


No lumber can 
be stronger than 
the fibers of the 
trees from which 
it is made. 


That’s why Long 
Leaf is the Su- 
preme structur- 
al material. 

See Qn ted en eA a AF 


tthe FIBER that counts, 


ad tel Od 


WIER LONG LEAF LUMBER CO. 


HOUSTON, TEXAS. 
Mills: Wiergate, Texas. 
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A RICH COLOR 
NO-D-K imparts an attractive rich, brown 
color to wood. It is used extensively 
for houses, barns, summer camps, and 
log cabins. It preserves and protects 
the wood from decay and _ termites. 
Write for full details—today. 


TENNESSEE EASTMAN CORPORATION 


KINGSPORT, TENNESSEE 
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Idaho— 


Ponderosa— 
California White 
and Sugar Pine 


Cedar and 
West Coast Products 


WHITE PINE 


Also 
Fir Wallboar 


William Schuette Company 


New York 
Office—220 5th Ave. 
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Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile, Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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News Notes About the Codes 


Code Accounting Mandatory 
Upon Retailers 
[Special telegram to Amertcan LuMBERMAN] 


WaAsHINGTON, Nov. 21.—Homer W. Ballinger, 
executive chairman Retail Lumber Code Au- 
thority, is calling particular attention today to 
the fact that NRA has extended the minimum 


accounting requirements until March 1 next. 
“The new order,” said Mr. Ballinger, “is man- 
datory upon all members of the trade. All deal- 


ers should therefore be informed of the require- 
ments of this order.” 

Mr. Ballinger is also calling the attention of 
all of the Divisions to the fact that “the dealers 
should be notified immediately of these require- 
ments so that they will have an opportunity of 
making the necessary changes in their account- 
ing systems before opening their books the first 
of the year.” 


NRA to Hold Hearing on 


Minimum Prices 
[Special telegram to AMERICAN LUMBERMAN] 


WasHINGTON, Nov. 21.—NRA has announced 
that a hearing will be held here Dec. 11 in con- 
nection with the minimum price schedule in the 
lumber industry. The hearing was called on ap- 
plication of the administrative agency for the 
West Coast Logging Division for suspension of 
minimum prices in the industry. The Recovery 
board, the announcement states, is anxious to de- 
termine whether experience and circumstances 
indicate that the emergency in the logging and 
lumber industries has ended. 


Would Add to Retail Code 
Authority and Executive 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, Nov. 21.—The Retail Lumber 
Code Authority has asked NRA to increase the 
membership of its executive committee from 
five to seven, and increase the Code Authority 
membership at large from two to three. The 
larger executive committee would handle matters 
which now require the time of the full Code 


Authority, and its membership is to be chosen 
by the Code Authority on a flexible regional 
basis. 


Shingle Production Quota Is Again 
Increased 


[Special telegram to AMERICAN LUMBERMAN] 


WasHIncTton, Nov. 21.—Lumber Code Au- 
thority has just added another hundred thou- 
sand squares to the last quarter production quota 
of the Western Red Shingle Division of the 
Code administration. Officials here believe that 
this is an agreeable indication of the results of 
the modernization campaign of FHA, as this is 
the second increase in production quota in the 
past few months. 


LCL Roofing Sales Not for Resale 
Are Subject to Retail Code 


WASHINGTON, Nov. 19.—Through an admin- 
istrative order approved by the National In- 
dustrial Recovery 
14, the overlapping between the Retail Lumber 
& Building Material Code and the Wholesale 
or Distributing Trade Code, with respect to 
roofing, has been cleared up. The ruling is as 
f< llows P 

Wholesalers or distributors as defined in 
the Code of Fair Competition for the Whole- 
saling or Distributing Trade and/or any Code 
supplemental thereto, are subject to the pro- 
visions of the Code of Fair Competition for 
the Retail Lumber, Lumber Products, Build- 
ing Materials and Building Specialties Trade 


Board and signed on Nov. 


when selling, in less than carload lots, com- 
position roofing and shingles, asbestos roofing 
and shingles, insulation materials and build- 
ing papers, except when such sales by the 
aforementioned wholesalers or distributors 
are made to retailers or other distributors 
regularly purchasing and stocking the above- 
mentioned products for the purpose of resale 
to contractors and consumers. 

Exemption is hereby granted to _ such 
wholesaiers or distributors, when selling the 
above-mentioned articles in less than carload 
lots, from all provisions of the Code of Fair 
Competition for the Retail Lumber, Lumber 
Products, Building Materials and Building 
Specialties Trade, except the provisions of 
Article VIII. 





Labor Union Plea Goes to National 
Board as Mills Appeal 


SEATTLE, WasuH., Nov. 17.—The Regional 
Labor Board yesterday, at a meeting here, 
announced that the entire controversy between 
it, the Long-Bell Lumber Co. and the Weyer- 
haeuser Timber Co., over alleged discrimina- 
tion against employee members of the A. F. 
of L. unions, would be referred to the Na- 
tional Labor Board on appeal. The Regional 
Labor Board charged the two companies with 
having violated the National Recovery Act by 
discriminating against employee members of the 
Loggers & Sawmill Workers Union No. 18260. 
Charles H. Paul, attorney for the companies, 
excepts to the findings of the regional board, 
dated Oct. 31, on the following grounds: 

That employees’ representative committee 
was unfairly and illegally selected, in that 
notice of election stated the committee 
chosen would be exclusive representative in 
collective bargaining for all eligible to vote; 
that there is no record of failure of the Long- 
Bell company to comply with Section 7 (a) 
of NRA—instead, the company has gone fur- 
ther than law required in dealing with its 
employees. Attorney Paul further declares 
that the record shows the full willingness of 
the company to discuss agreements with com- 
mittee or any representative group. He also 
denies that there has been any undue or 
illegal activity in connection with 4L. Such 
active 4L work as was done occurred before 
the organization of the NRA, and company 
has advised employees that they may join 
any union without fear of company action. 
The whole opinion of the local board, he 
states, is prejudicial and unfair. Conduct of 
the hearing is such as to prevent a proper 
balance between employee and employer, and 
he objects to the whole opinion on grounds 
it is contrary to evidence and law. 


Middle Atlantic Code Meeting 
Arranged 


3ALTIMORE, Mp., Nov. 22.—A meeting of di- 
rectors of the Middle Atlantic Lumbermen’s 
\ssociation, which is also the Code Authority 
for the district, has been called for next Fri- 
day in Philadelphia, when various matters that 
have accumulated since the last session will 
come up for deliberation. No issues related 
to Code observance are involved, it is said, 
but the proceedings will none the less be ot 
importance to the industry. The gathering 
will be held at the Bellevue-Stratford Hotel. 


Asks That Alaska Be Added to Red 
Cedar Shingle Division 


WasHINGTON, Nov. 19.—The Lumber Code 
Authority has asked that Alaska be added to 
the territory under jurisdiction of the Red 
Cedar Shingle Division of the Lumber and 
Timber Products Industries. Suggestions or 
objections concerning the proposal must be sub- 
mitted before December 17 to Deputy Admin- 
istrator A. C. Dixon, Washington, the NRA 
has announced. 


NRA to Hear West Coast Price 
Repeal Plea 


WasHINGtTon, Nov. 19.—Lumber Code Ay. 
thority has been advised by the National Indus. 
trial Recovery Board that it will hold a public 
hearing in Washington on Dec. 11, on the ap. 
peal of a group of lumber operators in the West 
Coast Division from the action of the Authority 
on Oct. 5, rejecting their application for the 


elimination of minimum cost-protection price 
regulations in the West Coast Division. As was 
reported in the Nov. 10 issue of AMERIcAy 


LUMBERMAN, the appeal to N RA was supported 
by the trustees of the West Coast Division jp 
a resolution adopted Oct. 30. 

David T. Mason, executive officer, has an- 
nounced that a special meeting of Lumber Code 
Authority will be convened at the Shoreham 
Hotel in Washington on Dec. 10, and will con- 
tinue in session throughout the NRA hearing. 
In addition to other matters, the Authority will 
consider at this special meeting a number of 
proposed amendments to the Lumber Code 
bylaws. 


May Require Dealers to File Prices 


In response to an inquiry from the Americay 
LuMBERMAN a member of the Retail Lumber 
Code Authority has advised that any Division 
of the Retail Lumber & Building Material Code 
Authority may require all dealers in such Divi- 
sion to file prices. In this connection, he said: 

This section of the Code is permissive, and 
it is optional with the Division whether or 
not it shall be put into effect. There might 
be a dispute as to the authority of the Divi- 
sion to withdraw filing of prices, once filing 
had been established; however, the fact re- 
mains that if dealers have filed prices, they 
have complied with that provision. If, on 
the other hand, they have not been requested 
to file prices, or have not voluntarily filed 
or have not been compelled to do so, then 
there are no prices filed nor effective. 


Rules on Inter-Mill Sales 


WASHINGTON, Nov. 19.—In order to correct 
an unjust situation that has prevailed with refer- 
ence to intermanufacturer purchases or ex- 
changes of stock between mills of the same Di- 
vision, the assistant counsel of NRA has pre- 
pared an order containing the following pro- 
posed regulations : 

Direct intermanufacturer 
or exchanges of, 


sales, purchases 
or offers to sell, purchase, 
exchange or otherwise dispose of, lumber 
and timber products for which minimum 
prices have been determined and established, 
shall be made at prices not less than those 
determined and established by Administrative 
Orders issued pursuant to Article IX of the 
Code of Fair Competition for the Lumber 
and Timber Products Industries; provided 
that such transactions between persons sub- 
ject to the jurisdiction of the same Division 
or Subdivision, consisting of products of such 
Division or Subdivision for resale in the form 
in which purchased, or for resale after grade 
refinement, kiln drying, dressing or resawing, 
may be made at said minimum prices less not 
to exceed the maximum wholesale discount 
determined and established by said Admin- 
istrative Orders for the Division or Subdi- 
vision in which such transaction occurs, and 
provided further that nothing contained here- 
in shall supersede any rule or regulation for 
the application of the reasonable costs here- 
tofore determined and established for any 
Division or Subdivision by said Administra- 
tive Orders, which is inconsistent with this 
rule and regulation, and this rule and regu- 
lation, to the extent that it is inconsistent 
with any such rule or regulation heretofore 
established by said Administrative Orders in 
any Division or Subdivision, shall not be 
operative. 


Through this order, Lumber Code Authority 
intends to limit application of the intermanu- 
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jacturer purchases clause to purchases or ex- 
changes of products for resale in the form 
purchased or for. resale after grade refining, 
kjin drying, dressing, or resawing ; and to limit 
the discount from established minimum prices 
on all such intermanufacturer purchases and 
exchanges so that it would not exceed the 
maximum wholesale discount authorized in 
the Division or Subdivision, except and unless 
Division or Subdivision rules and regulations 
provide otherwise, as for example, the rules and 
regulations applying at present to concentration 
plants in Southern Pine and Southern Hard- 
wood bulletins. 

Divisions and Subdivisions have been re- 
quested to furnish the Authority not later than 
Dec. 1 any proposed rules and_ regulations 
deemed necessary to meet exceptional conditions 
in any Division or Subdivision if and when the 
proposed administrative order is issued. 


Consider Southwest Builders Supply 
and Retail Lumber Codes 

Kansas City, Mo., Nov. 19.—The seventeen 
regional chairmen of the: Retail Lumber Code 
Authority in the southwestern district met here 
Nov. 8 to discuss Code matters. 

E. E. Woods, secretary-manager of the South- 
western Lumbermen’s Association and a leading 
authority in the Southwest on Code matters, 
said the principal topic of discussion was the 
enforcement problem presented by the new 
suilders’ Supply Code, which provides for 
open prices instead of the modal mark-ups con- 
tained in the previous Code. 

Until the present time, the Lumber Code Au- 
thority has administered both Codes for re- 
tailers handling both lines, but since the Ketail 
Lumber Code remains on the minimum-price 
basis, difficulties were foreseen in this arrange- 
ment. 


Employees Under Lumber Code 
Number 400,000 


Wasuincton, D. C., Nov. 19.—Four hun- 
dred thousand persons are now employed in 
the lumber and timber products industries, ac- 
cording to an estimate based on reports to the 
Lumber Code Authority’s administrative agen- 
cies from some five thousand plants, accounting 
for over one-half the production compared with 
estimated total production. 

The total payroll is estimated at over $27,- 
000,000 a month—with workers subject to maxi- 
mum hours under the Lumber Code averaging 
30 to 34 hours per week, and receiving an aver- 
age hourly wage of about 40 cents. 

May was the month of heaviest employment 
so far reported on this year, reports being now 
available only to the end of August. Spring 
production of lumber and woodwork for build- 
ing purposes, and for containers for fruits and 
vegetables, lifted May employment to an esti- 
mated 440,000. Many of the extra hands then 
on the payroll are stated to have been small 
farmers, who have since been engaged in work- 
ing their crops. 


Mill Employees’ ‘Suit Against Cur- 
tailment Still Pending 


SEATTLE, Wasu., Novy. 17.—Upon request of 
the attorney for the complaining employees of 
the Stimson Mill, in Ballard, Judge Cushman on 
Nov. 12 in Federal court here gave the em- 
ployees a week in which to file a brief, and to 
date there have been no new developments. 
The judge did not grant a restraining order. 

Stimson Mill employees asserted in~ their 
complaint that they could not live on eighteen 
hours of work per week, and 180 of them filed 
a complaint seeking to restrain the Government 
Irom punishing them for working longer hours. 
The compaint alleged that the Code Authoritv 
without notice had decreased the number of 
hours the mill can operate; that the mill is so 
located that it can dispose of its entire output 
at fair prices and provide the present number of 
employees with fifty hours work a week at the 
regular wage scale. Owners of the plant are 
liable to a fine of $500 and six months impris- 
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onment for disregarding the Code allotment. 

In answer to the complaint, district Code 
Authorities maintained that the employees are 
not entitled to maintain action; haven’t any ac- 
tual prosecution threatened; and that as the 
mill company itself is not appealing, employees 
have no right to compiain. Also no attempt 
has been made to get a reversal from the Code 
Authority, and no one mill could be given privi- 
leges in the matter of hours. The case of the 
Willamette Valley Lumber Co. vs. Watzek is 
offered as a precedent. 


Appalachian Hardwood Drafts Plan 
tor Separate Code Authority 


CINCINNATI, OnHIo, Nov. 19.— Divorcement 
of Code Authority administration in the Ap- 
palachian hardwood region from that of the 
southern hardwood areas is to be asked by 
a committee from the Appalachian Hardwood 
Manutacturers (Inc.), according to an action 
taken Nov. 5 by the latter organization here. 
At this time the Lumber Code is administered 
for both the southern and Appalachian regions 
by the Hardwood Manufacturers’ Institute, with 
headquarters at Memphis, but the Appalachian 
hardwood producers do not want this arrange- 
ment to continue. 

At the Appalachian Hardwood Manufactur- 
ers (Inc.), meeting on Nov. 5, it was decided to 
name a steering committee to draft a petition 
to the NRA at Washington, to give the Ap- 
palachian producers a separate Code Authority. 
Representatives of thirty-six firms, operating 
forty-eight sawmills in West Virginia, South- 
west Virginia, Kentucky, Tennessee, parts of 
Georgia, South Carolina and North Carolina 
were present at the conference. They named a 
committee composed of Landon C. Bell, Colum- 
bus, Ohio; Fred L. Space, Scranton, Penn.; D. 
Il’. Mullane, Greensburg, Penn.; M. L. Tipton, 
Townsend, Tenn.; and M. R. McCorkle, Soon- 
ega, W. Va., to press the matter to a conclusion. 

H. E. Everley, trade extension manager of 
the Appalachian Manufacturers, said today that 
the petition was being prepared, and would be 
forwarded to the NRA as soon as it was com- 
pleted and approved. 

Appalachian hardwood producers contend that 
differences between conditions in the Appala- 
chian and southern areas make it imperative 
that there be separate Code administrative agen- 
cies. They assert that experience of recent 
months has shown that the two areas can not 
work in harmony, and that it is apparently 
impossible to iron out the variances of views 
relative to grades, prices or marketing condi- 
tions. It is said that it is probable that the 
petition will be presented at Washington by a 
special committee after it is passed upon by the 
Appalachian organization. 





Roofer Producers Resolve to Sell at 
Open Prices 


Co_uMsBus, GaA., Nov. 19.—There was a meet- 
ing of lumber manufacturers at the Ralston 
Hotel here last Tuesday, that lasted from 10:30 
o'clock in the morning until 3:30 in the after- 
noon, with luncheon served in the meeting 
room by the Roofer Manufacturers’ Associa- 


tion. After much debate, the following reso- 
lution was adopted 87 to 4, among those 


opposing being H. Dixon Smith, of Columbus, 
member of the Lumber Code Authority: 

Be it resolved, That the manufacturers, oper- 
ating the small pine mills of Georgia and Ala- 
bama, here represented, this 13th day of Novem- 
ber, 1934, go on record and hereby announce 
to the lumber consuming public that we will, 
commencing on the 15th day of November, 1934, 
adopt the custom of free trading, and will 
establish our own prices on our own product. 


The stand taken by those favoring adoption 
of the resolution was that under “fixed prices” 
practically all sellers are chiseling, and they 
would rather be classed as “bolshevistic than 
bootleggers”; and those opposing said that 
while they are for abolition of price fixing, 
they believe it should be abandoned in a regu- 
lar and orderly manner. 


The Roofer Manufacturers’ Association, at 
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an executive session immediately following the 
open session and lasting half an hour, voted 
to join with the West Coast Price Repeal As- 
sociation in requesting an open hearing by 
Donald Richberg and Leon Henderson, of the 
NRA at Washington, on price fixing. 

The association, at a previous meeting here, 
went on record as against fixed prices. Secre- 
tary Melton and Dixon Smith advised that the 
association favors abolition of fixed prices on 
their product in a regular and orderly man- 
ner. If a hearing is granted, the association 
will send a committee. 

The resolution adopted in the open meeting 
was introduced by Leon Clancey, of Albany, 
Ga., a former secretary and a former president 
of the Roofers association. H. E. Hammock, 
of Edison, Ga., member of the association, 
raised a question as to how the wholesalers 
would feel about it. 

F. C. Mills, of Acworth, Ga., vice president 
—in the absence of Hallman Bell, of Richland, 
Ga., president—presided over the executive 
session of the association. J. S. Bergin, of 
Buena Vista, Ga., presided over the lengthy 
open session of the lumbermen. 

The next meeting is to be at Columbus, Ga., 
Tuesday, Jan. 8, when the annual election of 
officers will be held, 


Forest Service Will Modify Con- 
tracts to Quota Level 


WASHINGTON, Nov. 19.—Acting lorester E. 
W. Sherman, of the U, S. Forest Service, has 
advised the Lumber Code Authority that “The 
Forest Service is willing to modify any Na- 
tional forest timber sale contract, as may be 
necessary to reduce the cutting requirements 
so that they will not exceed allotments which 
the operating concern could obtain from the 
Lumber Code Division or Subdivision.” 


Addition of Auxiliary Circular Will 


Increase Quota 


SPOKANE, WaASH., Nov. 17.—Construction of 
an auxiliary sawmill by the Biles-Coleman 
Lumber Co., at Omak, Wash., has been started, 
according to R. L. McNett, president. This 
plant will be in operation in about two weeks. 
The plant will house an electrically-driven cir- 
cular saw, which will increase the capacity of 
the regular mill considerably. 

Installation of the new equipment was decided 
upon after consultation with Stanley Hodge- 
man, special representative of the Western 
Pine Association. Under the district Pine 
Code Authority rules, such a plan would make 
possible future increase in the sawed lumber 
quota of the Biles-Coleman company. Mr. 
Hodgeman has been in consultation with the 
siles-Coleman officials for the past week. 

The new mill will be located at the mill pond, 
and will receive logs from the pond by a log 
haul being constructed. After being squared 
on two sides, the logs will be dropped back 
into the pond, from which they will be taken 
to the larger mill for further sawing. It is 
expected that the capacity of the new mill will 
be about 40,000 feet daily. Although the ca- 
pacity of the sawmill will be larger and the 
quota larger, for January, February and March, 
the quota restriction which now threatens to 
close the plant about December 1, will not be 
changed, Mr. McNett said. 

“We are doing everything we can to make 
continuous operation possible, but under pres- 
ent conditions it appears that we will have 
completed our quota by December 1.” 


Coast Price Fixing Case Undecided 


SEATTLE, WaAsH., Nov. 19.—No decision has 
been announced by Judge Cushman, who on 
Nov. 9 took under advisement the case of the 
United States against the Defiance Lumber 
Co., of Tacoma, and six other mills. Judge 
Cushman is considering a motion made by the 
defendent lumber companies, to dismiss the 
Government complaint on constitutional objec- 
tion to price fixing in the lumber industry. 
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Florida Dealers Adopt Trade Rules 
and Business Motto 


OrLANDO, FLA., Nov. 19.—‘“We will not do 
business with violators of the Codes or the 
Institute, or anyone who does business with 
violators” is the bristling-with-determination 
motto of the Florida Building Material Insti- 
tute (Inc.), it was made known in the organi- 
zation’s “General Bulletin No. 1.” This was 
accompanied by a printed statement of a dis- 
tribution policy which manufacturers, whole- 
salers and jobbers were urged to adopt, as, 
effective today, “it will be the measuring stick 
used by the Institute.” 

An important feature of this policy (which is 
“to govern in the State of Florida” and which 
is prefaced with “All Codes of Fair Competi- 
tion affecting the industries involved are ac- 
knowledged”’) is that in definitions of whole- 
sale trade, while sales in carload quantities to 
and for departments of the Federal and State 
Governments are included in this classification, 
the statement is made that “CWA, FERA, 
PWA, etc., are not departments of the Federal 
Government,” nor “of the State Government.” 
Including this stipulation as to what consti- 
tutes a Government purchase, the following 
are what the Institute now recognizes as 
wholesale trade in Florida: 

Lumber and Timber Products: Sales in car- 
load quantities or more—To qualified whole- 
sale and retail lumber dealers, to and for de- 
partments of Federal and State Governments, 
to and for railroads and steamship com- 
panies, to shipyards which buy for their own 
(company) use, to industrials which buy in 
carload lots for remanufacturing, fabricating 
and shipping purposes, but not for resale; 
sales in less-than-carload lots—to qualified 
wholesale and retail lumber dealers and 
woodworking plants which buy in carload 
lots. 


Roofing Asphalt, Asphalt 
Roofing Materials: Sales in 
and for departments of Federal and State 
Governments, to and for railroads and steam- 
ship companies, to industrials which buy in 
earload lots for remanufacturing purposes 
but not for resale; except for the foregoing, 
sales “in carload or less-than-carload quanti- 
ties shall be confined to qualified retail lum- 


and/or Asbestos 
carload lots—to 


ber, building material and builders’ supply 
dealers, wholesalers, distributors, and job- 


bers, also qualified roofing applicators.” 


“All Commodities Covered by the Code of 
Fair Competition for the Builders’ Supply In- 
dustry”: Sales in carload lots—to and for 
departments of Federal and State Govern- 
ments, to and for railroads and steamship 
companies, to industrials which buy in car 
load lots for remanufacturing purposes only, 
and carload lot sales of lime for chemical pur- 
except for the foregoing, carload or 
l.c.l. sales confined to qualified retail lumber, 
building material and builders’ supply deal- 
ers, wholesalers, distributors and jobbers.” 


poses; 


Stock Woodwork and/or Plywood: Carload 
or l.c.l. sales “confined to qualified retail lum- 
ber and building material dealers, whole- 
salers, jobbers, and woodworking plants.” 


Defining Wholesaler, Dealer, Applicator 


As further evidence that Florida lumbermen 
are able and unafraid in this business of dic- 
tionary-making, the statement of policy also 
defines what constitutes a wholesaler, a dealer 
or a roofing applicator, in the eyes of the 
Institute. The definitions for a wholesaler are: 


Lumber and Timber Products: A whole- 
saler is defined as a person, firm or corpora- 
tion actively and continuously engaged in 
buying and/or assembling lumber and timber 
products from manufacturers or other whole- 
salers in quantity lots and whose sales 
thereof constitute more than 50 percent of 
his or its volume to wholesalers, retail lum- 
ber and building material dealers and recog- 
nized wholesale trade, who maintains a sales 


organization for this purpose, assumes credit 
risks and such other obligations as are ingj. 
dent to the transportation and distribution of 
lumber and timber products. 


Building Materials and Builders’ Supplies; 
A wholesaler and/or distributor or jobber jg 
defined as a person, firm or corporation ae. 


tively and continuously engaged in buying 
and/or stocking building materials and/or 


builders’ supplies from manufacturers or 
other wholesalers and/or distributors or jop. 
bers in quantity lots and whose sales thereof 
constitute more than 50 percent of his or its 
volume to wholesalers and/or distributors 
or jobbers, retail lumber, building materia] 
and builders’ supply dealers and recognized 
wholesale trade, who maintains a sales or- 
ganization for this purpose, assumes credit 
risks and such other obligations as are ine- 
dent to the transportation and/or distribu. 
tion of building materials and/or builders’ 
supplies. 

Concerning a dealer the statement says: 

A dealer is defined, but without limitation, 
as a person, firm or corporation which main- 
tains an adequate and permanent plant or 
plants which are properly equipped for sery- 
ice to the public, with office, with storage 
yard or warehouse, kept open during busi- 
ness hours, with such handling facilities and 
sales service as are commensurate with the 
nature of the business, and which carries at 
all times, a sufficient stock of the materials 
that he or it wishes to purchase at wholesale 
(for the purpose of selling at retail in small 
or large quantities and not for his own con- 
sumption), to 


supply the general require- 
ments of the community. 
Any person, firm or corporation wishing 


to extend his or its qualifications on lines 
which he or it had not previously been quali- 
fied in as dealer, can do so by applying to the 
divisional committee and showing evidence 


of purchase of sufficient quantity to create 
a base stock and qualify under this defini- 
tion. 


“Qualified roofing applicators” are mentioned 
in the definition of recognized wholesale trade 
in roofing asphalt, etc., and this type of oper- 
ators is thus defined: 

A roofing applicator is defined as a person, 
firm or corporation who maintains an office 
and warehouse, kept open during business 
hours, with equipment, personnel and sales 
service and who maintains at all times, 
diversified stock of not less than 40,000 
pounds of roofing asphalt, asphalt and/er 
asbestos roofing products, including metal 
roofing products. 


Pricing Direct Carload Shipments 


Freight, mark-up and delivery charges on 
carload shipments of lumber and timber prod- 
ucts sold by retailers are thus covered in the 
statement of policy: 

On carload sales of lumber and lumber 
products, the Institute recommends that re- 
tail lumber dealers use the LCA prices, plus 
freight of not less than 10 cents per cwt. 
plus not less than 10 percent mark-up, 48 
basis for carload shipments from mill direct 
to consumer or contractor f.o.b. siding desti- 
nation. 

The Institute also recommends that mini- 
mum charges for delivering lumber from rail- 
road siding or dock to job (when shipped 
direct to contractor or consumer in carload 
lots) may be determined by members of 
the industry by appropriate rules and regu 
lations within their specific and determined 
trading areas. 


"Policy Represents All Branches" 


Concerning this distribution policy the bulle- 
tin (which was sent out to members of the 
industry by Secretary Frank Williams) ex- 
plained that the document was compiled after 
two days of deliberation by a special committee 
of dealers which was appointed at the October 
convention in Tampa and which was assisted 
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by representatives of manufacturers and whole- 
salers of the five major commodities handled 
hy Florida dealers. The bulletin continued: 
“phese manufacturers and wholesalers’ rep- 
resentatives officiated in an advisory capacity, 
jending their counsel and advice to the com- 
mittee in determining the policy; therefore, 
the plan was formulated through the efforts 
of representatives of all branches of the in- 
dustries affected and it offers a clear-cut 
policy which is understandable and enforce- 
able by members of all branches of the in- 
dustry affected. 

The development of this policy became 
necessary on account of the confusion 
prought about due to overlapping features of 
yarious Codes affecting the industries in- 
yolved which are not clarified in the State 
of Florida through the adoption by Insti- 
tute members of their published distribution 


policy. 
Prices Must Be Filed Again 


Mr. Williams also sent to dealers bulletin 
No. 39 of the Retail Lumber & Building Ma- 
terial Code Authority, Fourth Division, which 
informed them that the practice of filing prices 
with the Authority, abandoned for a _ while, 
must be reinstated, and the dealers were also 
required to mail, by today, affidavits of com- 
pliance with the Code. The reason for this 
new filing of certificates of compliance, it is 
explained, is that the names of compliers must 
be known in anticipation of a system of en- 
forcement about to be put into execution. Con- 
cerning the renewed filing of prices the bulle- 
tin stated : 

The Legal Department of NRA has held that 
any Division which issued instructions relative 
to price filing could not withdraw such instruc- 
tions without due process; the decision being 
that the Code is a Federal law and neither 
the Code Authority nor any Division has the 
right to change any provisions of the Code; 
therefore, we are required to reinstate price 
filing. 

Each dealer was requested to prepare his list 
of prices and file his schedule with the Au- 
thority by today. 

A similiar message from the Code Authority 
for the Builders’ Supply Industry was sent by 
Mr. Williams in bulletins No. 1 and 2 to deal- 
ers Operating under that Code, telling them of 
the necessity of resumption of price filing, re- 
viewing the Code provisions for this, and 
asking for certificates of compliance; today, 
Nov. 19, is the final date for this filing, also. 
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Hundreds of Pine and Hardwood Mills Use 


DOWICIDE 


and thus assure their customers 


BRIGHT LUMBER 


DOWICIDE'S ad- 
vantages of greater 
permanence and ef- 
fectiveness in both 
stain and mold con- 
trol, its ease of appli- 
cation, together with 
its low cost and con- 
venient proximity of 
warehouse stocks has 
made it the logical 
choice of hundreds 
of operators who 





























Fully effective on both pine and hardwoods. 


pride themselves in furnishing their customers thoroughly bright 


lumber. 


Let us help you solve your sap stain and mold problems. Write 


us today. 


DOWICIDE 


Manufactured by 
THE DOW CHEMICAL COMPANY 
MIDLAND, MICH. 


Distributed and serviced by 
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Code Increases Mutual Confidence Among Dealers 


LouisviLLE, Ky., Nov. 19.—That there are 
greater possibilities in the Retail Lumber and 
Building Material Code than just the matter of 
attempting to secure complete compliance, is the 
belief of Walter C. Barnes, of Central City, Ky., 
president of the Kentucky Retail Lumber. Deal- 
ers’ Association. Having met and talked with 


most of the dealers in Kentucky, and in this way 


having secured a good picture of conditions over 
the State, Mr. Barnes has addressed a letter 
to all the dealers giving his impression of con- 
ditions as they exist. In his letter he said: 


As I look back now, I can see the wrong 
objectives produced by the Code from the 
Start. In fact, such intense selling has been 
done on enforcement that the dealers are 
oversold; in other words, as conditions exist 
today, whenever the Code is mentioned the 
thought of enforcement pops up, and the 
Code is condemned because of incomplete 
enforcement. This is only natural, for we 
have all looked to this as the ultimate end 
of our troubles, and those in authority who 
are in a position to get information first 
hand have been prone to emphasize this part 
of the program. By this remark, I do not 
want to leave the impression that enforce- 
ment is not essential or that we need not 
expect it; rather it is my object to point out 
the greater possibilities of our Code. 

For the sake of argument, let’s concede 
that enforcement is all that we thought it 
would be, that every time a violation oc- 
curred a heavy fine would be assessed and 
collected. Then would all violations cease? 


. than ever dreamed of before. 


You know as well as I do that they would 
not. There is no way in the world to keep 
a cheater from cheating, or a chiseler from 
chiseling. It would merely be done in an 
undercover manner. 

The salvation for the honest dealer lies in 
the fact that he has confidence enough in 
his competitor to know that he is not a 
chiseler. As to the out-and-out chiseler, he 
is always known, and the mere fact that he 
will be fined if caught does not build up one 
bit of confidence for him in the minds of 
his competitors. 

This thing of confidence is the cream we 
have had from the Code. I believe I can 
make this statement without fear of contra- 
diction, that there has existed in Kentucky 
this year a better feeling among the dealers 
This has been 
shown on numerous occasions, especially 
when the new bases were submitted; the re- 
action to these bases proved that the dealers 
were beginning to believe in each other. 

Let’s take a look at the picture from the 
other angle. Suppose we give in to the 
chiseler, drop the Code and adopt his methods 
of doing business. This would mean at this 
time a complete ruination of our business. 
Price cutting and all the disagreeable fea- 
tures that go with it would be worse than 
any of us have ever seen. It would mean a 
complete breakdown among the honest deal- 
ers, the public would help this along by pit- 
ting one dealer against the other, with the 
ultimate result that the public would lose 
confidence in existing values and stop buying, 
awaiting further reductions in prices, with 


a final result of Recovery losing all ground 
it has gained. This side of the picture, and 
I do not fear contradiction of this statement 
either, does not have any bright spots. 

Too much thought is given to the few jobs 
where chiseling is concerned, and they are 
few, because we all have to admit that our 
business is better. This statement is not a 
dream, it is an actual fact. 

NRA has made mistakes. It*is going to 
profit by these errors. Let’s be honest; the 
good points of our Code will far overbalance 
the bad ones, so let’s play ball according to 
the rules, and let our good judgment over- 
rule when our temper tries to get the upper- 
hand. 

From the start made, we have an oppor- 
tunity of moulding a co-operation among 
dealers that can withstand any assault, so 
let’s don’t muff it. To benefit from this op- 
portunity, money is necessary, and that 
means payment of assessments, or our pre- 
miums on good business insurance. 

We are informed that since the Code 
budget has been approved it is possible to 
force collection of assessments; however, I 
do not believe that this will. be necessary, 
as we all want to play the game according 
to the rules. 

Now, as most of us want this plan to suc- 
ceed, let’s do those things that are necessary, 
such as—Have confidence in our fellow 
dealers; co-operate with our competitor; live 
up to our agreements; pay those that are 
working for us the rate of wages that we 
have agreed to pay; and pay our assess- 
ments. 
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When the Half-ton 
Truck Fits the Job 


Lumber for years has been sold 
and handled as a bulk commod- 
ity, and as a result it has been 
taken practically for granted 
that any vehicle meant for haul- 
ing lumber must be long and 
heavy, capable of carrying heavy 
loads and long boards. This still 
holds true in such a large ma- 
jority of cases that there is no 
doubt that the lumber dealer who 


has only one truck will want a 
long one, or at least a truck in 
some manner capable of carry- 
ing the longest boards and tim- 


bers the dealer will have .occa- 
sion to deliver, and it is probable 
the truck will be at least a 
14%4-ton, or maybe a 2%- or 3-ton 
model. 

With the inereased amount of 
specialty business that lumber 
dealers have taken on in recent 
years, however, and with the in- 
creased amount of mill-fabri- 
cated items such as packaged 


trim that are now available, 
there has developed a definite 
need for a small truck—a half- 


ton or three-quarter-ton model, 
usually with a pick-up body—to 
take care of the delivery of these 


items and also to use in such 
business calls as estimating 
house jobs, creating new busi- 


ness by personal solicitation, and 


service and inspection of jobs 
under way. 

For these light-weight deliv- 
eries and sales and service calls 
some lumbermen use their own 
personal cars, but usually the 
sedan or coupe does not have the 
company’s name on it, and al- 
though there are times when it 
may be expedient not to display 
the firm name, ordinarily it is 
to the dealer’s advantage, for the 
firm name on a good looking 
truck is just so much additional 
favorable advertising. Besides, 


for most of such trips the truck 
is more convenient and more 
efficient. 

Shown in the accompanying il- 
lustrations are three examples of 


the %-ton pick-up model, made 
by three different manufacturers, 
in use for three different pur- 
poses. The Ford V-8 may be used 
to economically haul a few boards, 
bricks or tools, or maybe an 
extra window frame needed in 
a hurry, and also because of its 
easy riding qualities this truck 
is especially good for hauling 
such breakables as window glass. 

Equally rugged, rough-and- 
ready service is demanded of the 
International in the bottom pic- 
ture, for this is owned by the 
Forest Service and is used in 
maintenance work between Cle 
Elum, Wash., and the summit of 
Snoqualmie Pass—a service that 
demands a car ready to go fast 
at any time, day or night, over 
all sorts of territory, and carry 
along tools and repair parts. It 
is on the job winter and sum- 
mer, but this, contrary to the 
impression created by the snow 
on the ground, is a summer, or 
spring, picture—for this truck 
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Ford V-8 pick-up truck especially convenient for service on the job 
and for low-cost delivery of small building material items of various 
kinds. Part of this load is window glass; this type of truck, because it i: 

easy riding, is especially efficient for hauling breakable materials 


operates at elevations up to 4,200 
feet as part of the maintenance 
service. (The International Har- 
vester Co. of America, by the 





The Roumer Bros. Lumber Co. finds this Chevrolet 1-ton truck a con 
venience and economy in giving its customers speedy service of a variety 
of materials, especially paint, hardware and building specialties 





May day in the high altitudes, and this 44-+on International takes Forest 
Service linemen where they need to go, day or night, summer or winter, 
on regular or emergency calls; it also carries tools and repair parts 


way, earlier this year announced 
a new %-ton truck, the C-1, with 
113-inch wheelbase, classy ap- 
pearance, and the usual Inter- 
national stamina.) 

The Chevrolet pick-up shown 
in the center picture is owned by 
the Roumer Bros. Lumber Co., of 
Bowling Green, Ky., and the 
body is essentially the same as 
the other two pictured —sim- 
ply a comfortable seat in front 
and a handy shallow box at the 
rear with hinged tail-gate, a 
body capable of accommodating 
a surprising variety and quan- 
tity of materials. Some lumber- 
men who use this type of truck 
add to its usefulness a bit by 
mounting a U-shaped bracket on 
the front fender, so as to hold 
a few boards or 2x4s occasion- 
ally. Most dealers prefer, how- 
ever, to use a longer truck for 
deliveries of lumber. 

There is much to commend this 
type of truck to the dealer who 
does a considerable business in 
side-lines and _ specialties, and 
who vigorously promotes the sale 
of his merchandise by personal 
calls. Because it is small its 
operating cost is low, but it will 
deliver the smaller items such as 


paint, hardware, lawn chairs 
package trim etc. as well as 4 
5-ton truck, and the customers 
can have the better service which 
more frequent deliveries make 
possible. One large Chicago re. 
tailer operating a fleet of trucks 
has a %-ton Ford pick-up for 
the use of the mechanic in serv- 
icing the large trucks; he can 
drive to the truck, wherever it 
is, and take gas, oil, tools ete 
with him. It is a handy truck, 
and economical for any dealer 
who has frequent use for such 
transportation. Furthermore, if 
it is maintained in good condi- 
tion, and kept bright and shiny 
and the company’s name is 
plainly painted on the sides, this 
truck is good advertising as 
flits about the streets. 





Registry of For-Hire Trucks 


In New York State a law which 
went into effect last summer 
makes it necessary for trucks or 
buses carrying property or per- 
sons between points within that 
State to be registered in New 
York, even though they may al- 
ready be registered in some other 
State. The reason for this is that 
New York trucking corporations 
complained that trucks regis- 
tered in other States were con- 
peting with them on intrastate 
business. Under the law _ non- 
resident operators’ themselves, 
engaged in such intrastate traffic 
must also be licensed in New 
York, regardless of any licens- 
ing in any other State. 





THE MOST DISTINCTIVE trucks 00 
the streets are the ice cream trucks, 
a recent survey revealed. By “most 
distinctive” it is meant that the 
truck itself is most easily and 
quickly associated with the prod 
uct, because of the vehicle’s general 
appearance. To see one of thes 
white 
think “ice cream,” 
often he has the product in mind, 
the more often he wants it. 

A Chicago coal company has 
made a special niche for its 
trucks, in the memories of people 
on the street, by painting the 
trucks white and keeping them 
washed so they look white-# 
startling anomaly that people cas 
not forget. 
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THE LUMBERMAN POET 


Vision 
Two sorts of people make this earth 
A place of great or lesser worth, 
And you will find them without number 
Wherever men are selling lumber. 
One sort to heights has never soared, 
To them a board is just a board, 
Though all their lumber has a story 
Of glories past, and future glory. 


But there are other men who see 

Behind a piece of wood a tree, 

The slow upbuilding of a nation, 

Long years of growth and preparation. 
And others even look beyond 

The present, see a father fond, 

A mother dear, and those who love them, 
The humble board a roof above them. 


And which of these, which of these two, 
The seeing or unseeing, you?— 

For joy or care this life, my brother, 
As you are one thing or the other. 

To those who in their lumber see 

The happy home, the ancient tree, 

Each board forever has a story 

Of glories past, and future glory. 


We See b’ the Papers 


A saloon by any other name smells just as 
sweet. 

We know just how Princeton feels. We were 
at DePauw. 


It doesn’t take long to pass a law in Louisiana 
—or, rather, it does. 


Huey Long believes in dividing the wealth. 
Among the other States. 

What makes football interesting is that a 
setup so often proves an upset. 


We haven’t much to be thankful for, but let 
us be thankful for having that much. 


“We mean business,” says strike leader Gor- 
man. But strikes don’t mean business. 


Automobile manufacturers are going to stag- 
ger the new models. We fear the drivers will, 
too. 


Now they are talking of selling the St. Louis 
Cardinals all in a bunch instead of one at a 
time. 


_In Indiana there is talk of running Gov. Mc- 
Nutt for the vice presidency. Probably by his 
enemies. 


Nobody can accuse the Louisiana legislature 
of being a rubber stamp. It works more like a 
printing press. 

It is growing increasingly evident that, when 
we repealed prohibition, we should also have 
repealed the automobile. 

_ A new way of refining gasoline has been 
discovered, but no way of doing anything about 
the cigarette-smoking woman driver. 


Thirty-five States have changed the colors of 
their license plates, but California has given up 
the idea of changing its to red. 


_The problem now seems to be whether the 
Government is going to pull us out of the hole, 
or are we going to pull the Government in 
after us, 


President Harriman, of the United States 
hamber of Commerce, says that “the all-im- 
portant thing is to get men to work.” Too bad 
nobody thought of that before. 


On a recent motor tour we observed that 
Northeast, Pa., is in the northwestern: part of 
the State. North school and Eastern Central 
school in Portland, Me., are a block apart. 


_ North Dakota and Montana farmers are pay- 
Ing a duty of 17 cents a bushel on oats, 45 


cents a bushel on wheat, and $2 a ton.on feed, 
that they are importing from Canada. The 
worst thing about money you get from the 
Government is that what the politicians don’t 
get, the Government gets back. 


Between Trains 


TRAVERSE City, Mich.—The State Kiwanis 
convention dined tonight, and we lumbermen 
ought to have a warm spot in our hearts for 
all Kiwanians, for their motto is “We Build.” 
They may not build barns or houses, but at least 
they build men, which is also important. The 
laboring man who thinks he can live without 
work, and the business man who thinks he can 
prosper without effort, never pulled any country 
out of a depression, since these two things are 
economically unsound. “We Build” is a good 
motto for any organization, or man. 


Benton Harpor, Micu.— Every couple of 
months Harry Pounds calls the Chamber of 
Commerce together for a meeting like this, to 
hear some fellow from the outside world who, 
it is hoped, has something to say. The speech 
is only part of it; the handshaking and clap- 
ping, the friendly visits from table to table, 
and the neighborly chats among those who find 
themselves together for the evening, make up 
the rest of it, and maybe the best of it. Just 
as a factory where men work together, some in 
the office and some in the shop, should be a 
family, so the—well, in the old days we used 
to call a town a city; when we thought of a 
better name and a better thing, the community ; 
now if we can go a step farther and make the 
community a family of families any city will 
be a city indeed. 


EscanaBaA, Micu.—You remember that 
Hiawatha crossed the raging Escanaba, though 
what the river was raging about we can't 
imagine. The Upper Peninsula people are the 
most neighborly in the world, and the Escanaba 
people the most neighborly in the Upper 
Peninsula. The Rotary Club had invited us, 
and gave Jean a real ovation when she doubled 
with us in a father-and-daughter poem, but no 
dad yet ever got mad when his daughter “stole 
the show.” 

John Pleasant Norton, whose folks certainly 
knew what they were doing when they gave 
him that middle name, and many more were 
there whose own folks should have been as 
thoughtful in selecting theirs. 


You Are the Boss 


You aren’t so much in the office, 
Right there, where the boss is around, 
When even important his cough is, 
As well as opinions profound. 
His orders today he’ll be yelling, 
And talking of profit and loss— 
But when you are doing the selling, 
Then you are the boss. 





Yes, riding the rail or the gravel, 
And calling on Johnson or Smith, 
Then you are the man who must travel 
That people are counselling with. 

The boss has the loftier title, 
But what is a name but a term? 
For out on the road you are vital— 
Then you are the firm. 


Whatever it is that you peddle, 
Be proud of your job and your line; 
With no one to manage or meddle, 
A sale is your moment to shine. 
Back there in the office you’re only 
A salesman, a sort of a mouse, 
But when you are out on your lonely, 
Then you are the house! 
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CI PACIFIC COAST C3 








Upland Yellow Fir 


Specializing in Structural and Selects 
—Railroad and Car Material—Can sur- 
face up to 14”x 20”. 

15-year supply of choice timber. 

Modern re-manufacturing Plant at Eu- 
gene equipped with up-to-date Machin- 
ery, Dry Kilns and Storage Sheds. Saw- 
mills at Dexter and Goshen. 


Three Plants to serve you—exceptional 
facilities for Mixed Car Shipments. 


GIUSTINA BROTHERS 
LUMBER COMPANY, 
EUGENE, ORE. 


General Offices : 








Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER fimsie'ts. 


TIMBER CO, 
OSTRANDER, WASH. 
“The original long timber mill.” 











MACKIE & LEWIS 


EXPORT - - DOMESTIC 
Shippers of 


"FARWEST BRAND" 


Fir Piling and Spars 
Fir Veneer Logs 
Export Logs, all species 
American Bank Building 


SEATTLE, U.S.A. 
Cable Address -- Macbar 
























DOWNTOWN ST. LOUIS 


Fine Food at Reasonable Prices 


Aotel “tkennose 


OUTSTANDING ROOM VALUES 
$2.50 up 
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Tacoma, Wash. 


West Coast Woods.—For the first time in 

uny weeks, all the large sawmill units in 
this district are operating. This week the 
Defiance, Western Fir and Mountain com- 
panies resumed operations, following shut- 
downs of several weeks. Veneer plants and 
door factories for the most part are working 
about half time. With the fall rainy season 
on in earnest, there has been a marked de- 
crease in logging operations. Loggers report 
a plentiful supply of logs on hand to meet 
probable demands. The gain in lumber pro- 
duction has been balanced in a measure by 
nereased business. Lumber shipments have 
been heavy, especially to Oriental ports. Sev- 
eral cargoes of 2,000,000 feet or more were 
shipped from Tacoma to the Orient this week. 
Reports from Grays Harbor also point to a 
marked revival in the Oriental market, ship- 
approximately 14,000,000 feet for 
China and Japan being reported from there 
during the first half of November. The in- 
tercoastal market also is looking better. 


Seattle, Wash. 


West Coast Woods.—Rail Trade.—Business 
s dull Prices have eased off. Mills are 
‘disturbed by injunctions and legal en- 
tanglements incident to operation of the 
Code. No items appear in strong demand. 
Car material is not moving. A small amount 
of maintenance items is being purchased 
by local railroads at prices believed below 
Code minima. Government purchases are de- 
Two middle West concerns seek 
50 to 100 cars of mixed yard stock for ship- 
ment in February, and guarantee minimum 
Code prices, but some think the mills would 
be foolish to accept such orders, because 
stocks, especially of dimension and boards, 


ments of 


creasing. 
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Market News from Anreric 


Mills are operating to the limit of quota 
capacity. Number 2 Royals are selling at 
40 to 50 cents above Code minima, and No. 2 
and 3 Perfections are bringing about 25 cents 
a square above Code. The Royals and No. 3 
Perfections are hard to get. 

Logs.—Big fir logs move at $10, $14 and 
$19, and those of poorer quality at $9, $13 
and $17. Shingle cedar sells at $8, $9 and 
$10, and lumber cedar at $16. Mills are buy- 
ing shingle logs in larger quantities than 
for several months. Hemlock is in good de- 
mand at $10.50@11. 


Memphis, Tenn. 


Southern Hardwoods.—There has been but 
little activity in the market, as the majority 
of buyers are waiting for the new prices to 
become effective. Domestic demand has been 
exceptionally slow for that reason and also 
because of the slackening up of business 
generally in the furniture and automobile 
industries. In the export market, little activ- 
ity has been noted. Shipments for export 
have held up exceptionally well, on orders 
that had previously been placed. Hardwood 
manufacturers have been actively trying to 
have the new prices approved. Many items 
are scarce and are bringing a premium, but 
the majority of items are bringing only the 
proposed new Code prices. The best demand 
is coming from the manufacturers of radio 
cabinets, and some orders come from automo- 


very light, as has been the case throughout 
the year. 

Millwork.—There has been a brisk demand 
for storm sash. Other items are moving 
fairly well as a result of the Twin City mod- 
ernizing and repair campaigns, although 
nothing like a “boom” in the sash and door 
business has developed. 


Retail.—During September, 497 retail yards 
in the ninth Federal Reserve district sold 
9,251,000 board feet of lumber, as compared 
with 8,657,000 feet in August, and 7,965,000 
in September, 1933. Stocks at 472 yards 
totalled 61,864,000 feet Sept. 30, as compared 
with 64,388,000 feet at Aug. 31, and 64,434,000 
feet Sept. 30, 1933. Total sales of all mate- 
rials amounted to $1,253,400 last September, 
497 yards reported, as compared with $1,093,- 
800 in August, and $1,076,400 in September 
of 1933. 


Birmingham, Ala. 


Southern Pine manufacturers in Alabama 
find that for the first time in almost six 
years they can quote a price and make it 
stick. All mills, regardless of classification 
under the Code, are asking Group No. 1 
prices on all items of select common and 
better grades. Quotations on rift flooring 
in all grades range from $2.50 to $5 above 
Group No. 1 minimums. With demand on 
the upswing, prices are strengthening. The 
NRA curtailment program has so reduced 





ON "HOUSING" TOUR OF SOUTH—This group of Certain-Teed Products Corporation officials, co-operating with Federal Hous- 
ing officials, is shown just before leaving on their tour throughout the southern States. Reading from left to right are: J. A. Peters, 


district sales manager, St. 
Louis; Charles Pastor, mem- 
ber of the Rainbow fleet: 
C. R. Rahr, vice-president 
Certain-Teed Products Cor- 
poration; C. O. Brown, 
vice-president in charge of 
sales; Fisher Brown, assist- 
ant to the president; Wal- 
ter G. Cowan, district sales 
manager, Chicago; E. G. 
Roos, district sales man- 
ager, New York City; B. W. 
McCausland, district sales 
manager, Buffalo; Wm. A. 
Phelps, advertising mana- 
ger; F. H. Rahr, sales pro- 
motion manager 
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are so broken that under present quotas 
there will not be sufficient on hand. Mill 
stocks now are mostly made up of Nos. 2 


and 3 common. The larger mills are so 
short of No. 1 common that they are trying 
to buy it from the smaller mills. 
Intercoastal.—Demand is better, and the 
price situation has improved. A good many 
of the cargo mills need very little business 
to have full order files up to the beginning 
of the year Storage yard business in the 
East is good. Ship space is plentiful. 
Export.—Freights are weaker. Lumber 
from British Columbia to Japan is moving at 
$6.50; to China the rate is $6.75@7, and $7.50 
to the northern ports. The volume to China 
is good, but Japan is very inactive. British 
Columbia is getting the bulk of business 
from the United Kingdom, and is better able 
now to supply clears. The Continent is 
quiet, and only a few small orders come from 
South America. A small volume of lumber 
is moving to Hawaii. The Pearl Island 
project is the only large building operation 
groing on 
(;ood orders 
Franc e, 


Spruce. come from the United 
Kingdom, Italy and Japan. Prices 
are firmer Airplane spruce is particularly in 
demand, but other spruce items sell too. 
Shingles.—Shingle volume is fairly good. 
Stocks are very low, but are increasing now. 


bile body plants and a few from furniture 
factories. Production continues on Code 
hours, and many mills have completed their 
quotas for the rest of the year, and will close 
down their mills until Jan. 1. The majority 
of mills have run the 180 hours allotment 
without interruption, rather than 60 hours 
a month. 


Minneapolis, Minn. 


Northern Pine.—Although business has been 
light in volume, manufacturers and dealers 
are taking heart at an apparently steady in- 
crease in demand. Orders for last week were 
double those of the week before. Produc- 
tion has decreased sharply with the closing 
of most of the northern mills, but mills have 
enough stock on hand to supply a year’s de- 
mand on the present basis of sale. Some 
operators report, however, they already are 
finding difficulty in filling orders for the 
mixed cars ordered to round out retailers’ 
stocks. Low grade stock is still in demand 
for box and crating purposes, but other in- 
dustrial items are quiet. 


Northern White Cedar.—Demand for posts 
apparently has hit the usual Winter slump, 
although unseasonably high temperatures 
have prevailed up to this time. Some farmers 
still are purchasing ,a few posts for repair 
purposes. The demand for poles continues 


mill stocks of all upper grades that a great 
many mills are entirely sold out of these 
for another thirty days. Calls for the upper 
grades continue to exceed the supply, and 
mills are accepting only mixed car orders 
that cover No. 1 and better items. For the 
past month, No. 1 common dimension had 
sold on Group No. 3 prices, but today the 
majority of mills are using the No. 1 base 
list on all longleaf as well as_ shortleaf 
dimension. Air dried boards moved into the 
Group No. 1 column on Nov. 15. Lower grades 
are still sluggish and weak, mills offering 
these at Group No. 3 list, sometimes with 
the full 8 percent discount to any buyer. 
Timbers are moving fairly freely, and de- 
mand for them is on the increase. Long- 
leaf timbers are hard to secure, and sales 
of special cutting are limited to green stock. 
New railway orders are being placed. Two 
railways in Alabama came into the market 
in November for about three million feet 
of general shop items, and had some difficulty 
in getting the stock needed. Concentration 
yards, with or without permit from the Code 
Authority, can secure plenty of stock from 
small mills if they accept it green. Planers 
and millwork plants, and industrial concerns, 
have bought heavily in western pines. Stocks 
of oak as well as southern maple flooring 
are getting low, but demand runs to lower 
grades, so that calls for third grade exceed 
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the supply and buying of these for future 
delivery is noted. Oak and maple flooring 
are often used instead of rift pine, as alter- 
natives permitted under public works con- 
tracts. 


Louisville, Ky. 


Southern Hardwoods.—Business continues 
very quiet, with sales being made even below 
the proposed new minimum prices. teturns 
are now so low that the larger companies are 
eutting only such timber as they have to cut 
to comply with timber buying contracts, and 
hopes for any improvement until 
stocks of small mills, distress stuff etc. have 
heen cleaned up There has been recent scat- 
tered inquiry for red oak, chiefly in No. 1 and 
No. 2 common and in mixed cars; for a little 
plain white oak; a little shop cypress, some 
quartered sap gum and inch plain sap in Nos. 
land 2 common. Red gum, 4/ to 8/4, chiefly 
in common has been more active. Auto woods 
are dull, and cottonwood and ash are selling 
in meager amounts. 


Detroit, Mich. 


Building Permits.—The National Housing 

Act, plus human desires for better homes, 
are slowly making themselves felt in this 
section, in the modernization of old homes 
and in factory improvements; and PWA work 
has helped, also. 3uilding permits—despite 
the fact that imminence of price raising is 
jot an incentive now as then—have increased 
about 50 percent over a year ago. As in 
the past, however, the wrecking of old con- 
struction slightly exceeds the building of 
new. 

Factory Employment is slightly off, but the 
automobile industry’s transition from 1934 to 
1935 models accounts for much of this. Fac- 
tory consumption of lumber is resultantly 
low. 


can't see 


Retail Yard Stocks were never lower. This 
situation has been somewhat accentuated by 
uncertainty as to price stability, as lumber 
manufacturers and even the courts disagree 
as to Code enforcement. 


Kansas City, Mo. 


Southwest Market—Uncertainty regarding 
prices, despite the action of the Lumber Code 
Authority in agreeing to continue minimum 
cost-protection provisions of the Code, has 
acted as a damper on business, lumber dealers 
here say While there has been a slight 
bulge in sales as a result of housing cam- 
Paigns at widely scattered points throughout 
the Southwest, the big buyers are not com- 
ing in for their full requirements for the 
Winter months, preferring to hold off in the 
apparent hope they may be able to contract 
for their needs at a lower figure later. Cur- 
rent sales are of items usually needed for ren- 
ovization and repair, such as shingles and 
lath, molding and dimension. Some short- 
ages have been uncovered in mill stocks in 
these items, as a result of the steady call. 
Retailers generally find little change in vol- 
ume of sales as compared with a similar pe- 
riod last year. A few who have adopted an 
installment purchase system report their sales 
improved. Approach of the holiday season 
has created a better industrial demand, par- 
ticularly from box and novelty manufactur- 
ers. Sash and door plants curtailed buying 
when it appeared demand would not be as 
great as anticipated at the beginning of the 
housing campaigns. Railroad and Government 
Purchases held about steady at recent levels. 
Road maintenance work has about come to a 
halt for this year, consequently demand for 
les and timbers probably will decline from 
how until the first of the year. River work 
reached a peak during the past fortnight 
but will probably begin to slump off as 
Weather conditions become more adverse. 

Southern Pine generally was in good de- 
mand throughout the local trade territory 
and in the southern States. Box factories 
purchased liberally, and some shortages were 
uncovered in box grades. 

Western Pines.—Aside from scattered or- 
ders for light remodeling and repair work, 


demand had begun to taper off last week be- 
cause of colder weather. Woodworking plants 
reduced their buying schedules as building 
and repair activity was reduced. Industrial 
demand was virtually nil. 

Hardwood dealers reported there has been 
no appreciable upturn in business since the 
announcement that motor car body produc- 
tion would get under way next month, bound 
for the highest levels since 1930. Demand 
was fair for low grades suitable for cooper- 
age and box manufacturers’ use, but other 
industrial grades were in light demand. 

Shingles and Lath.—Low grade lath and 
shingles continued strong, with demand for 
the latter stimulated by colder weather. 


Cincinnati, Ohio 


Though ordinarily sales of lumber and 
building materials fall off at this season, 
continued mild dry weather has given a 


slight impetus to business. Both wholesalers 
and retailers say current occasional sales are 
sufficient in volume to indicate what may be 
expected when the spring season opens. 
Many small jobs which require small bills 
of lumber, are being offered to retailers and 
millwork men, so that dealers are compara- 
tively busy, and much more active than dur- 
ing any similar Indian summer in the past 
several years. Wholesalers say there is a 
fair run of inquiry, mostly for less than car- 
load lots. The disposition of manufacturing 
consumers is to ask for cuts under Code 


prices. Many wholesalers here are refusing 
to cut. They believe that if the wholesalers 
and producers of the Appalachian region 


maintain a firm stand, the demand for con- 
cessions will fade away when the expected 
rush of demand materializes. 


Houston, Tex. 


Retail lumber yards are beginning to real- 
ize that they can not get immediate shipment 
of many items, and no doubt will soon begin 


placing orders for future shipment. 


Southern Pine.—Due largely to Code in- 
junction suits, during the first week of No- 
vember buying was very dull, purchases 
being made only to replace stocks that had 
been sold. During the second week in the 
month, however, buying picked up materially, 
and some mills reported more than normal 
bookings. The larger mills are oversold on 
a number of items in No. 1 and B&better 
grades. The rainy season seems to have set 
in, and it is going to curtail small-mill pro- 
duction and have a favorable effect on the 
market. Several large lumber bills are being 
figured, and are a favorable indication for the 
immediate future. 

Hardwoods.—The market continues dull, 
with buying confined to small lots. The rainy 
season, however, should cause the market to 
strengthen, as it will have the effect of fur- 
ther curtailing production. 

Shingles.—The demand for shingles has 
been normal, with buyers experiencing more 
difficulty in placing orders with the mills. 


Warren, Ark. 


Arkansas Soft Pine.—Orders and shipments 
are running 15 to 30 percent ahead of No- 
vember, 1933. Orders come from over the 
entire trade territory, with a slight pick-up 
noted in demand from Texas and Arkansas 
retailers. New England is taking some rift 
flooring and finish. Mixed-car orders are 
the rule from the central trade territory, 
with requests made for immediate loading 
of practically every order placed. Industrial 
and railroad demand is only fair. Some 
sizable orders have been placed for 4-inch 
No. 2 standard grade to be used in mattress 
work on the Missouri River; such orders 
come largely from wholesalers who have 
sold contractors mattress lumber. Most mills 
throughout this district are sold up to stock 
on 4-inch No. 2, 12-foot and longer. With 
shipments continuing to run ahead of pro- 
duction, mill stocks have been further de- 
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Timber Committee Surveys Mill Stocks in Rela- 
tion to Probable Demand 


Wasuincron, D. C., Nov. 21.—An important 
modification of its policy in regard to recom- 
mendations on volume of mill stocks, an analysis 
of the effect of stock surpluses on maintenance 
of Code prices, an optimistic statement as to 
probable consumption as a result of the Federal 
Housing campaign, and a declaration that the 
industry should undertake promotional work in 
order to stimulate lumber sales—are features of 
the quarterly report of the U. S. Timber Con- 
servation Board’s Lumber Survey Committee 
just made to the secretary of commerce. In va- 
rious respects, comparisons between 1934 and 
1933 were found difficult—because of the heavy 
Public Works expenditures last year affecting 
lumber particularly in the latter part of the 
year, and increased volume of railroad buying 
this year; because of the effects of the West 
Coast longshoremen’s strike in curtailing both 
sales and production in the third quarter of this 
year; and because of the buying by both domes- 
tic and foreign users, late in 1933 to get in ahead 
of the effective date of price advances under the 
Code. A summary of the main points of the 
report follows: 


Consumption.—In 1934 consumption in- 
creased only 2 percent over 1933. Total new 
business during the third quarter of the year 
was 11 percent below the restricted produc-~ 
tion, and shipments were 2 percent below it, 
business having been hampered by the seri- 
ous strike of longshoremen on the West Coast. 
Compared with the third quarter of 1933, 
orders were 19 percent, and shipments were 
12 percent less. Building:. Rehabilitation 
work so far in 1934 has shown a gratifying 
upward trend, inspired in considerable part 
by the Federal Housing program. Measured 
in value, the last quarter of 1933 was the 
largest in the last three years, because of 
heavy expenditures for public works, but the 
1934 value of all construction may be ex- 
pected to show a 25 percent increase in value 


over 1933 (which will bring 1934 to about 
one-half of the 1931, or one-third of the 
1930, totals in value). Residential building 


for the first nine months of 1934 was 4 per- 
cent above 1933 in value. Residential build- 
ing, measured in floor space, during the third 
quarter of 1934 was 27 percent below the 
total for the same period of 1933; and the 
total floor space for the first nine months of 
1934 was 11 percent below the 1933 figure. 
Total 1934 residential value will probably 
show some increase over the 1933, because of 
higher building prices, but be about equal 
to the 1933 volume measured in floor space. 
The seasonal fall decline in building will be 
offset somewhat in 1934 by the stimulus of 
the Housing program, but the gain in volume 
will probably not be enough to affect the 
lumber market substantially. More farm 
business is expected, because farm purchas- 
ing power has been increased by higher 
prices for products, by benefit payments and 
favorable late crops, farm income being about 
28 percent above the 1933 level. Industrial— 
Furniture. In the third quarter of 1934, fur- 
niture manufacturers did a better business 
than in the second quarter; but third quar- 
ter 1934 sales were under those of the third 
quarter of 1933—when speculative buying 
was heavy. Automobile. Sales of cars in the 
first nine months of 1934 were 24 percent 
more than for the whole of 1933, and 12 per- 
cent above those of the first nine months of 
1931; but sharp curtailment of production 
will continue throughout the remainder of 
1934. Railroad. Though new orders for rail- 
road equipment have declined sharply in 
recent months, the full year 1934 should com- 
pare favorably with 1933, and, with the pros- 
pect of additional Government funds for new 
equipment purchases, the 1935 outlook is en- 
couraging. The car building industry is re- 
covering from its depression lethargy. Class 
T railroads installed nearly ten times as many 
freight cars this year as they did last, and 
reported a big gain in freight cars on order 
as of Oct. 1, as compared with a similar 
period last year. The railroads, large buyers 
and consumers of lumber, have, however, 
abandoned purchasing at Lumber Code prices, 
and more recently have been accepting and 





seeking offerings below that level. Foreign 
Trade. Softwood exports for the first nine 
months of 1334 were 3 percent below those 
of the same period of 1933; it is probable 
that the total for 1934 will equal, or show a 
slight gain over, 1933. Hardwood exports in 
the first nine months of 1934 were 5 percent 
above those of the same period of 1933, but, 
as exports during the last quarter of 1933 
were exceptionally heavy, because of pre- 
Code buying, the 1934 total will probably not 
equal the 1933. There is much complaint that 
export lumber has been sold at less than 
Code prices. Imports of lumber were heavy 
during the third quarter of 1933, before the 
Code became effective, and the total for the 
first nine months of 1934 was nearly 20 per- 
cent below that for the same period of 1933. 





Prices.—Lumber prices average relatively 
lower, in relation to 1926 levels, than those 
of any other building material, according to 
the figures of the Bureau of Labor statistics. 
The lumber price index, based on 1926 as 100, 
declined to 81.8 percent in August, and 82.3 
percent in September, from a peak of 88 in 
December, 1933—the drop being largely due 
to a voluntary reduction on housing items 
made in July to aid in the Federal Housing 
program. The index for all building ma- 
terials in December 1933 was 85.6, and was 
at the same level in September, 1934. Code 
minimum prices on lumber have been re- 
garded as maximum, but in many regions 
these minima have not been generally ob- 
served, largely because of the pressure on 
the market of excessive mill stocks and con- 
tinued overproduction, and the consequent 
unsettlement of the market has deterred for- 
ward buying, and thus there has been a 
vicious cycle started, for lack of buying 
leaves more stock at the mills and further 
depresses prices. 


Production.—Mill production during the 
third quarter was restricted by the West 
Coast longshoremen’s strike, and showed a 
decline of 18 percent compared with the third 
quarter of 1933. 


Mill Stocks.—Changes occurring in 
stocks between Jan. 1 and Oct. 1, 
as follows: Softwoods, 7.7 
hardwoods, 6.3 percent increase; total, 7.3 
percent increase. In the third quarter of 
the year, however, there was a small reduc- 
tion effected, compared with the preceding 
quarter, but this is significant because it 
marks the first quarterly downward trend in 
stocks since the Lumber Code has been in 
effect, following July 1, 1933. So important 
has a substantial reduction in stocks been 
considered as a preventive of further market 
demoralization, that the national control 
committee of the Lumber Code Authority has 
recently adopted a proposal that stocks 
should be reduced in various Divisions dur- 
ing 1935 by an average of about 15 percent, 
or by 1,360 million feet. This proposal was 
made in full recognition of “frozen” or non- 
moving stocks as a hampering factor. The 
percentage of such stocks in normal times 
is estimated at about 10 percent of the total, 
but in certain softwood Divisions has grown 
to 30 percent, and in some areas to as high 
as 40 percent in recent months, due largely 
to the slow demand for ordinary house 
building items and from the industries. Then, 
too, a large part of the burden of maintain- 
ing stocks has been transferred from the re- 
tail yards to the mills, so that it is necessary 
for the mills to maintain a larger aggregate 
volume, and a greater assortment of items. 
Because of the fact that in many regions the 
present excess of mill stocks is largely, and 
in some instances solely, in grades and items 
for which there is little demand; while there 
is a shortage of other grades and items, many 
manufacturers have found difficult the main- 
taining of assortments of items in largest 
demand by the prevailing mixed-car trade, 
the committee believes that the ratio of mill 
stocks on hand to annual shipments should 
be larger than the ratio that existed between 
these factors in 1929, and that stocks of suffi- 
cient size to maintain this new ratio would 
achieve a reasonable balance for the industry. 
Compared with the relationship of mill stocks 
to consumption that existed in 1929, an in- 
crease in the relationship of mill stocks to 





mill 
1934, were 
percent increase; 


present consumption, of as much as 35 per- 
cent in some regions, has therefore been esti- 
mated as justifiable. A desirable stock re. 
duction, considered as representative of pres- 
ent conditions and based on consumption dur- 
ing the past eighteen months, would amount 
to approximately 1.7 billion feet, about 29 
percent of which would be in regions where 
unusual seasonal conditions normally reduce 
the excess of mill stocks during the winter— 
such as in the western pine and northern 
areas. With an appreciable resumption of 
building, confidently expected in 1935, many 
of the “frozen” items will doubtless move 
into consumption, but the process will be 
gradual. Until this movement is under way, 
however, production should be carefully reg- 
ulated in relation to current demand, so that 
the market situation may not be aggravated 
by current stock accumulations, but the ex- 
cessive mill inventories reduced. The prin- 
ciple as to inventories established by the 
Code is basically correct, that the right vol- 
ume of stocks is that which is adequate to 
meet the needs of consumption under varying 
conditions of demand, determined by statis- 
tical evidence, and that production should be 
so regulated as to maintain such stocks. 





Sales Promotion.—The inadequacy of pres- 
ent organized and centralized efforts in trade 
promotion is emphasized. A recent survey 
shows that lumber is continuing to lose mar- 
kets in some directions, and to gain in others. 
The lumber industry should be a large bene- 
ficiary of increased public and private spend- 
ing in housing-repair, remodeling and new 
construction; but the industry’s participation 
in the national housing program has been 
generally inconspicuous. In the foreign mar- 
kets, promotional efforts should be increased. 





Former Auto Body Plant to 
Make Furniture 


MeEmMPHIs, TENN., Nov. 19.—The huge plant 
here formerly used by the Murray Body Corpo- 
ration to build automobile bodies will become 
America’s largest bedroom and dinette furni- 
ture factory, it has been announced after com- 
pletion of arrangements between the Murray 
corporation and the Virginia-Lincoln Furniture 
Corporation, of Marion, Va. The furniture 
manufactured will be priced lower than the 
present Virginia-Lincoln products, and samples 
will be available for showing at the January 
market in the American Furniture Mart in Chi- 
cago, in the company’s regular space, C. C. 
Lincoln, Jr., has announced. Production will 
start with 200 suites a day and increase as 
needed up to the plant’s capacity, estimated at 
1,000 suites a day. 

The factory was built in 1929, by Albert Kahn 
Co., and has 400,000 square feet of space under 
roof. Fourteen freight cars may be loaded 
simultaneously and from both sides, in the ship- 
ping room; the unloading dock is 600 feet long, 
and huge electric lorries handle the lumber into 
and out of the thirty kilns, 150 feet long, which 
can dry 3,000,000 feet of lumber at one time. 
The Murrav Wood Products Co. has been 
utilizing part of the factory to produce bridge 
sets, radio tables, coffee tables and novelties, 
but never fully utilized the tremendous capac- 
ity of this modern, fully equipped plant. W. H. 
Greenwalt, who will continue as manager of the 
factory, says that most of the original equip- 
ment is ideally suited to the manufacture of 
furniture, although a few special machines will 
be sold and a few special machines of other 
types will take their places. 





FAcILITIES FOR SPEED in fighting forest fires 
have so improved as to enable the Forest Serv- 
ice to cut the loss in acreage burned by about 
10 percent and the expense of fighting by about 
40 percent, in 1934 as compared with the dry 
season of 1931, despite an increased number of 
fires, and greater hazards, this year. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Nov. 19.—There was a flurry 
of excitement in local lumber circles when it 
was announced on Friday, Nov. 9, that the 
Federal District Court, sitting in the Federal 
Building, Boston, had entered a consent decree 
enjoining a retail lumber dealer in Quincy, 
Mass., and its subsidiary located in Newton 
Lower Falls, from further violations of the 
Code in retail lumber transactions. The mat- 
ter had been brought to the attention of the 
court through representations, made by a group 
of NRA agents, to the local United States at- 
torney, who filed bills in equity against each 
defendant, charging a long list of specific viola- 
tions. It is understood that the effect of this 
decree is that later violations would be con- 
strued as an act “in contempt of court,” and 
would be followed by prompt and drastic action. 
In this respect it is comparable to the famous 
old Scotch verdict of “not guilty, but don’t 
do it again.” This is said to be the first case 
ever brought before the court charging a New 
England retail dealer in lumber with mer- 
chandising practices classed as illegal by NRA, 
and perhaps marks the initial step of the Gov- 
ernment toward enforcing compliance with the 
minimum cost-protection prices set up by the 
Recovery Act. Leading retail dealers in this 
metropolitan district have informed your cor- 
respondent from time to time that the modal 
price lists as adopted were being very generally 
followed and if there were no isolated cases of 
price chiselling they would all be able to com- 
pete on the basis of quality and service. Most 
dealers feel that the Code and modal prices 
have combined to put their business upon a 
more promising quality basis than ever before, 
and that full compliance with the letter and 
spirit of the law—either voluntarily or by com- 
pulsion—would lead definitely away from the 
chaos that has prevailed over a period of years. 

Reports from leading retail dealers in many 
sections of New England show a definite up- 
ward trend in the demand for building lumber, 
and though orders run largely to small lots 
for repair and remodeling work, the totals 
both in volume and money value, show a satis- 
factory increase. Here in Massachusetts, of- 
ficial figures available today covering actual 
plans filed in October in the thirty-nine cities 
and sixteen larger towns shows a total of 
$3,082,450, which is an increase of 16.4 per- 
cent over September, and of 13.3 percent over 
October one year ago. The AMERICAN LuUM- 
BERMAN of Oct. 27, page 18, reproduced the 
announcement of the Massachusetts Co-oper- 
ative Bank League declaring that it had imme- 
diately available fifty million dollars to loan 
for new homes and remodeling. With the 
savings banks of the State equally well forti- 
fied, there will be no lack of funds for construc- 
tion loans where the basis is sound. 

A group meeting was held at Springfield on 
Thursday, when a tentative basis for co-opera- 
tion of all trade organizations in the six New 
England States and in New York State was 
put in shape for adoption at a general meeting 
of all delegates to be held at Boston at an early 
date. The text of this proposed agreement 
was studied carefully on Saturday by a Wash- 
ington representative of NRA, who classed it 
as the most advanced step toward sane trade 
regulation that had come to his attention, and 
felt sure that it would have sympathetic action 
and support from NRA. 

West Coast Fir and Hemlock.—The most 
striking and significant trend in the market 
is the tendency on the part of nearly all 
yard men to keep their purchases down to 
current requirements—with the two-fold 
purpose of showing a low inventory at the 
close of the year, and, in the event of can- 
cellation of cost-protection prices as they 
apply to yard sales, holding to a low point 
their loss through shrinkage in values. This 


policy results in free buying of small lots 
at the wholesale distributing yards, and a 
lack of round-lot orders calling for direct 
shipments from the mills. There is no ten- 
dency on the part of intercoastal distribu- 
tors to over-play the market by bringing in 
unsold “transits,” and the result is a steady 
shrinkage in stocks held in storage, both 
here and at all other Atlantic Coast points. 
No. 3 boards are very scarce, and offices 
here insist that they are well sold up at the 
West Coast mills and are not available at 
under full Code list prices. Only one cargo 


boat has arrived at Boston thus ‘far in No- 
vember. The intercoastal lumber rate con- 
tinues at $12 for loading prior to Jan. 1. The 


outlook is for a $13 rate after that date. 


Eastern spruce.—The mills in Maine and 
New Hampshire that ship chiefly to New 
England and New York buyers, are booking 
orders well ahead of production, and ship- 





November 24, 1934 


coast distributors of West Coast fir ang 
hemlock have been removed, and if the 
West Coast mills withdraw their objections 
the way will be cleared for NRA to put this 
differential in force. 

Maple Heel Stock.—For the new season 
which should be under way by Dec. 1, there 
is some inquiry, though few if any round-lot 
orders have been placed. For the No. 1 com. 
mon and select grade, with no defects cyt 
out, the shippers are quoting $68@70 for air 
dried, while the standard No. 2 grade, kilp 
dried, sells at a range of $82@85, though one 
large shipper is holding at $95 but is book. 
ing no business. 

Lath and Shingles.—Remodeling and re. 
pair work is calling for an increasing amount 
of lath and shingles. For standard spruce 
lath, Code prices continue at $4.90 for the 
144-inch, and $5.40 for the wider size. Eyi- 
dently there are sales below the Code list 
but the details do not come to the surface. 
For eastern white cedar shingles, sales are 
in fair volume at $4.50 for extras; $3.75 for 
clears, and $3 for 2nd clears. Demand im- 
proves for the West Coast red cedars, but 
the delivered price, all-rail, remains at $4.04 
per square for the 16-inch XXXXX, and $4.43 








APPALACHIAN 
OAK IN 
CHURCH 
REREDOS 


This beautiful reredos, in. 
stalled earlier this year at 
Christ Episcopal Church at 
65th Street and Woodlawn 
Avenue in Chicago, is made 
of Appalachian oak to 
match other chancel fur- 
nishings in the church. It 
is intricately carved, includ- 
ing a presentation in wood 
of Leonardo da_ Vinci's 
“The Last Supper,” and 
other decorations. The rere- 
dos, which is the back- 
ground for the altar, is a 
memorial to the late James 
W. Harrison, pioneer and 
business leader of the city's 
South Side, and was given 
by Mrs. Harrison. The work 
was done by a woodcarver 
who spent thirty years in 
Oberammergau and who 
now is employed by a Mil- 
waukee concern 








ments of fresh-sawn stock are delayed four 
to six weeks, with the operating quota under 
the Code held to 33 hours a week. One of 
the largest shippers is indicating an early 
advance of $1 on many items in the spruce 
list, but no such change has yet become effec- 
tive. For dimension and random, yard sizes 
up to 8-inch and shorter than 16 feet sell at 
the Code base of $33, delivered at Boston 
rate peints, but the wider sizes, 10- and 
12-inch, sell at premium prices of $37@39. It 
has been difficult to accumulate on the mill 
yards for drying any stock of boards or the 
wider sizes of timbers and planks, so most 
shippers call for a premium of $1@3 over 
Code list for such stock. A favorable English 
market for Canadian spruce is turning the 
attention of most Provincial shippers over- 
seas, attracted by prices that yield better 
net returns, as England imposes no import 
duty. The proposed differential of $2 per 
thousand below Code minimum, to apply on 
sales of cargo spruce coming to our Atlantic 
markets by water, has not yet been ap- 
proved by NRA. All objections by Atlantic 


for the 18-inch Perfections, though the 
latter are in short supply at the mills, with 
an early price advance probable. The mills, 
either in Washington or British Columbia, 
will not shade Code prices. Sales from local 
storage far exceed receipts. The supply of 
Perfections at all Atlantic coast ports is 
very low, with few cargo shipments in transit 
to this market. 


Pine boxboards—With the Code price for 
inch round edge on the mill yard at $16, the 
local box shops are picking up all they need 
at $21@22 delivered, and much of this stock 
is being hauled in by truck from Massachu- 
setts and southern New Hampshire mills. 
With the crop season ended and most of the 
packing plants through for the year, busi- 
ness at the box shops is tapering off, and as 
the supply of unsold stock on the mill yards 
is ample, it is expected that operating quotas 
at Northeastern mills will continue through 
the winter months at the present maximum 
of 33 hours a week. 


His many friends in the hardwood trade 
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interested in 
Bowler, 


the announcement that 
long identified with the 
eastern trade, with headquarters at Man- 
chester, N. H., has liquidated his personal 
pusiness to accept the position of manager 
of Haniel Clark Co., manufacturer of north- 
ern hardwoods at Corry, Pa., succeeding 
Edwin H. Clark, who passed away in August 


will. be 
Arthur G. 


of last year. Mr. Clark was a son of the 
founder of the business, w hich was estab- 
lished in 1865. Mr 30wler was for many 


years in charge of the hardwood department 
of Johnson Lumber Co., at Manchester, and 
pom several terms as president of the New 
Hampshire Lumbermen’s Association. His 
prother Herbert is a well Known seller of 
nardwoods in New England, and another 
prother, Harry, has just resigned mana- 
ger of the Winchester (Mass.) Country Club, 
following twenty-one years association with 
that club, as a professional golfer. 


as 


Arthur S. Vaughn, head of L. Vaughn Co., 
retail dealer and woodworker, Providence, 
R. L, was elected and installed as Grand 


Commander of 
131st conclave 
the Hotel 
Commandery 


the Knights Templar 
and banquet held recently at 
Touraine in Boston. This Grand 
covers Massachusetts and Rhode 


at the 


Island. 

New York, N. Y. 
New York, Nov. 20.—Among the leading 
retail dealers in this market, opinion varies 
widely as to the actual trend of trade, for, 


while there is a clear increase in the volume 
of business being booked, the discontinuance on 
Nov. 1, of all efforts at retail price enforce- 
ment by the local Division 16 under the Retail 
Code, has resulted in such a persistent drive 
for business that the modal price level has been 
lost in the shuffle, so that dealers who have 
been and still are attempting to maintain their 
price lists at the Code level are greatly dis- 
turbed and perplexed. Plans for new buildings 
filed in all the boroughs of New York City in 
October showed gain of nearly 100 percent 
over October one year ago, and the significant 
feature in these figures is that remodelling and 
repair work account for $6,161,236, and means 
a gain over last October of 104 percent. 

At the intercoastal offices in 44th Street, it is 
reported that total invoices covering deliveries 
direct from ship or storage in the four months 


ending Oct. 1, at all Atlantic coast points 
reached 179,310,000 feet, while for the same 
period shipment by water from the West Coast 
mills to Atlantic Coast markets totaled 213,- 
600,000 feet. Heavy shipments in August, fol- 
lowing the West Coast strike, were followed 


by freer deliveries in September. 


Buffalo, N. Y. 


The lumber trade is showing 
change Uncertainty of prices, particularly 
in southern pine, is causing curtailment of 
buying. A wide variation in quotations from 
different mills exists, and a tendency to cut 
the Code prices is apparent. Retailers are 
buying only for immediate needs and, owing 
to the lateness of the season, are likely to 
take hold in only a sparing way during the 
remainder of the year. The local Better 
Housing Campaign is expected to develop 
considerable business for lumbermen later 
on, but there is not much doing in this line 
at present. 


little or no 


Hardwoods.—Local wholesale 
that no improvement in trade has taken place 
recently. The prospect of lower prices at the 
southern mills in the near future, is a handi- 
cap. The most encouraging feature of the 
market is that consumers in practically all 
Instances are carrying small stocks. 
Pine.—The market is 
holding steadier than in some 
Industrial concerns are not 
their stocks, as plants are 
below normal. Retailers are 
their assortments because 
Period is near. Retail stocks 
hot much replenishing has 
cently. 

Northern Pine.—The demand 
most buyers inclined to hold off. 
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quiet, with 
other 
adding 
running 
keeping down 
the inventory 
are small, as 
been done re- 


is slow, with 
The amount 


of new building is not large enough to war- 
rant many purehases for immediate needs, 
and, with the winter coming on, as well as 
the inventory season, dealers are likely to 
continue 


following a conservative policy. 


AMERICAN LUMBERMAN 
Norfolk, Va. 


North Carolina Pine.—There has been a 
Slightly better demand during the past month, 


and, very nearly in the dead of winter, it 
seems to be growing This demand has 
been diversified. While the northern and 
eastern markets have not been taking some 
items that usually move to them, the south- 
ern States, through retail yards and by sales 
from mills direct to farmer customers, have 
been taking up more lumber. One large 
mill in North Carolina reports local sales 
during October much larger than during 
any month for several years previous, and 
larger than shipments by either car or cargo 
to other destinations. The box mills in the 
South are buying some lumber, but are really 
expecting the mills to give them the stock. 
The northern and eastern box makers are 
buying very little. Mest business placed is 
as prices below the Code. If demand con- 
tinues to improve, nrost-ordeérs then will be 
at prices below the Code. If denrand con- 
a very early winter, with sub-normal tem- 
peratures. This tends to slow up 4umbering 
operations, for- ordinary southern labor will 
not work in real cold weather. Production 
during the rest of the year is apt to be very 
light, not only because of the weather and 
Code restrictions, but also because the mills 
can not afford to carry more unsold surplus 
stock, and because many farmers, in the 
habit of logging and selling logs to nearby 
mills, now have more money, because of good 


cotton and tobacco crop sales, 
ing to bring any more to the 


and are refus- 


market. 


Baltimore, Md. 


North Carolina Pine-—Demand has kept up 
fairly well, considering the distinctly un- 
settled price situation. Construction work 
is still very much retarded, though the feel- 
ing is that it is increasing. The demand for 
boxes appears to have been caught up with 
though local box plants manage to keep 
going at least full regular hours. Stocks 
on the wharves are increasing slowly, but 
there is no important surplus. 


Longleaf 
serve to 


Pine.—Some large undertakings 
create outlets that raise the move- 
ment impressively. The complaint in the 
trade, however, is that this business was 
taken at low figures. 
Douglas Fir.—Business in 
is dull. But distributors are keeping 
their selections. Prices are affected by 
prevailing unsettlement, with the Code 
longer a very positive influence. 


West Coast 
stocks 
up 
the 
no 


Hardwoods,—Yardmen 
business appears to be 
is fairly encouraging. Prices, 
are down all long the line, and 
cutting under the proposed new 
Some men in the export trade 
they have not done badly in 
tarding factors. 


state that 
rather slow, 


while 
its volume 
of course, 
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A Drama Viewed by Thousands 


(Continued from front page) 


The original cottage, of simple design, was 
built in 1899. For purposes of this demonstra- 
tion it was moved into a metropolitan area, 
University Street, between the White-Henry- 
Stuart Building and the Olympic Hotel. The 
— of this finished job is a beautiful Cape 
Cod cottage with all the most modern 
veniences and furnishings. 

During the course of remodeling 21,000 vis- 
itors registered in the cottage, and in the first 
eight days thereafter 22,700 visitors had gone 
through it. By conservative estimate 150,000 
people will have visited the cottage by the time 
it is removed. During the first two days after 
it was opened 100 definite written inquiries for 
information as to renovizing jobs had resulted, 
and many of the firms that had made the various 
installations were receiving telephone calls from 
people who had become interested. 

On Dec. 1 this cottage will be sold at auction. 
Two-thirds of the money received for it will be 
donated to the Seattle Children’s Orthopedic 
Hospital, and the remaining one-third will go 
to the Community Chest Fund. 


con- 
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|. STEPHENSON 
COMPANY 


WELLS, MICHIGAN 


“IDEAL” MAPLE, BIRCH, 
and BEECH FLOORING 


Kiln Dried Hardwood Dimension 

White Pine and Spruce Lumber 

Hemlock and Tamarack Lumber 
All kinds of NORTHERN HARDWOODS 


WHITE CEDAR POSTS AND POLES 
LATH AND SHINGLES 
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We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 
We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


sa 





an 







ba pee We also invite orders for Northern Pine, Spruce, 
a Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Association 


“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 


Chicago Office: N. J. Clears Lumber Co., 
Suite 447, Monadnock Block 








Minneapolis Office: G. W. Critten, 516 Lumber Exch. 














17) Your Requirements For 17 


Harp Mapte — BircH — BAsswoop 
Sort ELmM—Brown AsH—Sort MAPLE 
HEMLOCK AND WHITE PINE 


“AN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


OF THE 


VON PLATEN - FOX COMPANY 


7 y 17 











IRON MOUNAIN, MICHIGAN 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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E. L. Demmon, of New Orleans, director 
Southern Forest Experiment Station, was 
elected president of the local University of 
Michigan Club at its annual meeting. 


A. C. Blixberg, of Detroit, secretary Michi- 
gan Association of Traveling Lumber & Sash 
& Door Salesmen, is back on the job calling 
on the trade again after having been confined 
to his home two weeks by illness. 


L. J. Markwardt, of Madison, Wis., timber 
authority at the lorest Products Laboratory, 
was recently initiated into Chi Epsilon, na- 
tional honorary civic engineering fraternity, in 
recognition of his interest in civil engineering 
research. 

J. E. Butler, of Stearns, Ky., general man- 
ager Stearns Coal & Lumber Co. and also a 
director of the State Bank of Stearns, was 
elected president of the Southeastern Kentucky 
Bankers’ Association, which was formed Nov. 
8 at Somerset. 

George Watkins Evans has been appointed 
general manager of the Wilkeson Coal & Coke 
Co., Wilkeson, Wash., a subsidiary of the St. 
Paul & Tacoma Lumber Co., it has been an- 
nounced by the president of the company, Maj. 
kk. G. Griggs, of Tacoma. 

Lumber distributors throughout the country 
wno have for many years handled with so much 
satisfaction to their trade the product of the 
Madera Sugar Pine Co. of Madera, Calif., will 
regret to learn that that company is liquidating 
and retiring from business entirely. 


Oscar A. Spear, head of the Smoot Lumber 
Co., Provo, Ltah, and president of the Utah 
Lumber Dealers’ Association, has been chosen, 
with two other prominent citizens, as a com- 
mittee to consider the question of providing 
an otticial mansion for the governor of Utah. 


J. A. Burroughs, of Chicago, general pro- 
duction superintendent of the 148 plants oper- 
ated by the Kraft-Phoenix Cheese Corporation, 
was a recent guest of Kenneth Leach, of Cath- 
lamet, Wash., manager International Wood 
Products Corporation, and with Mr. Leach in- 
spected the plants of the Long-Bell Lumber 
Co. and the Weyerhaeuser Timber Co. at Long- 
view. 

Walter Kesler, of New Orleans, who for a 
number of years prior to dissolution of the con- 
cern was assistant general manager in New 
Orleans for the American Overseas Forwarding 
Co., has been named freight solicitor for the 
Texas Transport & Terminal Co., Gulf steam- 
ship agency, according to an announcement by 


E. J. McGuirk, local manager. Mr. Kesler 
is well known among lumber exporters. 
Charles H. Flory, regional forester for 


Alaska, after attending a meeting of regional 
foresters in Ogden, Utah, last week, on his 
way home to Juneau stopped off in Portland, 
where he formerly was regional forester in 
charge of operations; he called on as many 
of his old friends as time would permit. He 
said that 4,000 men are employed in C. C. C. 
camps in Alaska, which has about 21,000,000 
acres of national forest land. 


W. E. Craw, of Tacoma, manager of the 
Washington State Log Patrol, sees no hoodoo 
in the number 13, for Nov. 4 he made a hole- 
in-one on the 145-yard 13th hole at Fircrest 
Golf Club. He had only joined the Fircrest 
club a short time before, so constant practice 
on that particular hole couldn’t have been re- 
sponsible for the achievement, his friends de- 
clare—it was skill, a good No. 6 iron, and 
plenty of luck. 


Gordon S. Raphael, well-known in British 
Columbia lumber circles, has been appointed 


secretary-manager, and G. H. McKenzie, in- 
spector, of the british Columbia Red Cedar 
Shingle Export Association, incorporated re- 
cently under the Companies Act of British Co- 
lumbia. The purpose of the association is to 
control the export of British Columbia red cedar 
shingles to the United States under the Natural 
Products Marketing Act.. 





Generator Installed, Plant Resumes 


New KwoxviL_e, Ou10, Nov. 19.—The Hoge 
Lumber Co. last week resumed full operation of 
its big planing mill and hardwood sawmill after 
a shut-down of four weeks, during which the 
34-year-old 90 h.p. engine-generator was re- 
placed by a practically new 225 h.p. engine- 
generator purchased from a New York State 
city light plant. During the past two years the 
company has completely electrified its plant, 
with machines operated by individual motors, 
doing away with the line shafting and making 
numerous economies possible. Now with more 
powerful equipment in the engine room the cir- 
cular, the planing mill, dry kilns and well-kept 
retail yard are in such condition as to offer 
plenty of encouragement to H. H. Hoge and his 
hustling sons. 

‘The old engine, installed by the New Knox- 
ville Hoop Co. in 1900 and acquired by Mr. 
Hoge when he bought the factory in 1902, has 
operated in the intervening thirty-four years 
an average of 275 days a year, nine hours a day, 
at 225 r.p.m., most of this time under the care 
of L. C. Mahn, the engineer. It has been sold 
to the Plumby Lumber Co., Barnersville, Ohio, 
for it is far from worn out—just inadequate for 
the growing Hoge business. 


Plan to Stock Up Yards 


With the object of establishing closer rela- 
tions between their yards and southern mills 
from which purchases are made, three officials 
from the main office of Wirt M. Hazen (Inc.), 
Three Rivers, Mich., and managers of some of 
the branch yards of that concern, recently left 
for a tour of mills in Alabama, Mississippi, Ar- 
kansas and possibly other States. These offi- 
cials plan to place extensive orders for lumber 
to replenish stock in the yards of the company 
and to get first-hand information on stocks and 
facilities of the concerns with whom they do 
business. While in Chicago recently, Mr. 
Hazen, head of the organization, expressed the 
firm conviction that there is going to be a big 
building revival and he expects to see to it that 
his yards are fully equipped to take care of the 
building demand in their communities. 

—_—_—_—— 


Triple Shift in Personnel, But None 
in Sales Policy 


E. E. Abrahamson, who for a year and a 
half has been sales manager of the Hammond 
Lumber Co. (Inc.) at Chicago, has been trans- 
ferred to San Francisco, to assist G. W. Gor- 
man, general sales manager of the Hammond 
Lumber Co. G. E. Knab, who for the past 
eight years has been sales manager at the 
Hammond & Little River Redwood Co. (Ltd.), 
Samoa, Calif., has succeeded Mr. Abrahamson 
as sales manager at the Chicago office. Frank 
H. White, formerly assistant sales manager 
at San Francisco, has become sales manager 
at the Samoa mill. 

This shift of sales executives may be tem- 
porary in nature, it is thought, and is made 
chiefly for the purpose of achieving a better bal- 
anced organization. It gives to Mr. Abraham- 
son an opportunity to be again with his family 
and many friends on the Coast, and to take per- 
sonal note of any operating changes that have 
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taken place during the years he has been jn the 
Middle West; and Mr. Knab will have an op. 
portunity to meet redwood buyers and djs. 
tributors in the central States. 

There is, however, no change in the com. 
pany’s sales policy, established through the 
years, of selling through recognized distriby- 
tion channels and of protecting salesmen’s and 
distributors’ territories. 


—_—— 


Named European Sales 
Representative 


John W. McClure, Jr., and his bride of last 
September were in Chicago for two days early 
last week to visit his father, John W. Mc. 
Clure, Sr., who is secretary-treasurer of the 
National Hardwood Lumber Association. From 
here the young couple went to New York, from 
where they sailed Nov. 14 on the Europa for 
England. 

Young Mr. McClure, who for the past year 
has been a statistician for the Hardwood Many- 
facturers’ Institute, has been appointed Euro- 
pean sales manager for May Bros. (Inc), 
prominent hardwood manufacturers and export- 
ers of Garden City, La., and will make his 
headquarters in London. 

Before joining the staff of the Institute he 
was associated with his father’s business, the 
Simpson-McClure Lumber Co., in Memphis, 
and is no novice in the hardwood business. His 
many friends will be pleased to know of this 
splendid connection. 





They Help d Him Celebrate 


Detroit, Micu., Nov. 19.—About a hundred 
lumber dealers and salesmen gathered at the 
Hotel Statler, Nov. 5, to honor Charles L, 
Weeks, head of the Weeks Lumber & Coal Co, 
on the occasion of his seventy-fifth birthday an- 
niversary. Competitors of fifty years’ standing 
and younger men.who have known him in only 
recent years joined in showing the high esteem 
in which he is held, mentioning especially his 
straightforwardness, integrity, liberality, charity, 
friendliness and good humor. 

Mr. Weeks, a native of Otisville, was in the 
sawmill business with his father at Flint in the 
days when Michigan white pine was king. Later 
he moved to Detroit to engage in the retail 
lumber business in the firm of Hunton, Miles & 
Weeks Lumber. Mr. Miles, and subsequently 
Mr. Hunton, died, and eventually the firm name 
became the Weeks Lumber & Coal Co. Mr. 
Weeks and his son Edward J. Weeks operate 
the company, which has yards in Detroit and 
suburbs. 


Opens Own Wholesale Office 

Weston, Onrt., Nov. 19.—Alvin E. Smith, 
formerly with Clark & Smith, wholesale lum- 
ber dealers, recently started in the wholesale 
lumber business on his own account, with office 
at 7 Fern Ave. here. He is already widely 
known as a successful wholesale salesman. His 
first lumber experience was with Brooks-Scan- 
lon Lumber Co., at Scanlon, Minn, Subse- 
quently, he was with Thomas Kirkpatrick ot 
Vancouver, the Victoria Harbour Lumber Co, 
of Victoria Harbour, Ont., and O. H. Moxley, 
at New Liskeard, Ont. After association with 
firms in Brampton and Toronto, he joined 
the firm of Clark & Smith in 1924. Mr. Smith 
will handle western and eastern lumber, and 
will represent in Ontario the Niagara Brand 
shingles manufactured by the Hammond Cedar 
Co., Hammond, B. C., and the products of Rob- 
ertson & Hackett Sawmills (Ltd.), Vancouver. 


Brief Notes from Buffalo 


Burrato, N. Y., Nov. 19.—Among recent 
visitors to local lumber offices were: Earl 
Hart, L. G. Banning Lumber Co., Cincinnatt, 
T. H. Hancock, T. H. Hancock (Ltd.), To- 
ronto, Ont.; E. L. Connor, Allen Rogers Lum- 
ber Co., Seattle; George Houston, sales mai- 
ager Long-Bell Lumber Sales Co., Kansas 
City, Mo. 

R. C. Crowley, vice president Atlantic Lum- 
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rer Co. and manager of its Buffalo office, has 
heen spending a week at the company’s mills. 

Maj. H. Morton Jones, vice president R. T. 
jones Lumber Co. (Inc.), North Tonawanda, 
president of the Buffalo Lumber Exchange, is 
making a business trip to southern mills. The 
manager Of his company’s Philadelphia office, 
H. D. Howden, was at the North Tonawanda 
vard Nov. 2 
‘Orson E. Yeager, president of the Yeager 
Lumber Co., has returned from a three weeks’ 
vacation at Miami, Fla. 

Captain John E. Fick, manager of the R. T. 
jones freighter Griffin, who late last September 
was slugged and robbed in Chicago, had recov- 
ered sufficiently to take command of the vessel 
when it sailed from North Tonawanda Nov. 9 
or the north country to bring back a cargo 
f about 1,500,000 feet of white pine; it will be 
the ship’s last trip this season. 


Helps Push Timber Construction 


WasHINGTON, D. C., Nov. 19.—Peter T. 
Landsem, former assistant construction engi- 
ner of the Department of Commerce, has re- 
turned from a year of engineering investigation 
n Europe to join the engineering staff of the 
National Lumber Manufacturers’ Association, 
and he tells with due appreciation how well 
European builders have done in utilizing an 
\merican idea that American builders had 
practically ignored until its worth became ap- 
sarent in the European adaptations of it—adap- 





tations that have well nigh revolutionized heavy 
onstruction over there. 

The basic idea of what is now known as the 
modern timber connector (both split-ring and 
alligator type) was patented in the United 
States in 1889 but never utilized here. In Eu- 
rope, however, it underwent slow development 
util it achieved its present form, and its use 
spread throughout the continent, with especially 
widespread adoption on the Scandinavian penin- 
sula. The strength of timber joints which this 
connector makes possible has brought demands 
for wood for construction projects otherwise 
impossible, such as radio and lookout towers, 
docks, bridges, warehouses, and for roof trusses 
in places where the span must be long, provid- 
ing a wide expanse of floor space without col- 
umns to break it up. Outstanding among the 
wooden structures built with ring connectors is 
the famous 625-foot radio tower at Meuhlaker, 
Germany, at the top of which is an antenna 
ting ten feet in diameter, weighing 1,320 pounds. 

Because of the continuing success of this 
method of construction it came to the attention 
of American lumber interests, and the National 
association organized the Timber Engineering 
Co. to control American rights in the patents 
and push the adoption of this method of con- 
struction, thus assuring a steadily increasing 
market for timbers, by making timber construc- 
tion economically and_ structurally suitable. 
These efforts have heen indeed successful thus 
lar, for already tens of thousands of the mod- 
ttn timber connectors have been used in over 
150 structures that have been built in the United 
States in recent months, and these have de- 
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manded several million feet of timbers and di- 
mension—largely -red cypress, Douglas fir, 
larch, southern pine, and redwood—that doubt- 
less could not have been used in such structures 
at all, if wood were limited to former building 
methods. 

The connector method, which Wilson Comp- 
ton, general manager of the National associa- 
tion, described as “the most important develop- 
ment in wood construction in a quarter-cen- 
tury,” bids fair to bring many such markets 
back to lumber, if lumbermen themselves vigor- 
ously promote its use, and Mr. Landsem, an 
authority on timber construction, will help in 
this promotion. During his four years at the 
Department of Commerce he was co-author of 
“Modern Connectors for Timber Construction” 
which was published by the Department. On 
this European trip his research efforts were 
aided considerably by reason of his prior ex- 
perience as a member of the faculty of Norwe- 
gian Technical University, at Trondheim. While 
he was in Norway he lectured at the univer- 
sity, and here in America part of his work will 
consist of lecturing before classes in engineer- 
ing schools, as well as assisting in the prepara- 
tion of plans for connector-built structures in 
this country. 


Return of the Mighty Hunter 

Boston, Mass., Nov. 19.—Ten days after 
Horace A. Bailey, of the Bailey & Delano Lum- 
ber Co., disappeared into the chilly fastnesses of 
Aroostook County, Maine, he reappeared with 
three heavy bucks and 
one doe strapped to the 
front fenders and bum- 
per of his sedan. And 
now, true to his usual 
custom, he will be host 








Horace A. Bailey, Boston 
lumberman (second from 
left), loads three bucks 
and a doe on his car 
preparatory to returning 
from a ten day trip into 
the Maine woods. 





to the Reading Com- 
mandery and the Read- 
ing State Guard Veteran 
Unit, Reading, Mass., at 
game dinners. 

As this indicates, “Hod” Bailey is no stranger 
to the Maine woods, but it is doubtful if he 
ever worked harder for any antlered trophies. 
The camp was at Shin Pond, thirty miles north 
of Patten, and the car had to be abandoned 
sixteen miles away, the rest of the journey 
being negotiated on foot. Coming out Nov. 2 
with the game and the camp luggage was ac- 
complished through a raging blizzard, and Mr. 
3ailey, his two companions and the guide 
really earned the deer, dragging the heavily- 
laden travois through the snow. It took them 
thirteen hours. 





Price Important in Holding 
British Market 


Vancouver, B. C., Nov. 17—Whether British 
Columbia can hold her present footing in the 
sritish lumber market depends on a number of 
factors, not the least important of which is 
price, according to C. E. Denny, English timber 
importer, who is now on a visit to Vancouver in 
connection with his business. He is a member 
of the British firm which owns the Alberni 
Pacific Lumber Co. and has just returned from 
inspecting that property. 

The expanding demand for lumber in Britain 
was caused largely by rapid development of 
housing schemes which have now become a polit- 
ical consideration. The British buyers have 
been educated to the use of B. C. lumber and the 
problem of maintaining that market has become 
one of price. 

Canada meets sharp competition from Finland 
in cheaper grades. Labor is much cheaper in 
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the Finnish lumber camps than in Canada, and 

the price margin in the B. C. industry is already 

very close, Mr. Denny pointed out. 
—_—_——_—— 


Honor Long-Time Secretary 


MINNEAPOLIS, MINN., Nov. 19.—Norman FE. 
3oucher, who after twenty-one years as secre- 
tary of the Western Red-Northern White Cedar 
Association resigned recently to become identi- 
fied with the traffic department of the General 
Timber Products Co:, a Weyerhaeuser affiliate 
in St. Paul, is the proud possessor of a fine 
watch, the gift of his former associates in the 
cedar association. 

He was the guest of honor last week at a 
farewell dinner marked by 100-percent attend- 
ance by the association members, and on call 
of President Donald Bell a number of those 
present paid tribute to Mr. Boucher’s ability 
and personality, and his services to the associa- 
tion. Among the speakers were: H. S. Gilkey, 
of the Gilkey-Brown Co.; T. M. Partridge and 
W. M. Wattson, of the T. M. Partridge Lum- 
ber Co.; G. H. Ramsey. of the National Pole 
& Treating Co.; and J. F. Hayden, secretary of 
the Northwestern Hardwood Association. Grant 
Harris, of the Page & Hill Co., made the pres- 
entation of the watch. 


The Most Efficient Logger 


Tacoma, WasH., Nov. 17.—In northern India 
the elephant is a more efficient logging machine, 
in view of conditions in the forests there, than 
would be any logging machinery used in this 
country, Tacoma lumbermen were told at a 
luncheon here Wednesday. The speaker was V. 
D. Limaye, assistant officer in charge of the 
timber-testing laboratory of the Indian Govern- 
ment at Dehra Dun, who is on a world tour to 
study timber uses. He told the lumbermen that 
his tour has been productive of the discovery of 
additional advantages of wood over other struc- 
tural materials. 
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WASHINGTON, D. C N v 19. Following is the National Lumber Manufacturers’ Association report for two weeks ended Nov. 10, and for 
tortv-fve weeks en led that date, covering mills whose statistics for both 1934 and 1933 are available, and percentage comparison with stz tistics 
f identical mills for the corresponding period of 1933: 
TWO WEEKS: Av. No. Production Percent Shipments Percent Orders Per 
; e e c 
Softwoods: Mills 934 of 1933 934 of 1933 1934 aa 1933 
Southern Pine Association.........-+eeeeeeee 116 37,214,000 SO $3,849,000 O7 $3,753,000 76 
West Coast Lumbermen’s Association........ 184 145,254,000 9S 153,643,000 116 142,829,000 59 
Western Pine Association......cceeeeeeeeees 120 84,553,000 114 75,198,000 125 73'281.000 108 
California Redwood Association........+-«.+-. 14 14 2,000 14D 10,407,000 7s 12.275.000 67 
Northern Hemlock & Hardwood Mfrs.’ Assn 20 516,000 6 2,214,000 28 2,098,000 28 
CO Ar ee re ee $54 281,899,000 101 285,311,000 110 27 936.000 7 
Hardwoods: 
Hardwood Manufacturers’ Institute......... 251 24,237,000 70 29,465,000 90 28,055,000 71 
Northern Hemlock & Hardwood Mfrs. Assn 20 1,069,000 55 2,438,000 11S 1,715,000 46 
Total BATFEAWOOdS .ccccccccccsccvccscveccsers 71 25,306,000 69 31,903,000 92 29 770.000 69 
GramG GOCRIS ccccccceeccececssevscceseccece 307,205,000 oT 317,214,000 108 04.006.000 70 
FORTY-FIVE WEEKS: 
Softwoods: Sh: 
Southern Pine Association...........++eee% 105 905,769,000 56 962.298.000 83 9§75.226.000 ae 
West Coast Lumbermen’s Association....... 184 }. 274,644,000 101 3,104,804,000 93 1423.661.000 91 
Western Pine ASSOCIATION... .. eee eeeeeeeees 125 1,948,008,000 122 1.757,645,000 9S 1750233000 P . 
California Redwood Association........++++. l 68,473,000 189 952°773 000 104 33'078 000 rs 
Northern Hemlock & Hardwood Mfrs.’ Assn 17 52,784,000 27 19,248,000 a5 47,553,000 4 
gVU, 72 
Total SOftwWOOdS ..nccccccccesceveseeescecs $45 6,494,678,000 106 6.126.768,000 ‘ 9 859.000 
2 ,494,678, ,126,768,0 »: §$59,¢ 
Hardwoods: ‘ es 6,149,859,000 v2 
Hardwood Manufacturers’ Institute.......... 205 612,338,000 99 564.208.000 ae Keg E04 O0C iat 
Northern Hemlock & Hardwood Mfrs.’ Assn 17 59,856,000 178 57,077,000 85 eaten Ss 
Total hardwoods ....ccccccccccvccscccvces 222 672,194,000 102 621,285,000 76 627.185 00 - 
: 7 Pn ag 27,185, 7 
Cee COOGEE ciccctecocsscrveoceesveseenes 647 7.166.872.0000 106 6.748,053,000 91 6.777.044 90 
West Coast Revi Orders About 2 P Ab j 
~ + 4 x t ta .¢ 
Lum ] | [Special telegram to AMERICAN LuMBERMAN] 
Y 1 Tt ~42 ? "sCOHINGTON 3 : 
C Was N ) 48 West WASHINGTON, D. C., Nov 23,~Nine 1 groups for the two weeks ended Nov. 17 reported 
( s ( ens Assoc s giving follows: Week No. of 
ie e ents and orders during t ; _ Softwoods ended Mills Production Shipments Orders 
. 17 reporte | Southern Pine Association (North Nov. 10 173 25,114,000 25,270,000  — 22,450,000 
Carolina mills includéd)........... Nov. 17 168 22,596,000 24,707,000 22,683,000 
4 ba I ! : é ineto : "CR ON) wee ee eens Nov. 7 548 7 "406. 7 4 99 
oO 2-9 roduction | Western Pine Association (Inland Nov 10 + is 06, ,000 th py te arevene 
. Empire and California)............ Nov. 17 124 36°237.000 36952000 Y 593000 
or i= < 1 Sé r 1uct re | 7 - a = be — . ‘ - aU.oOt, o0,Jde, »oI9, 
‘ - te af Northern Pine-Manufacturers®....... Nov. 10 10 296.000 1.445.000 1.789.006 
- —— " , 7 rOV 7 945 f * ) 
i | Northern Hemlock Hardwood Manu- 5 a. 4 oH oe, 008 1,151,000 455,006 
. facturers’ Associatton....<......3.- ota 17 17 £09,000 $53,000 871,000 
4 g ‘ s ‘. 2 a “st ° 7 ae . NOV. ‘ ‘ 536,000 757.000 625,000 
on 907 | California Redwood Association setceein Nov. 10 13 7.101.000 4.821.000 6.707.000 
78,497, ( Southern Cypress Manufacturers’ As- °Y: 1! 13 7,013,000 7,695,000 5,480,000 
\ ‘ : ded | GRUTMEIOE soc bss censacas Nov. 10 20) 1,076,000 2,149,000 2,239,000 
AV : aT 2 ann Scien Dinan | Nov 17 91 1,002,000 2994 000 1,853,000 
AU ee et it eek LA 8S ages eS ee Novy 10 20 1.531.000 1.290.000 S&8.000 
1 gr S S WV se | r | Nov. 17 21 1,535,000 1,350,000 895.000 
N 7 was 153,892,000 Totals, Softwood .......ccessscsess ' ca STA ; sarees 
“: srs i ‘i a Nov. 10 917 151,342,000 147.234.000 142,205,000 
1 Hardwoods Nov. 17 922 147,670,000 162,422,000 157.141.0000 
nfilled a —_— 9-7 9 - . . ‘- 
Oo Ord Appalachian and Southern Hardwoods N°Y: 1° 240 12,005,000 16,468,000 15.318.000 
S ; S € a Nov. 17 276 14.023.000 14,762,000 15.035.000 
) . wy Northern HarGweod 2c .cicvccvcnccvcve Nov. 10 19 403,000 805,000 651,000 
‘ = 7 . ' <H- YY Nov. 17 15 935,000 946,000 848.000 
xpor’ TY: 40°46 ) 177,299,001 Northeastern Hardwoods............. Nov. 10 -() 188,000 553,000 1.250.000 
; RES2000  «........ Nov. 17 21 220.000 512.000 717.000 
: ape ae - North Central Hardwoods Nov. 10 101] 776,000 80,000 701,000 
{ 62.215 ) $2910, las " erase Heke eee Nov. 17 101 715,000 768,000 560,000 
A group of 163 identical mills, whose reports een Nov. 10 415 13,672,000 18,626,000 17,920,000 
pr ti c ents« d rders are com- Nov. 1% 413 15,893,000 16,988,000 17,160,000 
lete for 193 d 134 to date. reported as CS, SU a 0s 0 bee's wkeneanw naar Nov. 10 1,293 165 900 165,860,000 160,125,000 
e *American mills. Nov. 17 1,335 = 16 3,000 179,410,000 174,301,000 
Average I 
Novizisst i984 1983 Relation of Unfill 
Nov. 17, 1934 1934 1933 + d O d + St k 
— ne” stead waeenit elation Oo ntTilie raers To OCKS 
Shipments 63,866,000 56.994.000 64.276.000 | \Wasnttsorox, D. C., Nov. 19.—Following is a statement for six groups of identical mills of 
rde! 2 the gross stock and unfilled order footages in thousand board feet Nov. 10: 





Western Pine Summary 


{Spe telegram to AMERICAN LuMBERMAN] 
Por AND, OreE., Nov. 21 The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
two weeks ended N 7 
Weekly average of identical mills, average 
number, 119: 
Production (weekly average for 
three pre’ is ears) 0,197,000 
\ rage per Vv K _ 
du ne tw week ende 
No 7, 1934 No 18,19 
Producti« 2 390.000 37.312.500 
Shipment 5.735.000 20.140,000 
Orders received 54.9 500 $6,229,500 
On Nov. 17 On No 18 
1934 1933 
Unfilled ¢erder tota 81,778,000 102,864,000 





No. of Gross shocks Unfilled Ordos 

; : . Mills 1934 193 1934 
Southern Pine AspOciations.ocicciccccciccccccws 111 455,082 389,083 55,510 ‘“ 
West Coast Lumbermen’s Association.......... 130 1,057,530 893° 861 231, sty: aos 
Western Pine ASSOCIATION... .ccccccccccecccce 11: 1,246,980 1 075.878 63 681 72,722 
California Redwood Manufacturers’ Association 13 290,580 "291.400 92°541 24,820 
Northern Hemlock & Hardwood {Hemlock... 13 73.497 72. 20 “4 Be 768 
Manufacturers’ Association | Hardwood. 14 95.206 105. t+ eae 185 
Hardwood Manufacturers’ Institute........... 273 926,537 849.176 91,429 102,984 

. ° - . 

Storm Downs Much Timber 000,000 board feet of timber, mostly hemlock, 


Orympra, WasH., Nov. 17—The disastrous 
windstorm that swept western Washington Oct. 
21 blew down approximately 300,000,000 feet 
of standing timber, valued at about $500,000, 
according to T. S. Goodyear, State forester. 
He estimated that one-third of the damaged 
trees could not be salvaged, because of their 
inaccessibility. The survey, he said, revealed 
that the heaviest damage had been done near 


Gold Bar, in Snohomish County, where 120,- 


was blown down. Three sections of State tim- 
ber on a ridge leading into Sultan Basin were 
leveled. The gale also destroyed 100,000,000 
board feet of fir on the upper fork of the Sno- 
qualmie River in King County. The remaining 
damage was scattered over the southwestern 
part of the State. Although hampered by rain, 
salvage operations are under way in many lo- 


calities, to utilize fir trees uprooted by the wind. 
The hemlock logs, due to poorer “keeping” 
quality, probably can not be logged out in time. 
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LUMBER MARKET REVIEW 


Southern Pine Selling in Good Volume in the South; 
Shortages Begin to Show in Uppers 


Southern pine sales volume has been fairly well sustained 
by demand from the South and Southwest, but they are 
exceeded by shipments. A good proportion of the sales 
seems to be to yards serving the f farmers of the South, and 
to southern box plants, for buying for public projects has 
been seasonably declining. Though there appears to be a 
surplus of lower grade building items, mills are beginning 
to report shortages of uppers, and have been able to secure 
better prices on these. The needs of the market would dic- 
tate more buying if the outlook as to prices were clearer. 

The North Carolina pine market has been improving, 
for a growth in sales in the southern States, to rural yards 
and box plants, has more than offset a decline in buying 
in the northern and eastern markets; while on the other 
hand because of bad weather there has been a falling off 
in the output of small mills. Total mill stocks have been 
declining, and it is believed that stocking up ahead for 
spring housing demand will firm up quotations. 

Arkansas Soft Pine mills report a good demand, for re- 
tail items especially from the South and Southwest, and 
for low grades from southern river contractors, so that 
total bookings are ahead of production and some items are 
scarce, With prices continuing at recent levels. 


Western Pine Shop Inquiry Improving; Total Stocks 
Large But Soft Pines Below Average 


Western pine business so far this year has kept level with 
the 1933 volume, but production has been 22 percent larger 
and shipments a little smaller, so that mill stocks have in- 
creased, while unfilled orders have recently been about 20 
percent lower than last year’s. Production in the two 
weeks ended Nov. 17 was only slightly above last year’s 


level. Because of the large Government purchases at the 
corresponding date last year, this year’s new business 


makes a much less favorable showing. Buyers persist in 
holding off because of the expectation that if Code min- 
ima are abandoned, prices will be lower, and the move for 
reduced rail rates gives them an additional reason for stay- 
ing out of the market. A new lower-cost arrangement has 
heen made for trucking from the Inland Empire to the 
Pacific seaboard for intercoastal shipment, and will add to 
the pressure on the railroads for lower rates. All items 
seem to be in adequate supply for current market needs, 
but Idaho and sugar pines have sold better than other 
species and are said to be relatively scarce. Shop is in 
large supply, but inquiry for it has been improving recently. 


West Coast Mills Report Assortments Are Broken, 
But Quotations Continue Weak 


West Coast production in the two weeks ended Nov. 17, 
according to reports of identical mills, increased about 4 
percent over the preceding fortnight, while there was only 
a fractional gain in new business. The larger cut may be 
accounted for by the broken condition of mill stocks, as 
a result of which it is difficult to fill mixed car orders. 
While bookings did not maintain their lead on production, 
they exceeded it by 5% percent. 

Rail trade is much musettled because of the widespread 
abandonment of Code prices, and present low quotations 
may account for some large stocking-up inquiries from line 
yards. Because of the broken condition of their stocks, 
and the fact that as a result they are expecting some 
strengthening of the market as soon as buying for spring 
housing needs puts in an appearance, these are not con- 


sidered desirable by the mills. On the other hand, there 
is a prospect of a rail rate reduction, and buyers are en- 
deavoring to balance this against a probable appreciation 
in mill prices. Buying for Government projects and rail- 
roads, because of the lateness of the season, has been of 
smaller volume. 

Intercoastal buyers, both wholesalers and retailers, tend 
to hold off the market because of the uncertainty of prices. 
Indications are that although shipments exceed bookings, 
they are scarcely keeping up with current consumption 
in the East. There is still talk of a $13 rate for Jan. 1, but 
of course ship-owning mflls would not be affected. Cali- 
fornia business has recently been of better volume than its 
average for the year to date. 

Susiness with the Orient, especially China, is reported 
improved; but British Columbia seems to be increasing its 
lead in British Empire markets, by booking more of the 
orders for clears, of which a good volume had been taken 
from Northwest mills. Other markets are quiet. 


Northern Pine and Hemlock Bookings Much Above Out- 
put; Eastern Spruce Has Large Order Files 


Northern pine sales in Northwest 
been expanding, because of increased 
the housing campaign, but most yard orders are for wide 
assortments and rush delivery, as price unsettlement in 
competing species deters forward buying. In the Niagara 
area, largely because of their uncertainty about prices, dis- 
tributors are buying only for immediate needs, but consider 
prospects good. Orders greatly exceed the low output. 

Northern hemlock business makes an unfavorable com- 
parison with last year, when there were heavy CCC pur- 
chases. Stocks were low at the beginning of this year, 
but have been built up, as orders for the first 45 weeks 
covered only 72 percent of the cut. Recently the output 
has been low, but increasing, with bookings exceeding it. 

Northeast spruce mills still have large order files, and 
though new bookings are more than 40 percent below out- 
put, they find difficulty in meeting requirements in dry 
stock, a number of items in which have been selling above 
Code. The NRA decision on allowing a $2 differential 
below list on Maritime random imports is still pending. 


farm sections have 
farm prosperity and 


Hardwood Buying Slow Though Consumers Stocks Are 
Small; Mili Assortments Becoming Broken 

Total business in hardwoods is running almost 40 per- 

cent below last year’s level, but it is well above the output, 

for many mills have exhausted their third quarter produc- 


tion quotas and are now shutting down. Rains in some 
sections are forcing additional curtailment. As stocks of 


consumers are known to be unusually small, many sellers 
are inclined to stay off the present demoralized market. 
Most sales are probably at the new and as yet unapproved 
minima, but there are reports of cutting below even this 
unprofitable level. The larger consumers find business 
seasonably slacker, and in view of the weakening tendency 
of prices, are taking no more than small current needs. 
Furniture plants are buying little but some orders come 
from radio cabinet factories, while automotive industries 
are inactive. There is some call for building items, but it 
is not expected to develop volume until spring. Export 
business, despite selling at low ptices, is dull. Because of 
the nature of the trading during the last year, mill assort- 
ments are rather broken—as instanced by the West Side 
club’s report on No. 2 and better gum—and it is hoped that 
as surpluses are cleaned up, the market will take a turn 
toward strength. 


Statistics, Page 50 — Market Reports, Pages 42-43, 46-47— Prices, Pages 52-53 
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Follow 
pasis, or 
SOUTHERN PINE cir. ata. 
East and west side mills have ‘ : ‘ : Clr. ata. 
change, New Orleans. . baa = cepertes the ee . . b. mill sales prices on southern pine to the Southern Pine Lumber Ex. Sel. atd. 
of October have been inserted and distinguished by asterisk: of Et, SRS See See ae Seon Weve ae Se ee ee or Sie. 
West East West E Cir. pln 
Side Side Side Side Biae’ hae Weet Best West East West East § Sel. pln. 
Siete Gites te _— ide Side Side Side Side Side Side Side Sel. pln. 
athe a Pa ee Pactiten, spentans No. 2 Fencing & CM No. 2 Shortleaf No. 2 Longleaf No. 1 co 
1x8” rift— , engths Standard Lengths Dimension Dimension No. 1 co 
B&better No. 117 %x4&6"— 1x4” ..... 16.39 15.29] 2x4” 2x4” No. 2 co 
Shortleaf .*50.08 *50.86|B&better . 30.93 *31.00|B&better . 36.00 34.93 BEGT cece 18.02 17.63)12 & 14’.. 19.58 19.28/12 & 14’..*20.15 21.93 
Longleaf . 50.21 i Ree 29.48 29.00 16’ ....... 20.58 20.55/16’ . #2117 23°59 Cir. qtd. 
’ Rough Finish 10-20’ No. 2 Shiplap and 2x6” ox6” a Cir. atd 
No. 1 | Assorted patterns Boards, Std. Leth. | [2 & 14’.. 17.42 16.55| 75 Sel. atd. 
Shortleaf. 41.21 40.00 B&better— " 16’ . ies ba 4 _—- 12 & 14’..*18.50 91.02 Sel gtd 
Longleaf. .... *43.50|B&better . 32.71 32.83\Inch thick— Shortl’f— A PORTH OM 17.82 17.38 _ fre *19.21 215) clr pln. 
No. 2 .... 32.50 30.00|No.1..... 31.60 31.66] 4» eee reer 19.30 18.55] 2x8” ” . iad In 
ee eeeeees *34.90 36.00 1x10” 19.75 18.68 12 & 14’. 18.79 18.25 2x8 Sel pin 
Ce Cee mr mn | an 36.92 35.93|l4x19” on at a ' ‘ge 19 .36)12 & 14’ 9.25 2995 e | 
sad Surfaced Finish, 7 sea 37.30 ret: 1x12 22.73 21.60 i esteess 19.65 19.36 +4 - is #1 9.25 Ry Sel pln. 
B&better ..35.39 34.91 16-39 1x5&10” 44.00 42.75) Longl'f— ia e 14’ 18.40 50| 2x10” i ag 
No. 1 .....31.52 31.76] B&better 12” sees 57.00 55.10) 1x8” ..... 20.31 19.35] 16” 21.25 19:25 2 ' No. 2 -* 
No. 2 22:75 21.03) Inch thick— 5&6/4 thick ae 0 ae edie whet s Se 
Oe arnaeacan 38.83 38.67) 70/* thick— 1x12” '#26.25 26.80|2x12” 16’ ....... 21.75 *21.00 New | 
a a PY  caawet $9.83 39.81) tases"***’ 5600 84:75 po 3-- at Ae a for dil 
rbetter er rite mel 39.30 38.88|)°%, 56.00 54.75 . DF denies 19.88 19.66)12 & 14’..*21.00 21.09 or 18-1 
Shortleaf.. 49.65 49.37|1x10" 47.53 46.00|12" ------ 66.50 66.63; “O_2 Sheetens ad ceplhs 22°75 2643 B7inch, 
No. 1 ins” ehatacd 40.25 40.00 idee — No. 1 Longleaf = Cniet 
gg elltre A - éseeeue 58.20 56.85 as x4” - i 
Shortleaf . 37.04 *37.39 ies ” —_ Jamb lip & 14’... 24.12 23.75 Dimension Timbers, 20° & Under, | for %- 
No. 2 .... 26.50 *28.66|5&6/4 thick— Bab | 25.24 24.63] 2x4” No. 1 
5 “ 5é 3 e ” , rac - 
1x4” flat S98 o« SERS o52-08 re tter, - 2x6 12 & 14 25.00 25.00 Longleaf— - 
grain— + gt 59.3! 1x4 F asee's 47.00 46.08)12 & 14’ 22.57 22.50 SE iterate oan 26.00 26.00 7 . Pa _ P. 
B eat i : j12” 2.2 eee 68.53 68.6711x6&8” 46.00 47.32114’ oe © : - 3x4 & 4&4” 26.83 25.86 
s&better . 35.72 34.96 1x5&10” | 48. 1.92116" ....-4- 23.59 23.70] 2x6 4x6—8x8”". 26.50 24. 
No. 1 .... 31.51 31.24|C— = 48.00 48.31 2 & 14’.. 23.50 25 x6—8x8". 26.50 24.00 
No. 2 ape 47 2x8” 16’ 28-59 29-50) S&4x10" .. 231.00 32.00 
— 17.65 17.11) tnch thick— No. 1 Fenci 5 bon a : eee Gee | 24.28 °24.58 | 5x10—10x10%31.00 *31.00 
sy See 3418 22.26 . neing, 10-20’ |12,& 14.. 23.48 23.50] 2x9” 3&4x12" ..*42.00 *44.00 
Ceiling, Standara | ------- 35.25 34.79|1x4” ..... 29.35 29.20/18 ------- 24.58 *24.36112 & 14°..*24.17 23.75|5X12-12x12”, 
Lengths is ce na 34.00 34.45|1x6” ..... 32.28 31.35|2x10” WO” wissen 24.33 24.25 *40.00 *42.00 
x4” + geedl ...37.50 37.34 2x10” 
—_ vn cee 51.22 52.25 ie weckecai 24.79 24.50] 797 er op Sh — 
B&better . 25.50 26.00 “—<“°) No. 1 Shiplap and |1ii’....... 24°83 25.00 14? GR: PS gs RAPS erly 9 
No. 1 .. *23.60 Plaster Lath Boards, 10-20’ 16’ ....-- 25.55 25.50/16" |.11111 2750 rt he He 30.08 supply. 
5 x4"— %x1%” 4’ 1 ” ae + mee ee 4 ye: x - oV.0V 6U.Us fo ee h 
3 & -. 9638 25 vag alle | Oe 30.41 30.44| 2x12 2x12” 3&4x10" .. 25.87 25.00 ere ty 
see - oat gt o 1 .... 3.18 Fo 1x5&10’ 32.94 34°09 12 & 14’.. 26.66 28.50 we 14’.. 20.50 26.10 5xX10-10x10"24.00 *24.00 Bacinits 
No. ... 23.31 23.21)No. 2..... 2.37 2.51]1x12° 7 91116’ g. 20171120. . 5 5 3&4x12” .. 31.25 *: COLO 
x 44.17 44.91!16" ....... 28.01 30.17'16 ....... 32.50 39.5015x12-12x12"32.56 99.75 a * 
Aan. 
COND 
WESTERN PINES | WESTERN RED CEDAR ARKANSAS SOFT PINE | 
PE ti = . . agg ae on actual | Seattle, Wash. Nov. 17.—Prices for red Wetlew! North 
‘ ,were reporte ° e estern Pine ’; = acs, aps ee -— MPa ollowing are avera sales prices Thorpe’ 
Association by members during the period | cone Fong | in mixed cars, new bundling, 8 | being f.o.b. mill iaumree Renee eg Re ILLI? 
Oct. 15 to 31, inclusive. Averages include oot, f. o. b. mill, are: weights, obtained ‘by Arkansas Soft Pine name t 
both direct and wholesale sales, and are Beveled Siding, %2-inch | mills during the week ended Novy. 17: Chica 
based on specified items only. Quotations Clear me! “RB” | FI by Geo 
follow: CE isivuonnseedl $20.50 $18.50 $16.00 | “_ 38-inch 4-i MAR 
Ponderosa Pine | S-inch ............. 24.50 20.50 18.00 | B&better, edge grai cinch . t-to8 i weseed 
: 5/4x8”  6/4x8” | 6-inch ............. 25.50 23.50 19.00 | "eM «ccs ct ae eo sese Ema atl 
Sevtects, S2 or 4S— 1x8” & wadr. & war. | cl é ‘ No. 1 flat rai aces pihhcte ad ain 37.00 36.50 MICE 
4 Reapedee al $40.74 $52.25 $51.75 | gj eas Bungalow Siding %-teck o@l 5 —® ~~ ~abbebnbeneebese 33.59 St merged 
4S Bebdeteeehee Hap: et ByA2 | S-imch ss eseeeeeeeeeeeeeeeereneeeeens le fm Fe ere erevennt nse: 31.00 2200 Ef Pig 
SHoPp. S2S— No. 1 No.2 | 18-inch TTT TTC TTC LTT CT 45.00 = Ceiling and Partition ucts Ce 
| inane eae $28.89 BED | PS worn enenns = apis etl Sased aaa 57.00 | Ceiling, 5/8x4”, B&better.............. $26.50 MIN? 
 Bhterieeemahinaspece 28.98 22.35 | Winteh, BAbettes, SS er OS. O59 Partiti ag CE eeeeeees 
Commons. S2 or 4S— No. 2 No. 3 | S2S or S4S a angen 3/4x4 B&better. as ates ae a icc de Dat 36.00 NER! 
eins te sR RRSE $19.68 $18.03 | 1x9” or Mamet | penne peretten. 2h / 10nd, BOpetior.... REE i weceed 
ot, ielteneaensans 9.68 18.03 | 1x8" eeeeeeeeeeesecseeeeeeceesseeens $37.00 | Drop Siding, No. 116, 1x6” Bé&better.... 34.00 Line 
ee sk ccmebeuee abe’ Any Sater Sheen reser fale pe reerrs 37.00 _ peeves py — 
Idaho White Pine ene 1 ae sche le hcl etal Lp + No. 117, 1x6” Bé&better................. 32.50 — 
SELECTS, S2 or S4S— 1x8” & war. NE inten oak nn 6 arb eS a en ek wee one 72.00 Finish, Surfaced, B&bett retail | 
ae eles earn aE $43.48 $67.25 | 1x18" ........ banbvsusbeakbesebarcunae 77.00 | 1x4” «1.2.2... Cpa ; ee... $40.00 Nort! 
5 Bibbbe deg pened dite yes OR. ee ree aes | SOOO" ..............c2cs0sesseeeeeee a 
Commons, S2 or 4S— No.1 No. 2 No. 3 DEE sttvscnebevandventesnuseseenen 87.00 | 1X5&10” ... 11. eee eee eee eee eens 48.00 eae 
_ atieep epee ay stt $31.89 $24.76 — $19.25 Ceiling or Flooring, B&better, 4-18’ 3 ee 62.00 Bare Ha 
ES PORTA 60.20 35.19 22 37 1x3 PAC: lino PEE BEE jo oe RR OS. 22.00 sas oor ae aa ie or ele oe WT 54.00 preside 
ee awe. eee Oe as gia | Deedee etnaahibtees. OE. Merete rrr cr Tetris 72.00 an att 
Sugar Pine Discount on Mouldings 6-20’, Od ; Casing and Base, B&better NOR 
1x8” 5/4x8” 6/4x8” | Series 8000— s . e Lengths Casing, 1x4” see eeecoeeens : peceteceeoeoens $48.00 Goldst 
SeLects, $2 or 4S—& war. &wdr. & war. ee er 639, LXE" ee eee ee eee eee eee eee 52.00 Lambe 
Bavtr, RL ....0.-++ $64.50 cai ee Listing $3 and over ............--. 58%, 1x67 oe ieee SOU TD soinin 
i | ieee «> 60.72 56.00 50.25 | Series 7000— ia Pee, Ce” ai ctenetecen ese akwecaws 50.00 ye 
DR a 6 a 46.44 46.80 46.81 Listing eee emia 63%, . Moldings Wal: 
Suop, S2S— No. 1 No. 2 No. 3 BAe BE GE BOOB ic kk nccciccascceces 589, Listed at $3 and under...............52% off G. W. 
|) ere $35.42 $27.82 $20.75 Clear Lattice, 5/16”, 4 to 16’ RP SE i re ae eee 47% off OHI 
Pe sa es nas erie wie 34.51 27.23 19.78 100 lin. ft . Boards and Shiplap Co. of 
Die. -isy kee adaeeeas 47.17 30.28 22.00 SMO’ A « -= | 243, No. 1, 16" $32.00 of Mu 
2 ime, Seasnnene (aes nihesehatdbsseunaecwes as a gaa tannin ttptiuate ktahagsen pike 45.00 ing W 
Larch—Douglas Fi yy TREE ASE ESE R TERR e eee eee eee enna eens ; 4 , 6«RERRRMAME FE Kee See eee . —_ 
iesemnten We. 1 BEE o6 ccc stress tenes $19.10 Mi” sskivsacbexcncneees re ee 52 Shi _ 2, 1x12 EPS EMSS CURES SETS 22.00 mas, 
Dimension No. 1, 2x6&8".........+.+4+- 17.66 ssiitadiecaiin 4 seeaenqeniahenye 19.00 chatrn 
Boards, No. 3 SZor4S, 1x8”...........:. 18.92 saranda saelaiabaptde: wy 4 Handi 
le i y rer ‘a 2 ” > " ° NO. 3 eeoecececeseseeseeeeseeeee 15.00 ve . 
Flooring, vert. gr., C&btr. 4” RL...... 30.13 WEST COAST LOGS ie ee ee ee eer 18.00 oy © 
Seattle, Nov. -—Averag ices 3° Dimension, S48 | oth 
WESTERN SITK settle eye ere Maes, Oe a Neg: | NO 1, 2K 49 16) oe ee ee eee eeceneeeees $25.50 f  quette 
ms. Gems | ee” 3; No. 3, 2x 6" 16, eee eee 23.50 B Cle 
, Cc : Shing ' ; MO OE cnsecce §. oug 
[Special telegram to AMERICAN LuMBERMAN] a: Shingle logs, $8-10; lumber logs, | No, 2, 2x 4” 16’ |............illilicee. yt Piq 
Portland, Ore., Nov. 21.—The following are Hemlock: Nos. 2 and 3, $10.50-11 a ie) 19.50 Mich: 
prices for mixed carlots prevailing today: enna ‘ 2X10” 16’ 1... cece eee eee rece ns 20.00 with ” 
Finish— Factory stock— [Special telegram to AMERICAN LuMBERMAN] No. 1 Lath OK: 
SEED nevcvses $55.00 Portland hae a i Re: NE Bc cvcnnccas cet viietsnee cl $3.25 Co. s 
1x4” eget 36.00 oe seteeeees $22.00 Ppa Ore., Nov. 21.—Log market quo- io heada 
x5—11” ........ 6/4 ......... 9450 Yellow Fir: No. 1, $16; No. 2, $12; N — 
sana $42.50@ 44.50 aaah Red Fir; $12. a oe MAPLE FLOORING oR) 
Bevel siding— er 31.50 edar Shingle logs, $10-11; lumber logs, Michigan and Wisconsin flooring mills re ae 
x4”... ° _.. 23.00 BB/4 wcccccese 34.00 gids re a -50@10. port the following prices realized f.o.b. floor whict 
4x6” Flat gr. 24.00 Lath .......... 4.00 Eeeeee: Roy nie: 4 $8@9. ing mill basis, during the week ended Nov. 1?: lumbe 
x6” Vert. gr. 27.00 Green box a re ak dia First Second = THI - 
709. ees $67.51 $55.60 $43.01 
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November 24, 1934 


OAK FLOORING 


Following are carlot quotations, Memphis 
pasis, on oak flooring: 


x2%” J¥x1%e” %x2” %x1%” 
clr. qtd. wht...$102.00 $84.00 $70.00 $54.00 
Cir. qtd. red.... 86.00 75.00 60.00 54.00 
Sel. qtd. wht... 71.00 64.00 48.00 46.00 
Sel. qtd. red.... 65.00 58.00 48.00 46.00 
Cir. pln. wht. 71.00 62.00 55.00 47.00 
Cir. pln. red... 68.00 60.00 48.00 47.00 
Sel. pln. wht. 65.00 52.00 47.00 39.00 
Sel. pln. red.... 65.00 52.00 46.00 40.00 
No.1 com. wht. 50.00 43.00 35.00 34.00 
No. 1 com. red.. 50.00 43.00 34.50 34.00 
No. 2 com...... 23.00 21.00 18.00 18.00 

%x2” %x1%” x2” 

Cir. qtd. wht....$ 80.00 $80.00 $90.00 ree 
Cir. qtd. red.... 74.00 74.00 80.00 ae 
Sel. qtd. wht.... 62.00 60.00 65.00 vaein 
Sel. gtd. red.... 62.00 60.00 64.00 aaa 
Clr. pin. wht... 66.00 65.00 71.00 acne 
Cir. pin. red... 65.00 65.00 67.00 ake 
Sel. pln. wht... 63.00 61.00 65.00 or 
Sel. pln. red.... 62.00 61.00 58.00 mated 
No.1 com. wht. 42.00 42.00 41.50 savers 
No. 1 com. red. 42.00 42.00 41.00 nee 
No. 2 com...... 22.00 22.00 19.00 Gsicis 


New York delivered prices, on Johnson City 
base may be obtained by adding to the above: 
for }2?-inch stock, $8.50; for %-inch, $4; for 
%-inch, $5 

Chiengo delivered prices may be obtained 
by adding to the above: For }?-inch stock, $6; 
for %-inch, $3; for %-inch, $3.50. 


AMERICAN LUMBERMAN 


RED CEDAR SHINGLES 


Seattle, Wash., Nov. 17.—The following re- 
vised minimum prices on red cedar shingles, 
per square f. o. b. mill, become effective 
July 20; prices in brackets represent actual 
current market: 





To THE TRADE— No.1 No. 2 No. 3 
Err er - - $2.55 $2.01 $1.67 
Se” GED sevenese coe Se 2.01 .42 
he i” Pee 3.18 2.01[2.35] 1.57 
Be” CUPID cxccccees 2.79 2.12 1.52 
Dimensions— 

SN | gf BTCC 2.40 

(6”-5/2%4"-18) ..... 3.18 
To WHOLESALERS (Less discount)— 
OP seca chewed ae es. Gee 1.85 1.51 
Be GEE ésccovececse BE 1.83 1.20 
SO” GE OE. OO). .ccee Rae 1.76 1.32 
i oe |. re | 1.93 1.34 
Dimensions— 

(5/2-16”) co. ee 2.24 


(6"-5/2%"-18) ..... 2.96 


Mixed Cars—Add 15 cents per square where 
shingles are shipped in mixed cars—except 
when mixed with cedar lumber. 


Kiln Dried Shipments by Water—For kiln 
dried shingles shipped by vessel, add 15 
cents a square for 16- and 18-inch; and 20 
cents a square for 24-inch. 
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Business Changes 


CALIFORNIA. Encinitas—Lumber & Builders 
Supply Co. has been purchased by N. E. Lentz. 
formerly of Santa Ana, who will operate it as 
Encinitas Lumber Co. 

COLORADO. Bristol—Foster Lumber Co. 


sold 
local yard to Stroup Lumber Co. of 


Garden City, 


Kan. 

CONNECTICUT. Bridgeport—Bridgeport Screen 
Manufacturing Co., succeeded by North-Eastern 
Millwork Co., 1605 East Main St. 





North Haven—William L. Thorpe succeeded by 
Thorpe’s Hardware & Lumber Store. 
ILLINOIS Chicago—Durable Box Co. 
name to Chicago Box Corporation. 
_ Chicago- -Goodrow Bros. Moulding Co. succeeded 
by Goodrow Moulding Co., 418 North Leavitt St. 
MASSACHUSETTS. Seekonk—Elijah Kent Estate 
succeeded by Kent (Inc.); manufacturers of tennis 
and athletic goods, 

MICHIGAN. 


changed 


Munising—Munising Woodenware Co. 


merged with Piqua Handle & Manufacturing Co. 
of Piqua, Ohio, into Piqua-Munising Wood Prod- 
ucts Co., with main offices in Cleveland, Ohio. 

MINNESOTA. Hanska—S. Hage Lumber Co. sold 
to Lampert Lumber Co. 


NERRASKA Columbus—Kaufmann Lumber 
succeeded by Mead Lumber Co., of Ashland, 
Linecoln—VPerry-McEntire Lumber Co. local 
terests purchased by Fred H. Yost Lumber Co. 
NEW YORK. Farmingdale—Wood & Nostrand 
(Ine.) succeeded by Wood Wood & Wood (Inc.); 
retail lumber. 

North Tonawanda—Weatherbest Stained Shingle 
Co. business and assets have been purchased by 
interests associated with William M. Ritter of 
Niagara Falls, N. Y. The associates of Mr. Ritter 
are Harry E. Gosch of North Tonawanda, formerly 
president of the Creo-Dipt Co., and Paul P. Cohen, 


Co, 
Neb. 
in- 


an attorney of Buffalo. 
: NORTH CAROLINA. Goldston and Raleigh— 
Goldston & Burke succeeded by Burke-Goldston 


Lumber Co., operating only at Raleigh, N. C. 

; Shelby—-Arrowwood Lumber Co. and acreage ad- 
oining acquired by M. G, Johnson of Rutherford- 
ton for lumber yard. 

D Wallburg—G. W. & E. O 
G. W. & H. B. Wall. 

_OHIO. Cleveland—Piqua Handle & Manufacturing 
“0. of Piqua, Ohio, and Munising Woodenware Co. 
of Munising. Mich., have merged into Piqua-Munis- 
ing Wood Products Co., with main offices in Cleve- 


Wall succeeded by 


land, in the Union Trust Building. V. P. Geffine 
's president and William Cook Rogers, former 
chairman of the board of directors of the Piqua 


Handle company, is vice president. The combined 
itm now owns and operates manufacturing plants 


In Piqua, Macon, Ga.; Marquette, Mich., and an- 
other in northern Michigan, not far from Mar- 
quette, 

Cleveland—N. R. Snell Lumber Co. sold to 
Dougherty Lumber Co. 

Piqua—Piqua Handle & Manufacturing Co. 
weed with Munising Woodenware Co., Munising, 
Mich., into Piqua-Munising Wood Products Co., 
With main offices at Cleveland, Ohio. 


OKLAHOMA. Elk City—W. F. Conway Lumber 
a succeeded by Higginbotham-Bartlett Co. with 
eadquarters in Dallas, Tex. The new owners will 


change name to Elk City Lumber Co. 
OREGON. Newberg—H. C. Spaulding has pur- 
lased the retail lumber and building material 


I j a - J . . ~ 
oe _of Charles K. Spaulding Logging Co., 
ha ~ Will still continue in sawmill and wholesale 
‘umber and building materials business. 


PENNSYLVANIA. Quincy—N. 8S. Good & Son 


succeeded by Good Lumber Co.; 

proprietor. 
Eldred—tT. 

terest in 


Dennis W. Good, 
A. Hardes purchased L. C. Ford’s in- 
; Port Allegany Planing Mill and also 
machiue shop of Mississippi Glass Co., together 
with several acres of land, where he will have a 
modern planing mill. 

Ronks—E. D. Leaman (deceased) succeeded by 
H. M. Stauffer & Sons, Leola, Pa. 

VIRGINIA. Purcellville—Popkins & 
ceeded by Paul P. Popkins Co. 

WASHINGTON. Vancouver—Vancouver 
Supply Co. purchased by Parr Lumber Co. 


CANADA, Ontario, Nicholson—George B. Nichol- 
son, M. P., Chapleau, Ont., has sold his interest 
in the firm of Austin & Nicholson (Ltd.) and is 
retiring from active association in the business. 
The company has been reorganized under the name 
of Austin Lumber Limited. with head office at 
Nicholson. Officers are: president, Allan McNiece 
Austin; vice president, James William Austin; sec- 
retary-treasurer, Reginald Thrush. 


James suc- 


Builders 


Casualties 


ARKANSAS. Caraway—Allen Cooperage Co. stave 
factory damaged by fire about $60,000. 

IDAHO. Cataldo—Harry Whiteman sawmill de- 
strovyed by fire with loss of $10,000, partially cov- 
ered by insurance. 

TISNNESSEE. Winchester—Vaughn Hardware 
Co. had fire loss estimated at between $20,000 and 
$30,000. 

; WEST VIRGINIA. Rupert—L. E. Mankin plan- 
ing mill destroyed by fire with loss estimated about 


$15,000; rebuilding. 
| . 
ncorporations 
ILLINOIS. Mazon—Mazon Lumber Co. _Incor- 
porators: George E. Mellin, L. S. Davies and 
Eugene Isham. 
KENTUCKY. Louisville—Wayne Lumber Co.: 
35,000. Incorporators: C. L. Croan, H. T. Parrott 


and S. H. White. Messrs. Croan 
trol the Ferguson Lumber Co., Louisville, and the 
Campbellsville Cooperage Co., Campbellsville, Ky., 
and a number of small mills, mostly portables. 

MICHIGAN. Detroit—George F. Dietz (Inc.), 3225 
Calvert Ave.; lumber and lumber products. Capital, 
$1,200. 

Detroit--Industrial Land & Manufacturing Co.. 
5i2 Dime Bank Building; $25,000. Manufacturer 
and dealer in timber and timber products. 


and Parrott con- 


Detroit—Ryniewicz Bros. & Co., 2648 Botsford 
St.; $50,000. To manufacture wood and metal 
products. 

Royal Oak—Stanley Fons incorporated as Fons 
Co.; $3,000. 


MONTANA. Helena—Big Blackfoot Lumber Co.; 


$25,000,000. This is believed to be the largest 
Montana concern ever incorporated in the State. 
Directors are John Gillie, C. F. Kelley, H. A. Gall- 
wey, Roy S. Allen and L. O. Evans. 

NEW JERSEY. Newark—-Morbach Lumber & 
Supply Co.; $50,000. August T. Morbach, 377 North 
5th St., an incorporator. 

NEW YORK. Brooklyn—Lion Lumber Co. __In- 
corporators: Louis Malin, 8701 Shore Road; Rose 
Silverman and Sylvan H. Elias. 


Brooklyn—Crossway Lumber & Supply Co.; 
$20,000. Incorporators: Vincent Giannattasio, 655 
East 187th St., New York City; Dorothy Schifter 
and Lee 8S. Haberman. 

SOUTH CAROLINA. Conway—Carolina Furni- 


ture Makers 
porator. 


(Ine.). Edw. E. Burroughs an incor- 
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VIRGINIA. Portsmouth—Boyce Lumber Corpora- 
tion; $15,000. E. L. Boyce of Portsmouth is presi- 
d 


ent, 
Richmond—Terminix Co., a Kentucky corpora- 
tion, with principal office in Virginia at Norfolk, 


has been granted a certificate of authority by the 
Virginia State corporation commission to treat 
buildings and building materials for the extermina- 
tion of insects, and to do a general contracting 
business. Maximum capital $20,000. 
WASHINGTON. Manette—Gillette Lumber Co.; 
$5,000. Frank Gillette, Robert B. and George F. 
Abel incorporators. Retail and wholesale. 
Seattle—Puget Sound Log Co., Central Building; 
$2,000. T. Makita and S. Kashino interested. 


New Ventures 


CALIFORNIA. El Monte—N. Whitacre (Inc.), 
Los Angeles, has opened a retail yard at 2121 
Garvey Boulevard, this city. 

San Marino—Mission Cabinet Co., 311 S. San 
Marino Ave., engaged -in business under manage- 
ment of C. C. Terrell. 

INDIANA. Portland—Haynes Milling Co. in- 


stalling complete lumber yard on its East Votaw 
St. grounds, offering builders’ hardware, fabricated 
and stock lumber etc. 





MICHIGAN. Mt. Clemens—Service Lumber Co.; 
H. J. O’Malley, manager, 43 North Broadway. 


NEW YORK. Brooklyn—Bond Lumber Co., 2558 
Fulton St.; retail. Meyer Peselnick, proprietor. 

OREGON. Portland—Bryan & Stadler, 101 N. 
W. Davis St.; cabinet manufacturers. 

TENNESSEE. Copperhill—Selman & Thompson; 
will handle a complete line of lumber and building 
material and coal. Composed of Clyde Selman, 
Quince Thompson and Stepp Thompson. 

TEXAS. Moody—A. J. Sebastian will 
lumber yard here. 


New Mills and Equipment 


open a 


KANSAS. Russell — Houston-Doughty Lumber 
Co., with headquarters at 1101 East Ist S&t., 


Wichita, Kan., contemplates erecting lumber stor- 
age and yards here to cost $28,000 or more. 


MICHIGAN. Wakefield—R. Connor Co. of Marsh- 
field, Wis., contemplates erecting a lumber plant 


and sawmill here, to cost about $28,000. 

NORTH CAROLINA. Robbinsville—Planing mill 
and woodworking plant being erected by Dr. W. 
O. Patton and Devero Carringer. 

OREGON. Lakeview—R. S. Adams, sawmill, is 
erecting a planing mill and woodworking plant. 

Portland—Oregon Casket Co., 1633 N. W. 21st 
Ave., will erect $10900 addition to plant. 

WASHINGTON. Seattle—Aircraft Plywood Cor- 





poration, 4000 15th Ave. N., will erect a $2,000 
factory addition. 
Hymeneal 
SCOBEY-AXLEY—At a beautiful cere- 
mony Nov. 14 at the First Presbyterian 


Church of Warren, Ark., in the presence of 
a large number of relatives and friends, Miss 
Mary Ward Axley, daughter of Mr. and Mrs. 
Owen O. Axley, of Warren, became the 
bride of John Newton Scobey, son of Mr. and 
Mrs. Robert Hamilton Scobey, of Brinkley. 
The bride was given in marriage by her 
father, who is well known in the lumber in- 
dustry and is connected with the Southern 
Pine Association in its Code work. A sister 
of the bride, Miss Lucille Axley, was maid of 
honor and another sister, Miss Martha Axley, 
was vocal soloist. Robert Hamilton Scobey, 
Jr., brother of the groom, served as best man 
and Orrell Axley, brother of the bride, was 
usher. After a short honeymoon trip to 
Galveston, Texas, the young couple will be 
at home in Brinkley. where Mr. Scobey is 
secretary-treasurer of the Southern Lumber 
& Supply Co. 


NEGLEY - VANGSNESS — Miss Dorothy 
Vangsness, daughter of Mr. and Mrs. G. A. 
Vangsness, Chicago, on Nov. 17 was married 
to Paul Almer Negley at the suburban home 
of the bride’s parents in Villa Park, in the 
presence of only the immediate families. The 
young couple will be at home in Berwyn after 
Dee. 15. The groom is an employee of the 
Chicago Title & Trust Co. The bride’s father 
is a well known Chicago hardwood whole- 
saler and is secretary of the National Asso- 
ciation of Hardwood Wholesalers. 








ELTON-BURNETT—Miss Wilma Burnett. 
daughter of Mr. and Mrs. Oliver Burnett, of 
Fort Smith, Ark., was married to Star Elton, 
son of Mr. and Mrs. James Elton, St. Charles, 


Mo., at Kirkwood, Mo., Nov. 2. The bride, 
whose father is head of the _ Burnett- 
Ingham Lumber Co., Waldron, Ark., was a 


student at Lindenwood College at St. Charles 
for two years, and it was then that this 
romance began. For the past year she has 
been studying at the University of Arkansas, 
at Fayetteville, and during a _ recent visit 
of young Mr. Elton there with his family it 
was decided to put off the marriage no longer, 
so she left for St. Charles with him. 


HANKINS - MOSELEY — Robert Hurley 
Hankins, Jr., who is connected with the sales 
department of the Bradley Lumber Co. of 
Arkansas, Warren, Ark., was married re- 
cently to Miss Lynell Moseley. After a Louis- 
iana wedding trip they will be at home at 
the Southerland Hotel in Warren. 
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JOHN E. DuBOIS, 72, widely known tim- 
ber owner and lumber operator, died at his 
home in DuBois, Pa., on Nov. 4, after a brief 
illness culminating several years of failing 


health Born at Tioga Center, N. Y., Mr. Du- 
Bois received his education in the schools 
there and at a boys’ academy at Media, Pa 
Immediately then he went to DuBois, to en- 
ter the service of his uncle, the late John 
DuBois, and tackled the rough existence of 


the lumberjack in the woods operation which 
the latter had started ten years before. The 
tall, powerfully built young man early dem- 





onstrated his ability by familiarizing him- 
self with the methods of converting those 
vast white pine forests into lumber and tim- 
bers, and he worked his way through the 
various departments to the front ranks of 
n lagement. Then, when he was not yet 
25, his uncle died, and young John E. DuBois 
inherited practically the entire estate, mills. 
timber and all Anxious observers watched 
to see what effect it would have upon him, 
but this sudden acquisition of great wealth 


did not “turn his head,” for he retained the 
same agreeable and modest characteristics 
with which nature endowed him, not only 
then but through the rest of his life. He 
took charge and under his direction the 


business continued to prosper, 


operating at 


DuBois until the timber was cut out. Mean- 
while fortunate timber purchases in adjoin- 
ing counties, and in South Carolina, Missis- 
sippi and Oregon resulted in large mill op- 
erations in the respective sections, the ag- 
gregate cut of which constituted one of the 
largest individual lumber productions in the 
country He continued to direct his far- 
flung interests from his old home in DuBois, 


and did much to promote the welfare of that 
community. He enlarged and developed the 
DuBois Iron Works, of which he was president, 
established a municipal lighting system, built 
many homes on his extensive realty holdings, 
and donated hundreds of acres of land for 
park us¢ He was one of the founders of 
the Du Country Club, and a founder of 
the DuBois National Bank, of which he was 
chairman of the board An organizer of the 
DuBois branch of the Tax Justice League, 
he was its first president and only ten days 
before his death presided at a meeting, al- 
though he was very ill at the time. He was an 
active and prominent member of the Epis- 
copal Church, and of several clubs. In short, 





he was first citizen and sort of guardian 
angel of the town, and his sudden passing 
was a reat shock to the community. Other 
interests included a directorship in the Lum- 
bermen’s Mutual Fire Insurance Co. and the 
ownership of extensive land tracts in Penn- 
svilvania and Saskatchewan. valuable tide- 


Philadel; 





water property in lia, and coal de- 


posits near DuBois. He is survived by his 
widow. the former Willie Gamble, of Roan- 
oke, Va., and by three sons and two daugh- 
ters 


coL. Cc. C. MENGEL, 78, president of the 
Mengel Co. and outstanding industrialist of 
Louisville, Ky., died suddenly Nov. 8 at the 


Louisville Country Club, of a heart attack. 
He had been suffering from heart trouble 
for a year or more, and was stricken with 


his fatal illness while returning to the city 
from the home of a daughter, Mrs. Arthur 
D. Allen; another daughter, Mrs. Cuthbert 
Thompson, was accompanying him, and 
stopped at the club when he was taken with 
the attack. He apparently recovered, but 
died on the way to his car. Born in Glouces- 
ter, Mass., Mr Mengel was educated in 
Brooklyn, N. Y. His father, a woolens manu- 
facturer, later entered the tobacco business. 


and when C. C. Mengel went to Louisville in 
1875 he, too, entered the tobacco business 
Two years later he became interested in the 
manufacture of tobacco boxes and refriger- 
ators. and in lumber handling, and estab- 
lished the company that eventually became 
one of the world’s largest hardwood pro- 
ducers, specializing in tropical woods. It 
established mills in Mexico, Central America, 


and West Africa, as well as several in the 
United States Some of its many subsidiaries 
are railroads, and during the war the com- 
pany also operated its own steamships, two 
of which were sunk by submarines. Another 
international complication was the confisca- 
tion of the company property in Mexico after 


the firing of the first gun at Vera Cruz. 
Other subsidiaries include the Mengel Body 
Co. and the Falls City Cooperage Co. The 


Mengel operations grew to large proportions. 


but Colonel Mengel continued in control of 
the organization and a power in the com- 
munity. Known as a man of his word, he 


cherished that principle and applied it to 
his business dealings. To him this meant 
strict observance of Code regulations, and he 
insisted that his salesmen should not de- 
viate from these, even in the troublous events 
of recent weeks Surviving him, besides the 
two daughters mentioned, are another daugh- 





ter, Mrs. William L. Hoge, wife of the presi- 
dent of the Mengel Body Co., and two sons 


—Frank Tryon Mengel, manager of the 
Mengel office in London, England, and 


Charles C. Mengel, Jr.—and a sister, a brother 
C. R. Mengel and nine grandchildren. 


FINLEY A. SEAGLE, 72, president of the 
Chattanooga Lumber Co., Chattanooga, Tenn., 
died Oct. 31 at his home in St. Elmo, after 
two years of failing health. After his grad- 
uation from the University of Tennessee he 
moved to Chattanooga in 1883 and purchased 


the lumber company which he had operated 
since that time. He had numerous other 
business and banking interests also, and 


was prominent in the city’s commercial life. 
Also he was particularly active in civic work, 
especially noted as a prohibition crusader and 
as an earnest churchman. For over forty 
vears he was an elder of First Cumberland 
Presbyterian Church, and in national church 
fields he was at one time moderator of the 
general assembly, and at the time of his 
death a member of the board of publication 
and the educational endowment commission. 
Active in evangelistic work he frequently 


was called upon by ministers to fill their 
pulpits. Te was the first secretary of the 
Anti-Saloon League in Hamilton County and 
at the time of his death was a member of 


the State executive committee of the league. 
He found time and energy, too, to help push 
Red Cross work and other civic projects, 
and before St. Elmo became a part of Chat- 
tanooga he had served the suburb as treas- 
urer, commissioner, and for nineteen years 
as mayor. His was a busy and helpful life, 
and his zeal and widespread interests did 
not seem to have shortened his span of years 
appreciably. Surviving are his widow, one 
son, four daughters, a brother, two sisters 
and an aunt. 


WILLIAM H. SQUIER, 64, president Coast 
Wholesale Lumber Co., Tacoma, died suddenly 
of a heart attack Nov. 7 at his suburban 
home in Dash Point. He was a native of 
Ireland, and had lived with his twin brother, 
Harry, at the Squier home, one of the show 
places on Puget Sound, since the death of 
his wife four years ago. Mr. Squier came 
to the Pacific Coast twenty-five years ago 
from Minneapolis and for some time was rep- 
resentative in Tacoma for the Fullerton Lum- 
ber Co. Subsequently he organized the com- 
pany of which he was the head at the time 
of his death and of which he and his brother 
were the principal owners. He was a mem- 
ber of the Episcopal church. Besides his 
brother, he is survived by a sister, Mrs. 
Henrietta E. Odbert, of Dublin, Ireland. 





LESLIE L. DOUD, 73, president Defiance 
Lumber Co., Tacoma, died at his home Nov. 3. 
Born in New York and educated in Wiscon- 
sin, at 23 he bought a hardware store in 
Pittsville, Wis., and operated it fifteen years 
until 1900, when he sold his interest and 
went West. The Doud Bros. Lumber Co. was 


organized at Buckley, Wash., and operated 
until 1905, when he moved to Tacoma and 
organized the Defiance company. His asso- 


ciates, C. C. Doud, W. H. Doud, George H. 
Reed, J. C. Buchanan, James Neely and Wil- 
liam Fettig, later disposed of their inter- 
ests, and in recent years Leslie L. Doud had 
operated the business with his son, Lee L. 
Doud, associated as secretary-treasurer. Be- 
sides the son Mr. Doud is survived by another 
son Donald H., of Tacoma, three daughters, 
and eleven grandchildren. 

MRS. PETER KUNTZ, SR., 75, widow of a 
well known pioneer Ohio lumber dealer, died 
Nov. 2 at her home at Dayton, after several 
weeks’ illness. She was prominent in club 
and charitable activities, but her greatest 
pride was in her six sons and three daugh- 
ters. As each of the sons—Peter, Martin C., 
William, Edward and Richard, all of Dayton, 
and John J. Kuntz, of San Antonio, Tex.— 
grew to manhood he was inducted into the 
lumber company, which is one of the strong- 
est retail organizations in the State. 3esides 
her children Mrs. Kuntz is survived by two 
brothers, three sisters, twenty-four grand- 
children and one great-grandchild. 

CHARLES A. 


McFARLAND, 57, owner of 


the McFarland Lumber Co., Seattle, Wash., 
died at his home Nov. 12, of heart disease. 


Born in Baraboo, Wis., he entered the lum- 
ber industry as an employee of the Hammond 
Lumber Co. at Mill City, Ore. He then moved 
to Salt Lake City and after a brief interval 
as a wholesaler established the McFarland 
Lumber Co., retail concern which is still op- 
erated under that name. Subsequently he 
operated as a retailer at Santa Cruz, Calif.. 
then established a mill at Haybrook, Wash.. 
and thirteen years ago the retail yard at 
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Seattle. Survivors are his widow, a Son 
daughter, two brothers and two sisters, ; 


WILLIAM JOSEPH SHEPPARD, 82, Cold. 
water, Ont., prominent pioneer Canadian lum. 
berman, died Nov. 3, only two days after h 
had arrived at his summer home in Miam, 
Fla. He _ started as bookkeeper for the 
Georgian Bay Lumber Co. at W aubaushep 
in 18/0, and when the company was reorgan. 
ized twenty-three years later his Progress 
had been such that he became president 
This company sawed about 25,000,000 feet of 
red and white pine annually until 1921, when 
it cut out. Since then, Mr. Sheppard had de. 
voted most of his attention to paper and py] 
interests. He is survived by five sons and 
one daughter. 


CHARLES W. SHUNK, 45, manager of the 
Seattle office of the Twin Harbors Lumber 
Co., died suddenly Nov. 16, of pneumonia. In 
early life he lumbered in the Carolinas, and 
atter he went west he was with the Morril] 
& Sturgeon Lumber Co., the McCloud Lumber 
Co. and the Carlisle Sales Co., all of Port. 
land. At one time he operated a mill for the 
Wheeler Lumber Co. He joined the Twin 
Harbors company when it was organized in 
1928. Mr. Shunk is survived by his widow 
a son training for the coast guard in Con: 
necticut, and a daughter in Seattle studying 
to be a nurse. ‘ 





G. H. HYATT, lumber and coal wholesaler 
of Whitehall, N. Y., died there Nov. 4. He 
had been in the lumber business for ove; 
fifty years, starting with the H. G. Burleigh 
Lumber Co. at Whitehall. He was associated 
at various times with the Chicago Lumber 
Co, at Colby, Kan.; Missouri Lumber & Min. 
ing Co., Grandin, Mo. (as general manager), 
Burdett, Havens & Co. and Burdett & Hyatt, 
Whitehall, before entering the wholesale 
business on his own account. Until 1920 he 
also was president of the Evergreen Slate 
Co. at Whitehall. 


WILLIAM BEHAN, 93, pioneer lumberman 
of eastern Oklahoma and western Arkansas, 
died Nov. 26 at his home at Stigler, Okla. 
At one time he was eastern Oklahoma’s lead- 
ing lumberman, and a son, William L. Behan, 
of the Hill-Behan Lumber Co., is one of the 
most prominent lumbermen in St. Louis. Be- 
sides the latter Mr. Behan is survived by three 


other sons, Joseph, Dennis and Barney, and 
by two «daughters, Mrs. Elizabeth Stale- 
schmidt and Miss Gladys Behan. His wife 


died only a few weeks ago, and he was buried 
beside her at Texarkana, Ark. 


JOHN C. JAMIESON, 71, founder of the 
Jamieson Bros. Co., retail lumber and grain 
firm of Poynette, Wis., died at his home Nov. 
9 after a long illness. One of the first four 
graduates of Poynette High School, he grad- 
uated from the University of Wisconsin in 
1888, a Varsity man in baseball, and entered 
business in Poynette. He was a bank di- 
rector, an organizer and director of the Poy- 
nette Canning Co., and prominent in church 
vund lodge activities. His widow, a son, two 
daughters, three brothers and a sister sur- 
vive. 

LLOYD HARRIS, 28, 
Union Lumber Co., Jasonville, 
stantly killed Nov. 13 when a 
of his coupe came off as he was driving at 
high speed causing his car to crash into 4a 
ditch and over into an adjoining field. He 
Was a graduate of Linton High School and 
later attended Gulfport Military Academy 
and the University of Indiana. He is survived 
by his parents, two brothers and four sisters. 


manager of the New 
Ind., was in- 
front wheel 


E. J. PETERS, 47, for the:last six years 
associated with the Clore Lumber Co., Hen- 
derson, Ky., died Nov. 17 at his home. For 
many years he was with the White Lumber 
Co. at Princeton, Ind., and he was well known 
to the trade in southern Indiana and north- 
ern Kentucky. His widow, two sons and a 
daughter survive. 

WILLIAM L. HASKELL, 80, vice president 
and general manager Haskell Lumber Co. 
(Ltd.), Montreal, P. Q., died Nov. 15 at South 





Pasadena, Calif., after an extended_ illness. 
Born in New York, he was engaged in the 


lumber business in 
years until he went 


Pennsylvania for some 
to Montreal in 1904. 


WILLIE R. WALLIS, 74, operator of a box 
factory and retail lumber yard at _ East 
Douglas, Mass., died Oct. 31. He is survived 
by the widow, a daughter and one son, Wil- 
liam, who will continue the business founded 
early in the last century by his grandfather. 








EDWARD S. BRUNER, 56, sawmill oper- 


ator and retail lumberman of Orangeburg, 
S. C., died at his home Oct. 31 after an illness 
of only a few days. He is survived by his 
widow, two sons, a daughter, two brothers 


and two sisters. 


WADE H. CHASTAIN, 59, general manager 
Carolina Lumber Co., Pickens, S. C., died Nov 
$ at a Greenville hospital after several 
months’ illness. He is survived by six sons, 
six daughters, three brothers and three SsIs- 
ters. 




















Novem 
Score 


Tact 
west fi 
to be } 
represe 
port lu 
profits 
was th 
of the 
Oxholt 
United 
was a 
that p 
rule a 
that fis 
tion e 
pean 
everytl 

Han 
lenged 
asserte 


Mills 


SEA 


porter 
will b 
lieved 
the lu 
for Ni 
to the 

“Ma 
waste 
speak. 
any p 
variat 
expor 
difficu 
cuttin 
requi! 
foreig 
woods 
expor 
Chaos 
cipito 
order: 


plete 
to be 
havin 
No. 1 
even 
which 
other 
in ge 
for 1 
this i 
No. 1 
lowes 
lath « 
perm 
to rv 
norm 
not n 
have 
to cu 
logs 
Ha 
Place 
being 
ing s 
the 
white 
No. 1 
whic] 
mont 
mills 
for t 








































































































































1, 193; yovember 24, 1934 AMERICAN LUMBERMAN 55 
a so ° 
5. °°" Scores Foreign Agents Who Urge 
. . 
a Price Cutting 
fter Tacoma, WAsH., Nov. 17.—Pacific North- 
Miami, west fir lumber manufacturers allow themselves 
or the to be imposed upon by agents in Europe, who 
oreen represent the necessity of cutting prices on ex- 
rogress port lumber, until low quotations are made and 
ident. profits on the foreign business disappear. This | 
‘whe was the belief expressed at yesterday’s luncheon | W A N ’ EE D : 
lad de of the Tacoma Lumbermen’s Club by Axel H. , | 
nd Pulp Oxholm, chief of the forest division of the [ fs a eens 
S and United States Department of Commerce, who How to Figure Costs for Advertising E l 
was a guest of the club. Mr. Oxholm declared In Classified Department mp oyees 
-_- that poor selection of European agents is the ; | 
ia. ta rule among American lumber manufacturers ; One issue pannsrisirace ncaa reed 30 cents a line WANTED—FIRST CLASS MAN 
ns, and that fir lumber manufacturers have no competi- Two consecutive issues.......... 55 cents a line ||] capable of keeping up band resaws, setting up. and 
Fon tion except among themselves; but that Euro- aE egy ve 96 caute a ie operating matcher and moulder, and do general 
“Tmder buvers want price stabilization above work around planing mill connected: with retail 
t Port- pean DU) : ‘ Four consecutive issues.......... 90 cents a line lumber yard in the south. Good opportunity for a 
for the everything. ; : a hustler. Give age and references. 
leat Hans Heidner, Tacoma lumber exporter, 2 Thirteen consecutive issues.......... $2.70 a line Address “H. 45,’ care American Lumberman. 
i ene. ale : . ' 
Widow, lenged some of the speaker’s statements. e Twenty-six consecutive issues....... $5.40 a line : 
n Con- asserted that exporters do not cut prices. WANTED—EXP’D YELLOW PINE INSPECTOR 
-udyi . Seven words of ordinary length make To cover a number of small Mills in Alabama and 
ying a £ : 
——$— one line. Mississippi. Must have a good knowledge of smoke 
i | | : : dried kiln construction and operation. 
dlesaler Mills and Exporters to Plan Closer poe me re .~ signature. Heading Address “H. 30,” care American Lumberman. 
a counts as two lines. 
r oon Co-operation No. display except the heading is WANTED—EXPERIENCED BOOKKEEPER 
urleigh S . Wasu.. Nov. 17—At a meetin permitted. For retail yard—good collector and willing to do 
ociated sara, Was ane bs ie . Axel H. O g Extra white space figured at line all work in connection with the lumber business. 
Lumber here, some thirty exporters heard / xel Tl, OX~ rate. Central Indiana city—45,000 population. Give ref- 
& Min- holm, chief of the forest products division of One inch space advertisement is erences, . 
"Heese the United States Department of Commerce equal to fourteen lines. Address ‘‘H.61,” care of American Lumberman. 
yatt, . “te : 
oe ; outline the pig meet! America = em Remittances to accompany the order. 
n ‘Slate markets os le oo yo tie a ney se aS No extra charge for copies of paper Em lo ment 
yy a in oe ta eel; istene bs Ms 10¢as containing advertisement. Copy must p y 
bermar —_ to pape Rae sg * gee aii ted be in this office not later than Wednes- —_— 
kansas, . e | one e mee rg % was ; th day morning in order to secure inser- SALES MANAGER 
Okla. that L. EK. Force, general manager 0 . tion in regular department. All adver- Experienced Lumber Salesman, ereking change, 
’s lead- Douglas Fir Exploitation and Export Company, Sensei Guntedie Caley ater tun, winnie would like to make new connection with manu- 
Behan, and H. V. Simpson, president of the Pacific 7 aces fas = v - oa res - sees facturer as Sales Manager or District Sales Man- 
: * 2 gpl, ee under heading Too Late to Classify. ager. 
og Be Lumber Export Association, would take the “ Address “E. 96," care American Lumberman. 
yy three lead in bringing mill operators and lumber ex- 
ey, and porters together. A meeting of these interests COST ACCOUNTANT AND BOOKKEEPER 
Rig will be held shortly. Mr. Oxholm said he be- THE GREATEST MARKET PLACE 9 yra, experience, A Mo. 1 ref. Will go anywhere. 
; buried a= 7 — to a sm magma he Shik eeiiin, centadiiaiiiteas aah dined . M. ca almont St., New Orleans, La. 
the lumber industry, so that the toreign marke industries to advertise in, is the Wanted 
“ for North Pacific Coast woods can be exploited and For Sale department of the iia te pen agree tmcngomag ee 
0 . . 
d grain to the fullest extent. At the meeting he said: ANESCAN LEREEAS. foreman. First-class references furnished. 
ne Nov. “Making the lumber export business the Read the Classified ads. Many oppor- Address “H. 32," care American Lumberman, 
, , . r tunities are offered for Buyer and 
St tour wastepaper basket of the industry, so to Seller. Best for selling lumber, shin- 
e grad- § speak, has meant the dumping of lumber at gles, retail yards, business opportunity, PRACTICAL FACTORY SUPERINTENDENT 
perce B | any price it would bring. Due to the wide 5 na ly ——— oat cae 14 years complete charge ot sash. door, taterior 
pi MA : “Sa : > Pacific Coa: , , “2 nish factory. iece work cost system expert. 
ink di- preset z —— pte by Patacong oe ment used in logging operations. You Capable estimator, detailer and supervisor of every 
he re age Sar can sec ers hos ve Oo j can ae a te ieee ae department. a i record. Percentage ar- 
chure aificu o se our umber, uinous price ment or any n rangement considered. 
oO y ’ ; . ilitv i j allied industries by advertising in the Address “‘H. 34,” care American Lumberman. 
-. = cutting, and the lack of stability in selling Gantel and Ter Gus aeaadiment of rican rman 
; requirements, have made it impossible for the American Lumberman. 
foreign dealers to handle North Pacific Coast Send your advertisement to the SALESMAN—THOROUGHLY EXPERIENCED 
he New woods. The battle between United States As executive and in selling Forest Products would 
was in- exporters spread to European importers. AMERICAN LUMBERMAN, like to open district sales office Omaha or Denver 
wheel Ch =a Sees Glee: Se ain 431 S. Dearborn St., Chicago, III. for Fir or Pine Manufacturer. 
ving at tpitos res : ed, anc oe A. aan on usa Address “H. 52,” care American Lumberman. 
into a cipito is arop In e Oo n ) 1 ars 
ld. He orders, ma ee SUCCESSFUL RETAIL MANAGER 
ool and ql Married, age 39; 10 years mgr. medium sized yard, 
cademy Warren Ark Illinois. Now employed. Open Jan. 1st. Best ref. 
urvived ' ° Address ‘“‘H. 53,” care American Lumberman. 
sisters, 4 ee = = 
(Continued from Page 43) = 
, S 
x years pleted. Sales of many staple items have had EXP’D. PLANER MILL FOREMAN 
»., Hen- 3 P : S | 19 years at present location. Mill’s closing reason 
é. For to be restricted. Several mills report not a esmen for change. Age 42; married. Reference furnished. 
Lumber © having a piece of 1x12-inch, 10- or 20-foot Address “H. 57," care American Lumberman. 
| known No. 1 or 2 available, and have lost orders SIDE LINE FOR LUMBER DEALER SALESMEN 
. north- even for small quantities of this staple item, sagen cenit : © aien teste, Galen tah EMPLOYED MANAGER 
; and a thich is ' F keer ¢ he South: Nationally advertised line of plan books. s 
' Which is used in quantity in the South; | 9».19"x1”, Commission. Send one dollar for sam- | Retail lumber, building materials, contracting, spe- 
other lengths of 12-inch No. 2, however, are ple line. Money refunded if not satisfactory. cial millwork and wholesale sash, doors and glass 
resident in good supply. There is a good demand sey Somes A on os See cop A to t.-4 to ae -_—- —_ Ran ene 
“yr Q 14 .j . 72 ‘ ~ een oday or y r Sé Ss . are worker, capable. orougn rnowledage a 
" .- od ei kenge lath, with the gored a he — extra money easy. phases. Write me confidentially. 
illness nis item, and recent sales of regular %-inc BAWDEN BROS., Dept. A, Davenport, Iowa Address ‘“H. 58,” care American Lumberman. 
in the No. 1 lath have reduced mill stocks to the 
i. Set Sesel te the feet Sauces See. Se.2 WANTED: COMMISSION SALESMAN SITUATION WANTED 
1904. me CONtINGS very messing Idea weather has To sell our Ash dimensions in territories not yet Thoroughly experienced retail manager and sales 
permitted the mills to “bank” enough logs covered. representative. Good education, fine references, 
f a box to run them sixty to ninety days. Under Address “H. 28,"" care American Lumberman. age 42. ; 
t a normal operating conditions, this would be — Address “H. 59,” care American Lumberman. 
urvivé 1 . avs’ s , ills WANTED—OFFICE SALESMA 
nn, Wil- tot more than a 30 days’ supply. Small mills : OPEN FOR POSITION AS YARD SUP’T. 
A ded have also taken advantage of good weather For wholesale lumber principally hardwood in the . . , 
foun , Car load lots. Profit sharin roposition. | Looking after manufacturing, inspection and ship- 
lfather to cut their full quota and accumulate some U. FP. (Pa wiges c 
dfa , : qa elites _ . , Address “H. 44," care American Lumberman. ment of lumber from saw to car. Know both Ap- 
logs ahead. palachian and Southern Grades. ea 
1 oper: Hardwood demand is fair, but orders are WANTED SALES REPRESENTATIVE CHAS. N. SHAVIS, Helen, White Co., Ga. 
geburg, ; ; ; 
x »S§ Placed only when stock is needed, there Large Wisconsin sawmill wants experienced lumber 
' mg being no evidence of forward buying. Floor- salesman. One familiar with Northern Lumber and LUMBERMAN OF EXPERIENCE AND ABILITY 
onheds ing stock i : with Chicago Hardwood trade preferred. Write | Wants to operate retail lumber and building ma- 
yrother: stocks are still broken in spots, some of | siiy experience, age, salary expected. Must be ex- | terial yard or yards on salary and commission. 
the Plants having purchased low grade ceptionally well qualified. | Address “H. 60,” care American Lumberman. 
— White and red oak to accumulate short length Address “H. 64,” care American Lumberman. 
oe Nov No. 1 and better and No. 2 common flooring, MANUFACTURING LUMBERMAN 
several Which have been very scarce the past four WANTED—SALESMAN AND ESTIMATOR of extensive and successful experience desires im- 
.. eal months. G j Experienced in lumber and special millwork. Men- mediate connection. illing to go any place an 
ree ‘sis- mills to eatmumie tn yo Lag — tion experience and salary expected. accept moderate compensation. Can give good ref- 
’ for . ee oe Sarre See THE E. A. PRENTICE LUMBER CO. erences. ; 
the next ninety days or more. Columbus, Ohio Address “Sam,’’ care American Lumberman. 
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WANTED 


4/4 Oak Tie Sidings, No. 1 common and better, 
rough dry. Advise what you have and price. 
Address “G. 96," care American Lumberman. 


WANTED 
For spring shipment, Cedar Ties 6” thick with 5” 


to 8” faces. 
S. PATTERSON, Park Falls, Wis. 








Business Opportunities 


FOR RENT—CONCENTRATION YARD 


Excellently located in central Mississippi with 
abundant stock of pine and some excellent hard- 
woods; fully equipped with big American machine, 
cut- off, trimmer, three sheds, Moore Kiln, black- 
smith shop, office, four laborers’ houses, two good 
dwellings; about eight acres, with five-car switch, 
about one million feet of pine on hand, lumber now 
handled on beautiful margin. 
Address “‘G. 94,” care American Lumberman. 


wr 








CHARLES 
WANTED: MILL CONNECTIONS 
Old established, well known Netherlands importer 
desires exclusive handling of Oak and Douglas Fir 
flooring. See ad on page 28 





WANTED FOR EXPORT 
100,000 feet 4/4 No. 1 Com. and selects; Band 
Sawn Fists White Oak; also soft Yellow Poplar. 
NOX STAVE & HEADING oO. INC. 
122 East 42nd Street, N. .c, 
Send us your stock lists. 





LUMBER WANTED 


£28, $38 or S4S to % full x 1% or 2% or 4% or full 
6” wide—No. 3 and No. ? YP 
RAYMOND W. IRVINE, Evansville, Indiana 





BUYERS AND SELLERS 
ARE BROUGHT TOGETHER 


By using the classified section of the 
American Lumberman. The classified ads 
are read by both the buyers and sellers. 
A quick way to dispose of anything you 
want to sell. 

Get what you want by advertising in the 
best medium. You can profit by using the 
classified sections. 


AMERICAN LUMBERMAN, 
431 8. Dearborn 8t., Chicago, Ill. 


Retail Lumber Yards 


WANT TO BUY A GOOD LUMBER YARD 
I qm in position to pay cash. 
I. M. PORTERFIELD, 211 Polk Street, 
lington, Ia. 








Bur- 


FOR SALE-—¢6 FT. BANDMILL COMPLETE 


Going proposition; splendid location in Mississippi; 
truck logs cheap; good reason for selling. Attrac- 
tive price. 

Address “G. 95," care American Lumberman. 


SAWMILL FOR LEASE 





| Want reliable party with operating capital to take 


over one of the best small mills in southern Idaho, 
with the finest ponderosa pine to be had anywhere 
in the pine belt, at $3.00 per M ft. Including 
use of mill, all buildings and camp equipment. 
Only small sum required on lease, balance when 
lumber is shipped and sold. 

Address “G. 86,"" care American Lumberiman. 


Retail Lumber Yards 


IN FINE TOWN OF 2500 


A Bargain. Want cost on stock, but will sacrifice 

75% on real estate for quick sale. Operated by 

present owner over 45 years. Wish to retire. 
Address “‘E. 92,’’ care American Lumberman. 


FOR SALE: ONLY RETAIL LBR. & COAL YARD 


In small N. Ill. village. Small building investment. 
HOLCOMB-DUTTON LBR. CO., Sycamore, Il 


FOR SALE 


Lumber yard in thriving Oregon city including stock 
and real estate. Good location and a money maker. 
Personal reasons for selling. In answering refer to 
“H. 42,” care American Lumberman. 




















Used Machinery 


LIQUIDATION SALE .. 


Saw Mill Machinery, Planing Mill Machinery, Ma. 
chine Shop Equipment, Logging Equipment includ. 
ing Skidders, Track Laying Machine, Log Loader, 
Browning Crane, Locomotives, Electric Light Plant. 
Saw Mill and Planing Mill Engines, Shafting, Pu. 
lies, Pumps and General Mill Supplies. Write us 
your needs and permit us to quote you. Address 
LUTCHER & MOORE CYP. LBR. CO., Ltd, 
Lutcher, La " 








FOR SALE—STEARNS 60” EDGER, LEFT HAND 
_ ges loutle, cylinder com nigger; set of 
nine live rolls x n. n oom uipm 
200 dry kiln trucks. ° sateen 
HERMANCE MACHINE COMPANY 
Williamsport, Pa. 





BIG VENEER LATHE, SLICERS, BAND MILLS 
3 Coe Slicers 11’ to 17’, Coe Lathe 6’x10’, complete 
7’ Clark, 9’ Prescott Band Mills, 75” Edger, 64” 
Veneer Clipper. Send for illustrated circular. 

N. B. PAYNE, 105 W. 65th Street, New York City. 





1 CLARK EDGER 


Type 2667, 4 saws, 1 stationary, 
fluted rolls and 2 pressure rolls, front and rear, 
front table, 6’ 6” wide, 7’ 6” long; 12 inserted 
tooth saws go with nc Edger in excellent con- 
dition; no worn or broken parts. Price, $200.00, 
Address ATKINS LUMBER CO., Atkins, Va. 


3 movable, 2 





WOOD-WORKING MACHINERY BARGAINS 


Write us. 
J. LEE HACKETT COMPANY, Detroit, Mich. 





HAVE YOU SOMETHING TO SELL 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn 8t., Chicago, IIl. 





FOR SALE—GOOD RETAIL LUMBER YARD 


In one of the best towns in Mississippi. Poor health 
reason for selling. 


Address “H. 56," care American Lumberman. 





Used Machinery 


CASH FOR OLD LOG BAND SAWS AND GANGS 


$30 to $40 per ton, delivered. 
MINER HOE WORKS, Meridian, Miss. 


WE ARE INTERESTED IN THE PURCHASE 
Of a second hand six-foot ball or roller bearing 


band mill 
LUMBER CoO., Miss. 








W. A. RANSOM Grenada, 





WANTED—SHINGLE SAW 
be in good condition. Send cut or descrip- 
when you quote. 
THE LEWIS BROTHERS CO. 
130-142 East Pearl St, Lima, Ohio 


Must 
tion 
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TO CONSUMERS DRY WALNUT—OAK— 
MAPLE—ELM 


Grand Rapids, Detroit, Toledo, North, 
tory, write GEO. HILL, Box 165, 


West terri- 
Adrian, Michigan. 





WHOLESALE & COMMISSION SPRUCE AND 


Hardwood Lumber, Lath, Shingles, Hardwood 
Flooring. THE NORTHERN LUMBER CO., St 
Johnsbury, Vt. Representative: Harold A. Lake 
Hyde Park, Mass. Tel. Hyd. 0137 





PENNA. YELLOW LOCUST POSTS FOR SALE 
Round or split, any size and length. 


RALPH W. VAN SICKEL, Confluence, Pa 








HAVE YOU SOMETHING TO SELL 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, Ill. 


Timber and Timber Lands 


FOR SALE 


Government of British Columbia timber licenses 
for over half a billion feet of excellent timber 
situated on Vancouver Island, about 50% of which 
is hemlock, balance balsam, cedar, fir, etc. The 
current year’s license fees and forest fire protec- 
tion charges are paid in full. Offered for imme- 
diate cash sale. 
Address “H 50,” 








care American Lumberman. 





E. ORE. 68 M. PINE MILL & LOG R. R. BARGAIN 


In cheap timber on R. R. 50 Mi. to Brogan W. end 
Owyhee River, $22,000,000 A S. project local mkt. 
350,000 A. agri. land; R. R. Chi. rate 68%c 


$10 per M. margin on cohen s mkt.; title clear. 
Address “E, 84," care American Lumberman. 


FOR SALE 


Need $10,000 more to secure title to over a million 

acres in the Antilles. Valuable mahogany, cedar, 

etc., as well as rich farming land. Above amount 

secures approximately quarter interest in under- 

taking. Property should he worth several million. 
A. O. CHRISTENSEN, Beaufort, 8. C. 


HIGH GRADE HARDWOOD TIMBER FOR SALE 


A tract of high grade hardwood timber, located 
in Northern Michigan, containing 4,000,000 feet— 
maple, birch, oak, basswood—is offered for sale 
at a very reasonable price. 
Address Drawer 817, Houghton, 








Michigan. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S, Dearborn St., Chicago, Il. 





WOODWORKING MCHRY. BARGAINS IN STOCK 


Timber Framing Plant with Woods Sizer, Greenlee 

Gainer, Borer, Mortiser, cut-off Saws. Woods slip- 

on heads for Moulders, Matchers, Profilers. 
PETER K. BOSHCO, West Medford, Mass. 





EMPIRE BOLTING MACHINE 

Or Short Log Saw for 8’ logs like new. Half price, 
HENRY K. FORT 

American Street, Philadelphia 


2227 N. 





FOR SALE 


Double Band Mill fully equipped, excellent condi- 

tion. Four Shay locomotives, locomotive crane, two 

log loaders, 4 skidders. Cheap prices. 
BOND-WOOLF AND COMPANY, Alcoa, Tenn, 





4A FARQUHAR SAWMILL 

Ajax belt feed, foot receder, three headblocks, set- 
out attachments. Price, $100.00. 

FRANK A. ROCKW ELL, Athens, Penna. 


FOR SALE 

—20x 36 Corliss Engine. 
1—22 x 30 Houston Stanwood & Gamble Engine. 
1—42 Ton Shay Locomotive. 
1—70 Ton Shay Locomotive. 
1—Pyle National Locomotive Electric 

equipment. 

FORT SMITH LUMBER COMPANY, 
Kansas Ave., Kansas City, Kans. 





Head Light 


18th and 








Engines and Boilers 


FOR SALE—40 H.P. PORTABLE BOILER 
On wheels with 10x12 engine mounted on top, in 
first class condition: also 45 H.P. Portable —— 

ARTHUR SPRAGUE, Falconer, N. 


Trucks and Tractors 


TRACTORS FOR SALE 


Caterpillar Holts, crawler type, size 6 ton or No. 36, 

adaptable to the lumber business, slight usage, 

ready to drive, price $350 each. Also one 10 ton 

No. 65, like new, $750; location Fort Bragg, N. ©. 
Oo. C. EVANS, Mt. Sterling, Ky. 


































